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“Wi that the name tnyies 





The men and women of Loyaliy Group are 
pledged, in their home-front effort, to make 
a contribution worthy of the gallant sacti- 
fices being made by Americans under arms, 


Hopeley (pss 


1inSURANCE 


HOME OFFICE * 10 PARK PLACE * NEWARK, \ re! 
IS 
Firemen’s Insurance Company of Newark, New Jersey 
The Girard Fire & Marine Insurance Company Royal Plate Glass & General Ins. Co. of G 


National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co.0# 


The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance 


Milwaukee Mechanics’ Insurance Company Pittsburgh Underwriters-Keystone Under™ 





EIGHT COMPANIES 
7¥ BRANCH AND Vv arimen Foreign Department C 


SERVICE OFFICES anadian Departments Southwestern Dept. Pacif 


465 Bay St., Toronto, Cntar 


} , Cntario 
404 W. Hastings St., Vancouver, B.C. 


Write For Complete Facts About 
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Any insv™ 
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TEXT COMPOSED ON VARI-TYPER 


The page shown above looks like expensive letterpress printing--but it was composed on the 


7roup are 


to make 





ant sacti- 
der arms, 









“SAVES PAPER 


Vari-Typer, with its more than 
changeable types, writes more copy in less space, 
es typewritten bulletins by half. Paper savings 
Mage 50%. 


— 
Sad 


te 


EWARK, \ 


SAVES MANPOWER 


Vari-Typer streamlines the prep- 
5. Co. of eetion of printed and duplicated material, thus 
ance Codie 88 duplicating and collating time. It speeds up 
nce Con@™m' (uplicating department, and gets more paper 
1eUnderse* done with less manpower. 


> 


WE ARE MANUFACTURERS OF HYDRAULIC GEAR PUMPS 
AND SELECTOR VALVES POR THE ARMY AIR CORPS. 


PRFEBRUARY, 1944 


Vari-Typer with savings which average over 60%. This page is typical of the many different jobs 
--agents’ manuals, charts, statements, forms, instructions, endorsements, etc., which can be 
Vari-Typed with important savings in operating printing expenses. Proof of this: - Insurance 
Company users report that Vari-Typer pays for itself in less than a year. 







| FREE PORTFOLIO 


How you can save with Vari-Typer is 
explained in a portfolio which in- 


cludes many Vari-Typed specimens and a list of Fire 
Insurance Companies which use Vari-Typer. Fill in 
and mail this coupon and your copy will be mailed 
promptly. 





RALPH C. COXHEAD CORPORATION 
333 SIXTH AVE.» NEW YORK 14, N.Y. 














Please send me a copy of Portfolio B-1. 
NAME TITLE 
COMPANY . 
ADDRESS ——— 
CITY STATE 
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Satisfied Clients 


Build 
Your Business Solidly 


Fe ee re ee TT TTT TT 


Tue Agent or Broker gains a decided ad- 
vantage by placing his client’s Boiler 
and Machinery insurance in the Com- 
pany that specializes in this exacting line. 

Hartford Steam Boiler’s inspections 
Its 
engineering advice in maintenance mat- 
ters frequently lengthens the usable life 


help lessen the chance of accidents. 


of expensive equipment. Its underwriting 
experience aids in giving coverage prop- 
erly fitted to the risk. And its large staff 
of engineers, inspectors, and_ special 
agents are so distributed that they can be 
reached quickly when they are wanted. 

These services have helped many an 
Agent and Broker hold his Boiler and 
Machinery clients for many, many years. 


The Hartford Steam Boiler Inspection and 
Insurance Company e¢ Hartford, Connecticut 


For Power-plant Insurance, It Pays to Choose the Leader 
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STOCK QUOTATIONS 
Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporatig 


1944 Range 
High Low 
Aetna Casualty & Surety 
Aetna Insurance Company 
Aetna Life Insurance Company 
Agricultural Insurance Company 
American Alliance Ins. Company 
American Casualty Company 
American Equitable Assur. 
American Home Fire Assur. 
American Ins. Co. (Newark) 
American Re-Insurance Company 
American Reserve Ins. Company 
American Surety Company 
Automobile Insurance Company 
Baltimore American Ins. Company 
Bankers & Shippers Ins. Company 
Boston Insurance Company 
Camden Fire ins. Association 
Carolina Insurance Company 
City ot New York Ins. Company 
Jounmecticut Gen’'l Life Ins. Co. 
Jontinental Casualty Company 
ontinental Lnsurance Company 
Jagle Fire Insurance Company 
mployers Reinsurance Corp. 
uxcess ins. Co. of America 
ederal Insurance Company 
‘idelity & Deposit Co. of Md. 
‘idelity-Phenix kire Ins. Co. 
ire Assoc. of Philadelphia 
‘ireman’s Fund Ins. Company 
‘iremen'’s Ins. Co. (Newark) 
Franklin Fire Ins. Company 
General Reinsurance Corp. 
Gibraltar F. & M. Ins. Co. 
Glens Falls Insurance Company 
Globe & Kepublic Ins. Company 
Globe & Rutgers Fire Ins, Co. 
Great American Insurance Co. 
Hanover bire [nsurance Company 
Hartford Fire Insurance Company 
Hartiord Steam Boiler luspect’n & Lis. Co. 
Home Insurance Company 
Homestead Fire Lnsurance Company 
Ins. Co. of North America 
Jersey Insurance Company of N. 
Knickerbocker Insurance Company 
Maryland Casualty Company 
Mass. Bonding & insurance Company 
Merchants Fire Assurance Corp. 
Merchants & Mfgrs. Fire Ins. Company 
Monarch Fire Insurance Company 
National Casualty Company 
National Fire Insurance Company 
National Liberty Insurance Company 
National Union Fire Ins. Company 
New Amsterdam Casualty Company 
New Brunswick Fire Ins. Company 
New Hampshire Fire Ins. Company 
New York Fire Inswrance Company 
Northern Insurance Company 
North River Insurance Company 
Northeastern Ins. Co. of Hartford 
Northwestern National Ins. Company 
Ohio Casualty Insurance Co. (The) 
Pacific Fire lnsurance Company 
Pacitic Indemnity Company 
Paul Revere Fire Insurance Company 
Phoenix Insurance Company 
Preferred Accident Ins. Company 
Providence Washington Ins, Company 
Reinsurance Corp. of New York 
Republic Ins. Company—Dallas 
Rhode Island Insurance Company 
St. Paul F. & M. Insurance Company 
Seaboard Surety Company 
Security Ins. Company (New Haven) 
Springtield F. & M. Ins. Company 
Standard Accident Insurance Company 
Travelers Insurance Company 
U. S. Fidelity & Guaranty Compuny 
U. S. Fire Insurance Company 
U. S. Guarantee Company 
Westchester Fire Insurance 


Company 
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Company 





Insurance News 


Best's 
XECUTIVE AND GENERAL OFFICES 


PUBLICATION OFFICE, BOX 1259, ALBANY, N. Y 
E 
BEST BUILDING, 75 FULTON STREET, NEW YORK, 7, N. Y. 


Entered as Second Class Matter at Post Office at Albany, 
Under Act of March 3, 1879. Subscription Rates: $3.00 
Year in the United States. Publication Date: 10th of the 
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NEW FREE BOOK tells how to keep 


“~1 |  give-fighting equipment in shape 
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When fire strikes at your plant — will your 

extinguishing equipment be ready? A clogged 

nozzle, a cylinder not fully charged — these 

and dozens of other results of negligence can 

make your fire-fighters useless when you need 
them most. Regular, systematic inspection is the only way 
to make sure your equipment’s in fighting trim. 


To help you set up a maintenance system in your organi- 
zation, Walter Kidde & Company has prepared a booklet 
—‘“Inspection and Maintenance of Fire Extinguishers.” 
It tells how to check whether you have the proper types 
and quantities of extinguishers; how to mark them for 
quick identification; how often the various types should be 
inspected; what parts to examine on each unit. It suggests 
simple forms for keeping records. This booklet is on the 
press now. Write for your free copy today. 





LITER KIDDE & COMPANY, INC., 217 MAIN STREET, BELLEVILLE, WN. J. 








ATTENTION 
QUANTITY BUYERS 


OF 
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ROLL PAPER 
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Check the advantages of 
Burroughs Discount 
Purchase Plans 


SMALL QUANTITIES—You save 10% to 40%, dis- 
counts on some types of supplies beginning with 
orders for as little as $10 worth. 


COMBINED PURCHASES-It’s easier to earn discounts, 
because they are based on combined purchases of 
various types of supplies: for example, purchases of 
carbon paper help you to earn larger discounts on 
ribbons, and vice versa. 


BRANCH ORDERS-—If you have branches or affiliates, 
your discount rate is established by the combined 
purchases of all branches of your company, and all 
branches benefit by that rate in ordering supplies 
from their local Burroughs office. 


FRESH SUPPLIES—You are assured fresh supplies, 
without storage problems, because delivery of sup- 
plies is made as you need them. 


Send for full details, prices and discounts for the pur- 
chase of roll paper and inked ribbons for practically 
all makes of business machines, carbon paper for 
every need, journal paper and other supplies. Call 
your local Burroughs office or write direct to 
Burroughs Adding Machine Co., Detroit 32, Michigan. 


Burroughs 


SUPPLIES FOR BUSINESS MACHINES 





BEST’S STOCK INDEX 
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* Based on Standard & Poor’s daily stock price indexes of 50 industrial 
20 railroad and 20 public utility stocks combined. 


Casualty Fire 
1943 1944 1943 1944 
Jan. 31 326.7 356.8 185.7 189.4 


NSURANCE share prices in January developed 

mixed trend with fire issues showing a net decline oi 
almost 2%, while casualty issues advanced by a lik 
margin. The latest performance of the casualty issues 
continues the upward surge of this group which, excep 
for a negligible setback in November, 1942, has bee 
uninterrupted since April, 1942. At the close of las 
month the casualty index was 356.8 compared with 326/ 
at the end of January, 1943, a net gain of more that 
9% over the twelve month period. The fire index a 
the month end was 189.4 against the previous Januar 
close of 185.7, a gain of only 2%. 


Fire Stocks 

Approximately half of the January decline in fi 
issues was attributable to price movements in shares 
The Home and three affiliated companies, Baltimor 
American, National Liberty and Franklin Fire, whit 
declined sharply following a 25% cut in dividend rate 
Franklin and Home were off three points each, whi 
Baltimore American and National Liberty were almo 
one point lower. Other fire issues which showed wea 
ness were Fidelity-Phenix, Knickerbocker, Camden a 
Springfield, the losses ranging from 5% to 7%. Change 
on the up side, for the most part, were fractional. 





Casualty Stocks 


Casualty issues generally were higher last month. 4 
notable exception was Massachusetts Bonding whic 
reacted sharply following release of its stockholdes 
statement showing statutory underwriting profits vit 
ally absorbed by Federal taxes. The principal gain W 
registered by U. S. Fidelity & Guaranty with a rise" 
almost four points. Maryland Casualty which advane 
from 64% to 714 in December rose to 9% early in Jany 
ary, but subsequently declined to close at 77%, a net 


¢ 


for the month of about 814%. 
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FIRE ° BURGLARY ¢ INTRUSION ¢ HOLDUP « SABOTAGE 
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American District Telegraph Company (A.D.T. System) is the only nation-wide organization specializ- 
ing in electric protection services. A.D.T. manufactures and installs electrical protection systems to safe- 
guard lives and property against the hazards of fire and unlawful intrusion. Systems also are provided 
for the supervision of watchmen and guards and of certain industrial processes. The protection equip- 
ment within each customer’s premises is connected with an A.D.T. Central Station where skilled 
attendants stand constant vigil and respond to alarms by dispatching armed and bonded private guards, 
the police, the fire department, or by initiating whatever other action may be required by the nature of 
the emergency. In localities where Central Station service is not available, the protection system usually 
may be connected to the local police or fire department. 


FIRE PROTECTION SERVICE 


© Sprinkler Supervisory and Waterflow Alarm: 
Automatically detects and reports trouble conditions 
(whether caused maliciously or otherwise) that might 
impair the sprinkler’s effectiveness. Automatically sum- 
mons the fire department the instant a sprinkler head 
opens or in case of a serious leak. 


@ Aero Automatic Fire Alarm: (For unsprinklered 
areas, or in conjunction with sprinklers.) Automatically 
detects fire when it starts, and automatically summons 
the fire department. 


@ Manual Fire Alarm: Available in various types—for 
summoning the fire department, for sounding local 
alarms to warn occupants, or performing both functions. 


@ Automatic Fire Control for Air Duct Systems: 
Provides automatic fire and smoke detecting and re- 
porting devices for air conditioning, ventilating and 
other air duct systems. Automatically closes dampers, 
steps fans, etc., and summons the fire department. 


INTRUSION DETECTION SYSTEMS 


© Burglar Alarm: Protection for doors, windows, sky- 
lights, etc., by means of electrified screens, foils and 
similar devices. 

© Holdup Alarm: Provides means for transmitting a 
silent signal to summon police in case of holdup or 
other emergency. 

© Invisible Ray Alarm (Photoelectric): Projects 
beams of invisible light across indoor or outdoor areas. 
Interruption of beam by any person or vehicle results 
in an alarm. 





@ Telapproach: Establishes an electronic field and pro- 
duces alarm upon approach of any person into the 
electrical field. 


e@ Phonetalarm: A sound detection system especially 
adaptable for protection of vaults containing valuables 
such as specie, securities, confidential plans and docu- 
ments, narcotics, gauges, tools, etc. 


@ Emergency Police Call: Provides means for sum- 
moning police direct to premises in case of emergency. 


PATROL SUPERVISION 
FOR WATCHMEN AND GUARDS 


© Central Station Watchman’s Reporting Service: 
Provides signaling stations electrically connected to the 
A.D.T. Central Station to which the watchman reports 
at prearranged intervals. Failure to signal is immedi- 
ately investigated. 


OTHER A.D.T. SYSTEMS 


© Heating System Supervision: Electrically supervises 
temperature, flame failure, oil supply, vacuum, pressure, 
humidity, current supply, pilot safety, automatic stoker. 
For coal, gas or oil fired systems. 


@ Industrial Process Supervision: Electrically super- 
vises temperature, humidity, power, water supply, etc., 
in various industrial processes such as mixing, cooking, 
drying, cold storage, etc. 


The benefits derived from A.D.T. Protection are far- 
reaching....May we tell you how it can benefit you? Write 
our Executive Offices, 155 Sixth Avenue, New York, 
N.Y., for free descriptive booklets. 
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Controlled Companics of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N. Y. 


CENTRAL STATIONS IN ALL PRINCIPAL CITIES OF THE UNITED STATES 








COMPANY DEVELOPME 


ee of the insurance company developme 
throughout the United States and Canada in recent mop 
appears hereafter. This summary includes notices of examin 
tions conducted, and also new, licensed and retired compania 


FLORIDA 
Licensed 
Resolute Fire Insurance Co. ................ Providence, R, 


IDAHO 
New Company 
Snake River Mutual Fire Ins. Co. .......... Idaho Falls, Id; 
Licensed 


The order is telegraphed from the bridge. Standard Surety & Casualty Co. ............ New York, N, 


Below decks, without delay, the order is KANSAS 
icensec 


put into action Trained men and power- National Automobile Insurance Co. .......... Los Angeles, (; 


MAINE 
ful engines are ready. And with a deep- ore, 


Washington Mutual Insurance Co. ........... Portland, Mai 





ened hum, the ship drives forward .. . 





MICHIGAN 
New Reciprocal 
: ¢ Lansing Employers’ Underwriters Lansing, Mic 
The Pearl American companies are ready Licensed 
Government Employees Insurance Co. ...... Washington, D.( 


to put your requirements into motion. Wm. Penn Fire Insurance Co. .............. Philadelphia, P 
MINNESOTA 
Licensed 


. os United Pacific Insurance Co. ........5...2006s Tacoma, Was 
every detail of sound underwriting. Withdrew 


Workmen’s Mutual Fire Ins. Society ........ New York, N. 


Ready with a talented crew, versed in 


Ready with a nation-wide organization 
MISSISSIPPI 

of more-than-ample financial strength. Licensed 

Resolute Fire Insurance Co. ................ Providence, R. 


ith th hat 
Ready to respond with the speed t a 


j a Licensed 
ean only from unhampered independ Resolute Fire Insurance Co. ..............-. Providence, R. 
Utah Home Fire Insurance Co. .......... Salt Lake City, Ut 
Withdrew 
Pacific Indemnity Company 
Examined ; 
Western Millers Mutual Fire Ins. Co. ....... Kansas City, Mf 


OHIO 

Examined J 
Associated Hospital Service, Inc. .......... Youngstown, (ii 

offer. Central Hospital Service Ass’n t 

Hospital Service Association 

Hospital Service Ass’n of Licking County 

ee EE OPC OTE TT Lima, (fi 

Lumbermen’s Mutual Insurance Co. .......... Mansfield, 0! 


© PEARL ASSURANCE COMPANY, LTD. Sun Mutual Fire Insurance Co. .............. Cincinnati, 0 


Union Insurance Company Wooster, 0! 
@ EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. OKLAHOMA 


® MONARCH FIRE INSURANCE COMPANY : Licensed 
American Casualty Company 


Northwest Casualty Company 
AU VATLA KY OREGON 
Examined 


National Hospital Association 
HOME OFFICE: 19 RECTOR STREET, NEW YORK PENNSYLVANIA 


CLEVELAND, 314 BULKLEY BLDG. CINCINNATI, 1417 CAREW TOWER | —nconaay Philadelphia! 
PHILADELPHIA, 525 CHESTNUT ST. CHICAGO, 175 W. JACKSON BLVD, | Calvert Fire Insurance Company iladelpn’, 

SAN FRANCISCO, 200 BUSH STREET Capitol Mutual Fire Insurance Co. ..........-- Pittsburgh, ! 
Centre County Mutual Fire Ins. Co. ............-- Julian, ! 


ence of thought and action. 


Progressive agencies will want to inves- 


tigate the exceptional opportunities we 





Erie County Mutual Insurance Co. .............-006: Erie, 
(Continued on page |0) 
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vidence, R, 





0 Falls, 


: York, N. 





Angeles, 


rtland, 


ansing, 


ington, D, 
ladelphia, 


- hyphen smi thy 


coma, W; 


York, N, “IT dropped that Probate Bond blank somewhere.”’ 


vidence, R. ‘ Da . . ; 
... Admittedly, this is a bit of an exaggeration, but the fact 


sei remains that the new producer’s order blank for Probate or 
ridence, R. 

ce City, U Fiduciary Bonds, as offered by The Travelers, is a marvel 
Angeles, | of condensation. 
athe. One page of twenty well-spaced lines now serves in 


place of four pages crammed with almost 150 lines of type. 


rstown, ™ ° ° y 
umbus, You'll be delighted by this new blank. Your secretary 
Toledo, 


— or stenographer will be tickled pink. Attorneys and their 
a clients will no longer growl and grumble because of “all 
— those questions’; neither the attorney or the client is re- 
quired to sign on a dotted line. And, of course, Uncle Sam is 
Reot grateful for the conservation of paper. 

. All the more reason why you should place your 


and, Bond business through 


idelphia, 


tsburgh THE TRAVELERS INDEMNITY COMPANY 


Julian, 


. . Eri HARTFORD, CONNECTICUT 
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You want easier, more effective wartime selling... 


AMICO agents have many advantages to offer. And 
they are getting a more satisfactory response than the 
average agent from their calls on prospects. 


AMICO is the company you need to meet the chal- 
lenge of today’s needs and today’s competition. AMICO 
is a multiple line participating stock company pro- 
viding insurance protection under dividend paying 
policies. This helps you get and hold the business. 


AMICO gives you more sales ammunition. AMICO 
sales plans and tested advertising material bring you 
every opportunity to develop more business and help 
you meet successfully local conditions in your com- 
munity. 


AMICO agents are continually leading the field with 
new, broader forms of insurance. Insurance men who 
have taken advantage of the AMICO plan have boosted 
their premium income and are selling more insurance 
to present policyholders and developing a substantial 
volume of business from a growing market of prospects. 


Find out about the franchise of this strong company 
in your community. Just write on your letterhead 
today. 


MOTORISTS INSURANCE COMPANY 


James S. Kemper, President 
Sheridan at Lawrence, Chicago, U. $. A. 


Chicago (40): Sheridan at Lawrence; New York (17): 342 Madison Avenue; 

Philadelphia (7): 12 South [2th Street; Boston (16): 260 Tremont Street: 

Atlanta (3): 41 Exchange Place; Syracuse (2): Syracuse-Kemper Insurance Bldg.; 
Los Angeles (5): 2969 Wilshire Boulevard; San Francisco (4): Russ Building 


A NATIONWIDE COMPANY WRITING ALL FORMS OF 
CASUALTY INSURANCE AND FIDELITY AND 
SURETY BONDS 








COMPANY DEVELOPMENTS—Continued 


PENNSYLVANIA—Continued 
Examined 
Harborcreek Mutual Fire Ins. Co. Erie, | 
Lebanon Mutual Insurance Co. .................. Lebanon, 
Mutual Fire Insurance Company i 
McKean Grange Mutual Fire Ins. Co. 


National Accident & Health Ins. Co. ........ Philadelphia 


Pennsylvania Mutual Live Stock Ins. Co. ..........., Erie, 8 
Washington Mutual Fire Ins. Co. .............. Lebanon, 
Western Pennsylvania Mutual Fire Ins. Co. ...New Castle, 
Wm, Penn Fire insurance Go. « ...5..0:560660.45 Philadelphia, 


SOUTH CAROLINA 
Licensed : 
Farm Bureau Life Insurance Co. ............. Columbus, @ 
Farm Bureau Mutual Automobile Ins. Co. ....Columbus, § 
Farm Bureau Mutual Fire Ins. Co. .......... Columbus, ¢ 
Home Mutual Fire Insurance Co. .......... Binghamton, Ng 


TEXAS 
New Companies 
Alamo Casualty Underwriters 


Commercial Lloyds 

Employees Lloyds 

Farmers Cooperative Insurance Co. 
Gulf Casualty Company 

Lawyers Lloyds of Texas 

Liberty Lloyds 

Petroleum Casualty Company 
Safety Casualty Company 

Slavonic Mutual Fire Ins. Co. 
Southern Guaranty Company 


Fort Worth, Tex 
Houston, Tex 


WISCONSIN 
Licensed . 
Tri-State Mutual Grain Dealers Fire Ins. Co. 


MONTHLY FIRE LOSSES 


IRE losses in the United States during 1943 reache 

the staggering total of $380,235,000, the highest fq 
any year since 1932 and 21% above the total of th 
previous year. Prior to 1943 for a period of ten yeat 
fire losses had averaged slightly less than $300,000 
annually. 

For each of the last eleven months of 1943 fire loss 
reflected sharp increases compared with similar monti 
of 1942 culminating with the exceptionally heavy tot 
of $47,716,000 in December. This total, which w 
more than $11,000,000 above December, 1942, was ti 
highest for any month since March, 1932, when 0 
figure was $49,189,000. 

A comparative table of monthly fire losses over" 
past five years follows: 


... Luverne, Minn 


1942 I 
$35,565 $2773 
30,819 
30,505 
27 960 
23,233 
22,410 
21,000 
19,680 
20,443 
22,621 
24,144 
36,469 


1941 
$26,470 
26,102 
31,471 
29,330 
25,637 
24,943 
23,698 
24,122 
24,668 
30,833 
23,822 
31,261 


1939 
$27,615 
29,303 
30,682 
27 062 
27,032 
24,191 
22,468 
22,801 
22,837 
24,300 
27,248 
27,959 


1940 
$36,261 
34,410 
29,789 
26,657 
23,446 
19,506 
20,323 
20,722 
21,198 
22,091 
23,449 
28,617 


January 
February 


August 
September 
October 
November 
December 


Totals 
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Fire Insurance is a FORCE that helps us all to 














iverne, Minn 
SES protect what we have and to plan ahead with confidence 
143 reache . * * * * * * * * * 
highest fo . 
otal of th : , ‘ 
f ten year Americans have worked and fought with all their 
300,000,011 , 
might for progress. When the war ends, American 
a homes and business will continue this progress. Fire 
pee A FIELDMAN HELPS: , , it 
heavy tot = ae insurance helps industry and individuals hold the pro- 
which w Condition: Several risks — one 
; ; owner — different agents — ‘ 
+2, was th different policies — different gress they have already made, and plan ahead with 
| when r = a i 
under a schedule form? Done. confidence, knowing that destruction by fire need not 
2s Over th Results : One se a oe : : 
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President Charles J. Martin Said: 


“ 

We admit cheerfully and with commen. 
dation that the Company's success is in 
a great measure to be attributed to the 
efforts of its faithful and loyal agents all 
over the country, some of whom still hold 
the Home’s commission entrusted to them 
twenty-five years ago. Esteem and re- 
spect, based on merit, have increased 
with the lapse of years, and we look for- 
ward with confident hope that the future 
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Sixty-six years later President 
Harold V. Smith testifies: 


The faith and confidence expressed by 
President Martin inthe American Agency 


Si . 
ystem in those by-gone days is abun. 





EDITORS 
CORNER 


One of the greatest single issues ever to confront 
sinsurance industry and which at the same time con- 

a threat of infringement on states rights is now 
fore the United States Supreme Court for final de- 
sion, in the case of the Attorney General, representing 
eGovernment, against the South-Eastern Underwrit- 
Association, et al. A second case, involving some- 
fat similar doctrine, is also before the Supreme Court 
the: matter of the Polish National Alliance vs. the 
ational Labor Relations Board. An editorial on page 
contains a cumulative review of the principles and 
s involved up to this date. 


The year 1943 was relatively quiet as far as 
ges within company ranks went and there were 
er new companies, retired companies or changes in 
me than in any of the preceding five years; yet, 20 
mpanies retired from business, 20 new companies 
red the insurance business and 11 changed their 
mes, Capital changes or contributions to surplus were 
de by 50 companies. Our annual review of Company 
mges appears on page 19. 


Insurance has often been described as the hand- 
id of commerce and industry. Although it does not 
we new trails or discover new chemical combinations 
at change the course of industry, it nevertheless keeps 
with all these new developments and assumes the 
urable hazards involved. While but a fragment of 
total postwar problem, insurance has a peculiar in- 
st in that it relates to a service that is essential to 
accomplishment of all postwar activities. This vital 
yect is covered in the article Insurance in the Post- 

World, on page 21. 


' The panorama of normal insurance developments 
ing 1943 has been overshadowed by what is regarded 
Many insurance men as a serious attempt by the 
ueral government to deprive the several states of their 
ervisory powers over the insurance business. With 
thought that too little is known about the effective- 
Bs of state supervision, the Insurance Commissioner 
Connecticut briefly discusses a few of the insurance 
ivities of his department under the heading State 
pervision, on page 25. 
* Prices soar! They affect each and every one of us, 
nether buying a dozen of eggs or a suit of clothes, and 
liding costs are no exception. In the last ten years 
lilding costs have increased over 50%. It is up to the 
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agent to review business on his books to make sure that 
his clients are protected. For a sound statistical study 
of how an agent can increase his fire premium income 
under present-day conditions, see Catch up with Present 
Values, on page 29. 


*xk* Once the buyer was king in every field. We are 
now in a sellers’ market which tends to relax the criti- 
cal curb normally exerted upon the goods and services 
offered for our needs. This then is the time in which 
all industry should check its policies and the public 
reaction of today very carefully against, not the present, 
but the future, as outlined in the article The Role of the 
Insurance Buyer, on page 33. 


*k* There are new horizons ahead in the fire insur- 
ance field, and according to the vice president of one 
of our leading companies, the public will absorb all 
an agent can find time to sell. For further particulars 
on the tremendous backlog of demand for new homes, 
new automobiles, new refrigerators and all types of 
consumer goods, see New Horizons, on page 35. 


*k* Tn 1943 Best’s INSURANCE NEws complied with 
the government order on restrictions in the use of paper 
and consumed 10% less than was used in 1942. This 
was accomplished with a minimum of inconvenience to 
readers by printing less extra copies each month and 
refusing orders for reprints or extra copies. This year 
Best’s INSURANCE NEws must use 25% less paper than 
in 1942. We are one of the very few insurance pub- 
lishers using sufficient tonnage to come within this last 
government restriction. This additional 15% cut is much 
harder to meet and it will require continuing ingenuity 
to keep up the appearance of the News as we intend 
to maintain fully the quality of the editorial and news 
sections by closer editing and the elimination of a few 
sections which are of interest to only small segments 
of our readers. Nearly half of this additional saving 
has been made by using a smaller size page. This does 
not decrease the material on any page as we have main- 
tained our original type size so that only the outside 
margins are smaller. It may be necessary in certain 
issues to eliminate one or more of our standard features 
such as the Safety and Insurance Section and the Legal 
Decisions Discussed sections, which were omitted this 
month. Other special sections such as, Agency and 
Home Office News, Accident and Health Developments, 
Selling Tips, The Judge Says, Company Developments 
and Insurance Stock Quotations may occasionally have 
to be dropped from a single issue. We shall welcome 
letters from our readers as to the value to them of 
each of these features so that we may act accordingly 
in our efforts to keep down the size of the magazine 
and at the same time continue publishing that type of 
information which commands the greatest interest. This 
invitation works both ways. If you like what we have 
been doing in the past in the presentation of the various 
news features, special articles, et cetera, any bouquets 
presented on this score will be accepted with appropriate 
modesty and at the same time your criticisms will assist 
us in solving our problem in conserving paper. 
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Personnel-Protection Plan 


It’s something new in employee relations - - - something 
new in building sales of fidelity bonds! Just as safety engi- 
neering cuts industrial accidents, 80 honesty engineering 
_., through U. S. F. & G.’s Personnel-Protection Plan ..-- 
helps reduce dishonesty losses. What’s more, this new pre- 
ventive service has been proven—showing amazingly suc- 
cessful results in case after case. So it’s no wonder every- 
body’s talking about honesty engineering - - - and it’s no 
wonder that U. s. F. & G. agents, backed up by 4 big 
national advertising campaign, are finding green pastures 


in the sale of fidelity bonds. 


V.S.F.& 6. 


UNITED STATES FIDELITY & GUARANTY co. 
affiliate: 


FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES Fey BALTIMORE: MD. 
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COOPERATION is 
“the American Way!” 


It’s paving the way to Victory! . . . eager cooperation be- 
tween the men who fire the guns, and fly the planes, and 
sail the ships . . . unstinting cooperation between men in 
uniform, and men and women in overalls and aprons... 
faithful cooperation between the fighting front and the 


home front. 


COOPERATION long has been a reason why foremost 
insurance companies rely on “AMERICAN RE.” Your 


company, too, will prefer “the American Way.” 


0AMERICAN 


RE-INSURANCE COMPANY 


99 JOHNSTREET,NEWYORK7,N.Y. 
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INSURANCE SUITS 


counsel for the South-Eastern Underwriters As- 

sociation and 196 stock fire insurance companies, 
and Attorney General Francis Biddle appeared before 
the United States Supreme Court to argue on the Gov- 
emment’s appeal from the District Court’s dismissal 
of the indictment of the S.E.U.A., et al. ; which charged 
,conspiracy to fix and maintain arbitrary and non- 
wmpetitive rates and to monopolize trade and com- 
merce in fire insurance in violation of Sections 1 and 
dof the Sherman Act. 


0: JANUARY 11 John T. Cahill of New York, 


Statute Involved 


The pertinent provisions of Sections 1 and 2 of the 
Sherman Act are as follows: 

SECTION 1—Every contract, combination in the 
iorm of trust or otherwise, or conspiracy, in restraint 
of trade or commerce among the several states, or with 
ioreign nations, is hereby declared to be illegal: * * * 
Every person who shall make any contract or engage in 
aly combination or conspiracy hereby declared to be 
illegal shall be deemed guilty of a misdemeanor, * * *. 

SECTION 2—Every person who shall monopolize 
or attempt to monopolize, or combine or conspire with 
aly other person or persons, to monopolize any part 
of the trade or commerce among the several states, or 
with foreign nations, shall be deemed guilty of a misde- 
meanor, * * *, 


Labor Relations Case 


_ Another case, also involving federal regulation of 
insurance, was argued before the Supreme Court on 
January 11 and 12. This was the Polish National Alli- 
ance of the United States of North America vs. Na- 
tional Labor Relations Board, which is up on appeal 
irom a decision favorable to the board by the United 
states Circuit Court of Appeals for the 7th Circuit. 
This suit hinges on the contention of the National Labor 
Relations Board that the fraternal society had violated 
Section 10(a) of the National Labor Relations Act, 
daiming that that section grants jurisdiction to the 
board in this provision: “The board is empowered, as 
hereinafter provided, to prevent any person from engag- 
ing in any unfair labor practice affecting commerce” 
(the italics are ours). The Circuit Court, in deciding 
in favor of the board, stated that even though the society 
s not directly engaged in interstate commerce it would 
still be faced with the authority of the board because its 
*perations included those “affecting” commerce within 
the meaning of the National Labor Relations Act, and 
therefore, the society is subject to the regulatory powers 
of the board under that Act. Perhaps the Supreme 
ourt will render its opinion in this case concurrent 
with that handed down in the S.E.U.A. case. 
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Attorney General Biddle filed a 140-page brief in 
connection with the Government’s appeal in the 
S.E.U.A. case. Following are the questions presented 
by the Government followed by a brief summary of the 
main points of argument in the Government’s brief : 

1. Whether fire insurance business is in commerce. 

2. Whether the fire insurance business is subject 
to the constitutional power of Congress to regulate 
commerce among the several states. 

3. Whether, if so, the Sherman Act is violated by an 
agreement among fire insurance companies to fix and 
maintain arbitrary and non-competitive rates and to 
monopolize trade and commerce in fire insurance, in 
part through boycotts directed at companies not part of 
the conspiracy and the agents and purchasers of insur- 
ance who deal with them. 


Summary of Government's Argument—I 


A. The performance of the fire insurance contract 
and the operation of the fire insurance business require 
the movement of money, information, and documents 
on a large scale across state lines. These activities are 
both interstate and commerce within the meaning of the 
Constitution. 

B. Paul v. Virginia, 8 Wall. 168, and the cases fol- 
lowing it, decide only that the states have power to regu- 
late or tax the insurance business. 

C. The insurance decisions are inconsistent with the 
many broad definitions of commerce stemming from 
Gibbons v. Ogden, 9 Wheat. 1, in which it has been 
recognized that commerce connotes every form of busi- 
ness activity. 

D. The statement that “insurance is not commerce” is 
also inconsistent with the meaning of “commerce” dur- 
ing the period in which the Constitution was adopted, 
as well as in more recent years. 

E. Furthermore, fire insurance may be regulated 
under the commerce power because it is “practically a 
necessity to business activity and enterprise.” Congress 
has power to regulate and safeguard the availablity of 
an instrumentality so essential to commerce. 


Summary of Government's Argument—Il 


A. The Sherman Act forbids every contract or com- 
bination “in restraint of trade or commerce among the 
several states.” If the insurance business is in com- 
merce, appellees’ conduct plainly is proscribed by the 
literal language of the Act. 

B. The history of the Act shows, and the Supreme 
Court has recognized, that Congress employed the words 
of the Constitution in the anti-trust law for the very 
purpose of availing itself of all its constitutional power 
over restraints of trade. 

(Continued on the next page) 














INSURANCE SUITS—Continued 


C. Nothing occurring since 1890 manifests a legisla- 
tive intention that an exemption for insurance be read 
into the terms of the Sherman Act. 

D. Nor should an exemption be read into the Sher- 
man Act upon the theory that competition among insur- 
ance companies is detrimental to the public interest. 

E. Appellees’ argument that a reversal of the Su- 
preme Court’s past doctrine would nullify the present 
state regulatory systems is irrelevant and exaggerated. 
Even if insurance is commerce within the meaning of 
the Constitution, the states are not precluded from 
taxing or regulating it, and’ the insurance decisions 
stand legitimately for the proposition that in the absence 
of a conflicting federal law, state regulation of the in- 
dustry is appropriate. 


Appellees’ Brief Summarized 


Attorneys for the South-Eastern Underwriters Asso- 
ciation, et al., filed a 90-page brief in answer to the 
140-page brief filed by Attorney General Biddle. Fol- 
lowing is a summary of the question presented by the 
appellees : 

The sole issue here presented is a question of law. 
This issue is whether fire insurance in and of itself is 
interstate commerce within the meaning of the Sherman 
Anti-Trust Act. 

The indictment dismissed by the District Court con 
tains two Counts. Count One charges that the defend- 
ants have engaged “in a conspiracy to fix and maintain 
arbitrary and non-competitive premium rates on fire 
insurance, * * * which conspiracy has been in restraint 
of the interstate trade and commerce described in this 
indictment in violation of section 1 of * * * the Sher- 
man Act.” Count Two charges that the defendants have 
engaged “‘in a conspiracy to monopolize trade and com- 
merce in fire insurance * * * in violation of section 2 
of * * * the Sherman Act.” 

The District Court’s construction of the indictment, 
namely that it charges a restraint and monopoly solely 
of commerce in fire insurance, and not a restraint and 
monopoly of fire insurance affecting other commerce, 
in violation of the Sherman Act, is of course here con- 
trolling. The Supreme Court has always considered 
itself bound on such appeals under the Criminal Appeals 
Act by the lower court’s construction of the indictment. 

The issue raised by the indictment, namely whether 
fire insurance is, in and of itself, interstate commerce 
within the meaning of the Sherman Act, is thus much 
narrower than the two issues now attempted to be 
raised in the Government’s brief. The indictment no- 
where puts in issue the broad question of whether Con- 
gress could on any theory regulate fire insurance. The 
issue is not what Congress could do but what it has done. 

The indictment as construed by the District Court 
nowhere puts in issue the broad question of whether 
the Sherman Act could on any theory apply to fire in- 
surance. It charges that fire insurance is, in and of 
itself, interstate commerce within the meaning of the 
Sherman Act and thus subject to that Act—not whether 
fire insurance could possibly be reached by the Act on 
some unspecified theory that it burdens or restrains 
other activities that are commerce. 





Argument of Appellees 


Defendants respectfully submit that fire insurance, in 
and of itself, is not interstate commerce within the 
meaning of the Sherman Act and in support of the 
dismissal of the indictment, that: 


1. This Court should not repudiate its uniform deg. 
sions of the past 75 years that fire insurance ig not 
commerce. 2. Congress has accepted and approved the 
Supreme Court decisions that fire insurance is not com- 
merce. 3. The States have curtailed competition in fire 
insurance in reliance upon the Supreme Court decisions 
that fire insurance is not commerce. 4. This Court 
will unsettle the law applicable to fire insurance and 
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now holds that fire insurance is commerce. 5. The Min tithe 
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Conclusion of Appellees 


Fire insurance must, necessarily, be regulated. This 
regulation, however, whether state or federal, must take 
a cooperative rather than a competitive form. The ex- 
perience of the states and the economies of the business 
teach us that this is imperative. 

If the federal government is now to supersede the 
states in the regulation of fire insurance, as the govern- 
ment would seem to desire, we submit that such revolu- 
tionary action should be taken by Congress. A legisla- 
tive body alone can study the operations of the business, 
and adapt the legislative provisions accordingly. A 
judicial order blindly subjecting fire insurance to a rigid 
competitive standard would make bad law and worse 
economics—creating enormously greater problems and 
giving rise to far greater evils than any sought thereby 
to be solved. 

The order of the District Court dismissing the m- 
dictment herein should be affirmed. 


Comr 
Texas : 
and a | 
mercial 

Econ 
in Aug 
basis. ( 
agement 
bus, Oh 

Nortl 
Septem! 
by inte 
Compar 
fire bus 

Progi 
Formed 
pany w 
on both 

Sout 
License: 
Sponsor 
of Jno. 
write a 


Additional Briefs Filed 


The S.E.U.A. case was considered of such vital i 
terest and importance to the several states that Virginia 
filed a separate brief and 34 other states filed a joi! 
brief as amici curiae, requesting that the decision of the 
lower court be affirmed. The argument may be sum 
marized as follows: 





1. The Supreme Court for a period of seventy-five 
years has repeatedly held that the business of fire it- 
surance is not commerce, either intra-state or interstate 
2. Based on this holding, there developed and now 
exists an adequate regulation of the business of fire it 
surance by the several states. 3. To now rule that the 
business of fire insurance is interstate commerce woth 
automatically bring the business under laws enactel 
pursuant to the commerce clause of the Constitution 
which Congress did not intend and, in consequent, 
were not adopted for that purpose, and would produe 
chaos in the field, substituting this chaotic condition for 
the present effective method of state regulation. 4. Tht 
object of state regulation is to provide solvent insurant 
at reasonable, fair and non-discriminatory rates b 

(Continued on page 56) 
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realize that there are literally hundreds of insur- 
ance companies, and even few people within the 
business realize how many changes take place each year : 
retirements, the organization of new companies, changes 
in title, contributions to surplus, or changes in capital. 
The year 1943 was very quiet and there were fewer 
new companies, retired companies or changes in name 
than in any of the preceding five years. Yet, twenty 
retired from business, twenty new companies entered 
the business and eleven changed their names. Capital 
changes or contributions to surplus were made in fifty 
companies including twenty-five changes due to transfer 
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Stock Fire Companies 


Commercial Standard Firé‘and Marine Company, Fort Worth, 
Texas: Licensed in December with paid-in capital of $200,000 
ad a like amount of surplus to act as running mate of Com- 
mercial Standard Insurance Company, Fort Worth, Texas. 

Economy Insurance Company, Columbus, Ohio: Licensed 
in August to write fire and automobile lines on a participating 
tasis. Company was sponsored by and is under the same man- 
Nag as the Mayflower Mutual Insurance Company, Colum- 

, Ohio. 

North State Insurance Company, Charlotte, N. C.: Licensed 
September 21 with $100,000 capital and $50,000 surplus. Formed 
by interests identified with’ ‘the Southeastern Fire Insurance 
Company, Greenville, S. C.’the company will transact a general 
fre business. 

Progressive Fire Insurance Company, Atlanta, Georgia: 
Formed under sponsorship of Progressive Fire Insurance Com- 
pany with initial resources of $110,000 to write fire insurance 
on both regular and industrial plans. 

South Atlantic Fire Insurance Company, Atlanta, Georgia: 
licensed May 24 with capital of $100,000 and surplus of $10,000. 
Sponsored by interests identified with the general agency firm 
of Jno. C. Whitner & Co. of Atlanta, the new company will 
write a general fire business. 
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venty-fi Stock Casualty Companies 
















if fire in- Carolina Casualty Insurance Company, Inc., Burlington, 
interstate. BN. C.: Licensed October 4 by the North Carolina Insurance 
and now @ partment with capital of $150,000 and surplus of $100,000. 


eral Insurance Corporation, Fort Worth, Texas: Com- 
menced operations on June 1 with $200,000 capital and $50,000 
surplus under sponsorship of individuals active in the manage- 
ment of Associated Employers Lloyds. Additional surplus of 
$150,000 was contributed on October 31. Authorized to write 
general casualty, fidelity and surety, fire and marine lines. The 
company in December reinsured Lloyds Guarantee Assurance, 
Dallas, Texas. 
Manufacturers and Merchants Indemnity Company, Cincin- 
tati, Ohio: Licensed November 29 by the Ohio Insurance De- 
partment to transact casualty and surety lines. It was in- 
Corporated on October 28, 1942 by interests associated with 
toger Grocery and Baking Company, which owns substantially 
ll of the capital stock. Capital and surplus were $350,000 and 
»90,000, respectively. 

eminole Surety Company, Inc., Lakeland, Florida: Licensed 
March 3 by the Florida Insurance Department to transact a 
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COMPANY CHANGES 
in 1943 


of funds from surplus to capital by stock dividends. 

A majority of the retirements were accomplished 
through reinsurance or merger, and there were rela- 
tively few forced receiverships. 

Only about $8,000,000 of new money was paid-in 
during 1943 by stockholders, either through the organi- 
zation of new companies or in augmenting the funds of 
existing companies. Stock dividends totaling about 
$17,000,000 were the largest for many years and in some 
cases re-established capital which had been transferred 
to surplus in the depression years. 


Following is the complete tabulation of changes : 


limited surety business with a capital of $10,000. 

Trade Union Accident and Health Association of America, 
New York, N. Y.: Licensed March 24 by the New York In- 
surance Department to write accident and health insurance 
with capital of $100,000 and surplus of $50,000. 


Mutual Fire Companies 


Colorado Farmers’ Protective Association, Denver, Colorado: 
Licensed on May 19, 1943 as a county mutual protective asso- 
ciation. 

Farm Bureau Mutual Fire Insurance Company of Maury 
County, Columbia, Tennessee: Licensed November 5 to write 
fire, lightning and tornado business. 

Snake River Mutual Fire Insurance Company, Idaho Falls, 
Idaho: Authorized to write fire insurance on December 20. 


Mutual and Assessment Casualty Companies 


American Independent Mutual Casualty Company, Phila- 
delphia, Pennsylvania: Licensed April 5 by the Pennsylvania 
Insurance Department to transact all forms of accident and 
m insurance, including a funeral benefit not exceeding 

Kentucky Farm Bureau Mutual Insurance Company, Louis- 
ville, Kentucky : Licensed December 24, with surplus of $60,464. 
Its reported plans are to write automobile and truck insurance 
for farmers, and some livestock insurance. 

Protective Health and Accident Company, Des Moines, Iowa: 
Licensed July 7, under the mutual casualty laws of Iowa. It is 
under the same management as the Protective Health and Acci- 
dent Company, Omaha, Nebraska. 


Lloyds and Reciprocals 


Alamo Casualty Underwriters, San Antonio, Texas: Licensed 
in September to write all forms of automobile insurance. J. M. 
Harris is attorney-in-fact. 

Commercial Fishermen’s Inter-Insurance Exchange, San 
Pedro, California: Licensed September 10 with contributed 
surplus funds of $100,000 to write marine, fire and automobile 
lines. Commercial Fishermen’s Fraternal Society, Inc., is the 
attorney-in-fact. 

Lansing Employers’ Underwriters, Lansing, Michigan: Li- 
censed December 31, to write workmen’s compensation insur- 
ance. George G. MaDan is attorney-in-fact. 

Texas Lloyds, Waco, Texas: Licensed May 20 with a 
guaranty fund of $80,000 to transact full coverage automobile, 
liability and fire insurance. 

{Continued on page 52) 














Reinsurance Lessens the Shock! 





Whenever industry doubles up or makes a quick change over to 
new products, there is a potential spot for trouble which may 
mean disaster. Will your reinsurance contracts readily adapt 
themselves to give you the complete protection you require in 
these rapidly changing postwar conditions? You will find it to 
your advantage to Iet us help remove any margin of error in 
your postwar planning with adequate, well planned reinsurance. 
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Casualty 
Fidelity & Surety THE 
Reinsurance 


INSURANCE COMPANY OF AMERICA 
NINETY-NINE JOHN ST., NEW YORK CITY 


\SURANGK 


HE subject for our considera- 
Ji while but a fragment of 
the total postwar problem, has 
apeculiar interest in that it relates 
19 a service that is essential to the 
xcomplishment of all postwar activ- 
ities that involve hazards which are 
insurable. Life, accident and health 
insurance, which are related more 
particularly to problems involving 
the lives and health of workers and 
their families, in general, will be 
fitted from this discussion since 
forms of insurance have spe- 
al problems that involve the social 
of the postwar world. 
Mnsurance may well be described 
the handmaid of commerce and 
Mustry. It does not blaze out new 
ils or discover new chemical com- 
ations that change the course of 
idustry. It does, however, keep 
ace with all these new develop- 
mts, pointing out the instirable 
wards involved and assuming these 
tisks. Thus, industry may be free 
the financial losses that could 
1 or interrupt the forward 
ogress of commercial enterprise. 


Goes the "Second Mile" 


|The insurance business does not 
that its full service has been 
en when it points out and assumes 
he risks of commerce and industry. 
mit goes the “‘second mile.” Whether 
the type of insurance be life, acci- 
dent, health, workmen’s compensa- 
tion or liability insurance, involving 
the physical well-being of the 
worker, or casualty, fire, marine or 
suretyship which are concerned with 
the physical and moral hazards in 
the conduct of business, it is ever 
seking in its own loss preventive 
laboratories to remove or lessen the 
éxposure to loss or to provide means 
to control the effect of the hazard if 
comes into operation. 
The business of insurance in the 
United States has much of which it 
justly can be proud. Reference has 
been made to its constructive work 
in the assuming and preventing of 
hazards. But it has done more than 
this. It has brought to the attention 
of individuals and of organizations 
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the fact that the hazards exist and 
that their impact can be cushioned 
by the purchase of insurance. 
Through the agents of the compa- 
nies and the independent brokers, the 
gospel of insurance has _ been 
preached up and down and across 
the United States. The insurance 
salesman has been joined with the 
book agent as two of the native pests 
of our countryside. 


“It Can't Happen Here” 


Few are. willing to admit that in- 
surable hazards exist until actually 
faced with death or accident, or fire 


. is most wrong with insurance” 


or other calamity. It may be said to 
the credit of the insurance business 
that there are few in the United 
States who have not been urged to 
protect their various interests with 
insurance. That so many have not 
availed themselves fully of its possi- 
bilities must be charged to the opti- 
mistic philosophy of the average 
American who says: “Oh, that 
couldn’t happen to me.” Unfortu- 
nately for him there is a certain ele- 
ment of truth in his philosophy as 
the “frequency of loss,” as it is 
called, is not very great and many, 
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by WILLIAM D. WINTER, 


President, 
Atlantic Mutual Insurance Company 
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year after year, are fortunate enough 
to escape calamity. Nevertheless, 
misfortune is no respecter of per- 
sons, and when it comes there is 
little comfort in the thought that 
insurance would have assumed the 
burden of the loss. 

It would be improper to leave you 
with the thought that “God’s in his 
heaven—all’s right with the insur- 
ance world,” for this would be far 
from the truth. One can readily be 
proud of his handiwork and yet be 
deeply conscious of how far short it 
comes of meeting an ideal. And so 
it should be with all who are inter- 
ested in the problems of insurance. 
Every buyer of insurance should in- 
terest himself in the problems of in- 
surance. 


Buyers’ Indifference 


In this country over one billion 
dollars was paid in 1942 to the fire 
and marine insurance companies 
alone for insurance protection 
against loss or damage to property 
of various kinds. The indifferent 
attitude of the average insurance 
buyer to the kind and quality of pro- 
tection he receives for this vast ex- 
penditure is one of the things that 
is most wrong with the insurance 
business today. 

Do you wonder why I single out 
the buyers of insurance? I have set 
up on the credit side of insurance 
the fact that the gospel of insurance 
has been preached across the United 
States, but it has been relatively un- 
successful in making converts. The 
average person is not insurance 
minded. Basically, people have 
bought through fear or compulsion. 
Fear of the effect of calamity which 
the insurance salesman has men- 
tioned, or the compulsion of the 

(Continued on the next page) 
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Postwar World—Continued 

lender of money on mortgage or 
otherwise who has insisted that his 
interest in the property be adequately 
protected. 


Selection of a Company 


How does he buy this insurance ? 
Does he select an insurance com- 
pany after careful consideration of 
its financial stability and its claim 
settling reputation? As a rule he 
takes the unchecked statement of the 
insurance agent that the company is 
good and that the terms of the policy 
are adequate to furnish proper pro- 
tection. He is partially protected 
from his own carelessness by the in- 
surance departments of the various 
states, which insist that the insur- 
ance companies always be and con- 
tinue in a financially sound condi- 
tion. They also assure him that the 
rates of premium are reasonable and 
that the conditions of insurance are 
uniform in the state. Beyond that 
they cannot help him. 

I venture to say that he does not 
choose his bank so carelessly! Usu- 
ally he personally, or through some 
other source, checks on the bank be- 
fore he commits his money to its 
keeping. Little does he realize that 
when loss happens, against which 
risk he has bought insurance, the 
insurance company for the time be- 
ing becomes his bank. “‘Choose your 
insurance company as you would 
your bank” is good advice. Many 
polls have been taken inquiring of 
individuals and organizations in all 
classes of economic life if they could 
name the company with which their 
fire or other insurance was placed. 
Only about five percent knew. Most 
replied that they insured with so and 
so—the insurance company agent or 
a broker. 


Selection of an Agent 


And how do they choose this 
agent or broker to whom they are 
entrusting the placing of a most 
complicated legal contract? Do 
they choose him as they do their doc- 
tor or lawyer—after careful in- 
quiry? Not in the majority of cases. 
The insurance advisor is too often 
chosen on purely personal grounds— 
a friend, a college mate, a relative 
having a hard time getting along, or 
it may be a local politician who dab- 
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bles in insurance as a side line to 
pay expenses. Not a very pretty pic- 
ture, but a very true one. And in 
every premium that he pays is in- 
cluded a charge that would buy the 
best available insurance advice. 


Segregate Commissions 


If the commission charge—a per- 
centage varying from five to thirty- 
five and more percent—were shown 
as a separate charge, paid separately, 
I venture to say that in a very short 
time there would be a great many 
self-called insurance advisors seek- 
ing new fields of activity. Such spe- 
cial payment of the service charge 
might also direct attention to the fact 
that some of the service charges are 
inadequate payment for the service 
rendered. On the other hand, many 
are excessive and result from long 
standing local arrangements that 
have outlived their usefulness and 
might well be modified to the ad- 
vantage of all, including the agent. 
This is equally true of the so-called 
excess commissions paid by com- 
panies to gain business. Too high 
service charges lead to rebating and 
the splitting of commissions, which 
reflect adversely on the insurance 
business. If the service charge is 
right, the middleman cannot afford 
to split or share his commission. 


Complicated Policies 


The insurance policy of necessity 
is a very technical legal document. 
Those who offer their services as in- 
surance advisors should: thoroughly 
understand the meaning*of the poli- 
cies they sell. Such knowledge can 
only be acquired through long train- 
img, study and experience. Until re- 
cent years an agent’s or broker’s 
license could be obtained with little 
more effort or knowledge than that 
required to get a peddler’s permit. 
This situation, fortunately, is chang- 
ing, and in a few states fairly high 
requirements are made of those who 
seek the privilege of selling insur- 
ance. 

The National Association of In- 
surance Agents, a body familiar with 
the problems of the middleman, re- 
cently endorsed standards for the li- 
censing of insurance agents and 
brokers. I will not take the time to 
enumerate these, but I suggest that 
you study this document and then 


test your agent or broker by they 
standards and see if you are getting 
the best. Remember, it Costs 1 
more. 


Agents Also to Blame 


But the fault is only partly your 
Others must share the blame. Firy 
I would mention the agents, whox 
national organization at least recog. 
nizes that all is not well with then 
I believe in the expert agent ¢& 
broker. I believe any person seeking 
insurance protection should retain 
the services of the most expert jn. 
surance middleman he can find. \ 
matter how great an effort is mak 
to simplify the policy, it remains, 
legal contract based on a long series 
of legal decisions. You need exper 
advice, both in obtaining adequat 
insurance protection and in receiving 
a proper settlement if, unfortunate) 
you suffer a loss. 

I repeat that an expert insurane 
agent or broker should have ate. 
quate training. His is truly a pr 
fession and the doors to it shoul 
be closed to those who cannot met 
its standards. Fortunately, there ar 
many such experts—perhaps enough 
adequately to care for the insurane 
needs of the country, if the inexpet 
were to seek other fields of activity 
The insurance advisory  expet 
should owe his primary allegiance 
to his client and not to the com 
pany. There is nothing sacred abot 
the title of the middleman. Call hm 
broker, call him agent, if you wil 
but if he be an agent, his primay 
allegiance should be to you and mi 
to the company whose appointmet 
he holds. 


Indefensible Situations 


I mention this because all actos 
this country there have grown § 
agents’ organizations,  origindll 
formed for some purpose useful 
company, agent and assured. Asti 
years have passed there has been é 
veloped within these organizatioy 
an exclusive rule which requité 
their members to place insuratt 
only with insurance companies 0/4 
certain corporate form. No consi 
eration is given to the fact that ti 
insured might be served better it 
given case by insurance in comp 
nies of different corporate form. ! 

(Continued on page 46) 
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The Nth Freedom FREEDOM FROM UNCERTAINTY is a contribution of the insur- 
ance business to better living. By measuring risks and spreading costs, insurance frees the 
individual from the threat of disastrous loss. The record of modern insurance is aon -of sound © 
business management at moderate profit, and constently broader protection at lower cost. 





What do you mean—"A Chinaman’s Chance”? 











Mawr centuries ago, the story goes, merchantsin Chins’s got 95% of their goods through sefely ... and all 
hinterland had to ship theie goods down the treacherous of them profited. 
Yangtse River om heavily laden skiffs. There is perhaps no story that better illustrates 

All would go well until the shiffs reached the roaring the simple fundamental principles of insurance. Of 
rapids. Then many « trader's fortune was catapulted course, through the years, insurance practices have 
into turbulent waters and dashed upon the rocks. been refined and improved. Wise management, careful 
One day there were 100 skiffs ready to rum the investment and small profits have made it possible for 

you to share risks with others at consistently lower rates. 

Experience, too, has made insurance more practical, 
more economical for all. The American Insurance Group, 
for example, has 96 years of stability and integrity 
to its credit. Your nearby American Insurance G 
agent or your broker can give you the benefit of this 
near-cestury of experience. 

If you have « risk to be insured, even an unusual 
one, let our well-qualified American Insurance Group 
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the skiffs stood out into the river and soon were 
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DARN CLEVER, THESE CHINESE? 



















Insurance Company + Bankers Indemnity Insurance Company ¢ The Columbia Fire Insurance Company ¢ Dixie Fire Insurance Company The Jersey Fire Underwriters 






You ser they're clever. The story goes that your business — in fact, the 
whole idea of insurance — was conceived by a wise old Chinaman. 


That story, a fitting prelude to the definition of “The Nth Freedom,” is 
told in The American Insurance Group’s next advertisement, appearing in 


the February 19 issue of The Saturday Evening Post. 


If you'd like to know more about this advertising . . . how you can make 
it work harder for you .. . just drop a line to: The American Insurance 


Group, Dept. 40, Newark, New Jersey. 











An advertisement similar to this appears in NEWSWEEK, November 15th, and SATURDAY EVENING POST, December 25th 
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Insurance Companies / ; Joins Continents In tt 
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New Dork jd In 1866, communication with Europe was reduced 
' from a ship’s eight-days’ crossing time to a mere 
matter of minutes. Nine men of science and 
industry, by coordinating their several talents, 
Member Companies—Providing had accomplished their common goal of linking 
practically every form of insurance except life America with Europe by telegraph. 
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By coordinating the several talents of its member 
companies, the Great American Group of Insurance 
Companies accomplishes its goal of providing a 
unified insurance program for policyholders. It 

American National offers a service that integrates each element of 
County Fire insurance into its proper relationship. 

Detroit Fire & Marine Great American’s facilities encompass practicaily 

Massachusetts Fire & Marine all forms of insurance except life. Let one of its 

North Carolina Home 16,000 conveniently located agents—or your own 

Rochester American broker—tell you how you may benefit from them. 


Great American 
Great American Indemnity 
American Alliance 
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INSURE YOUR COUNTRY’S SAFETY—BUY WAR BONDS AND STAM 
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HE panorama of normal insur- 
ance developments during 1943 
has been overshadowed by what 
sregarded by many insurance men 
sa serious attempt by the Federal 
vernment to deprive the several 
fates, either wholly or in part, of 
heir supervisory powers over the 
surance business. The outcome 
as not as yet been determined, in- 
amuch as two cases are now pend- 
ing before the United States Su- 
meme Court upon which the con- 
nuance of state supervision, at 
last in its present form, may well 
pend. That the states find them- 
selves on the defensive on this vital 
mattet is not due to any serious de- 
fet or failure on their part. Al- 
though state supervision has ad- 
mittedly not been free from human 
or, it has been remarkably ef- 
fective over a long period of years, 
as the satisfactory condition of the 
surance business and steady re- 
luction of most insurance costs to 
the public can testify. The situa- 
lion is due, rather, to the present 
trend toward centralization of 
power in the Federal Government— 
a trend which, unless speedily 
checked, may destroy the states as 
fective governing instrumentali- 
ties. 
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Departmental Activities 


Tn this article I would like to 
discuss briefly a few of the activities 
which the Connecticut Insurance De- 


nis 



















ced 
‘ partment has undertaken on behalf 
nere of the insuring public of this state. 
and I believe these examples will serve 
nts, to illustrate that the state insurance 
king departments, while functioning as a 
cooperative body through the me- 
dium of the National Association of 
iber insurance Commissioners, are nev- 
ince = ttheless aware of their responsi- 
a bility to serve the insuring public in 
It their own respective communities. 
The I 
; e€ Insurance Department has 
di recently cooperated with other states 
man effort to improve the rules 
ally and regulations under which health 
ally and id ° 
ay accident policy forms are ap- 


pe Proved. It holds the chairmanship 
OW 
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STAM 


SUPERVISION 


of the Accident and Health Sub- 
Committee of the National Asso- 
ciation of Insurance Commissioners, 
which has been active in drafting 
a uniform procedure for the ap- 
proval of such forms. The under- 
lying purpose is to clarify the lan- 
guage and intent of accident and 
health policies and remove ambigu- 
ities, and at the same time sim- 
plify the routine involved in the 
preparation and approval of these 
policy forms. In stating the above, 
I do not mean to imply that the 
present standards which accident 
and health policy forms must meet 
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“Whatever policy you buy... 


are not satisfactory. The present 
effort is to modernize the rules and 
regulations relating to the submis- 
sion and approval of these forms, 
as should be done from time to time 
in order to keep pace with new de- 
velopments in this field. 
Incidentally , in line with this de- 
partment’s campaign against unau- 
thorized insurers, it might be men- 
tioned that a comparison of policies 
approved by this department for use 


By W. ELLERY ALLYN, 


Connecticut Insurance Commissioner 
= ¢ @& 


in Connecticut by authorized com- 
panies, with policies sold on a mail- 
order basis by unauthorized com- 
panies, should be very helpful to 
anyone considering the purchase of 
insurance in the latter category. 


War Inspection Service 


An example of State Insurance 
Department cooperation with the 
war effort is found in the organiza- 
tion of the state’s War Inspection 
Service. This service was created 
by executive order of the President 
and placed under the direction of 
the Office of Civilian Defense work- 
ing in conjunction with the states. 
The plan is mainly responsible for 
inspection and anti-sabotage pre- 
caution in plants that are either di- 
rectly or indirectly essential to the 
war effort or civilian economy. It 
is obvious that the protection of 
plants and the removal of fire haz- 
ards is a vital part of the war effort. 

Under the sponsorship of the 
National Association of Insurance 
Commissioners, plans have been 
completed for the work in virtually 
all of the states. In Connecticut, 
the Insurance Commissioner was 
made the state official in charge. 
Since amateur and untrained inspec- 
tion of plants would be of doubt- 
ful value, the advice and coopera- 
tion of the insurance industry were 
sought. I am happy to say that 
Connecticut is one of the first states 
to be organized in this important 
service with eighty-five trained and 
competent inspectors who are volun- 
teering their services without com- 
pensation of any kind. 

The form of standard fire policy 
prescribed by the General Statutes 
of Connecticut is in need of revi- 

(Continued on the next page 
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YOU GET PAID 
IN INTEREST 


TO BACK OUR 
FIGHTING MEN 


They're risking their lives for us. 
The very least we can do is to in- 
vest every dollar possible in War 
Bonds to provide our boys with 
the stuff they need to deliver that 
knockout punch. It's no sacrifice 
on our part—it's an opportunity. 
Don't let our fighting men down... 


PUT ALL YOU CAN 


INTO *F 


WAR BONDS 


ANG Ie 
NATIONAL 


FIRE INSURANCE) 


COMPANY 


HOME OFFICE © SAN FRANCISCO 


OFFICES IN 
PRINCIPAL CITIES 
COAST TO COAST 
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sion, and this matter has been re- 
ceiving the serious study of the de- 
partment. The present form is 
the old New York policy of 1886, 
adopted as the legal form of policy 
in this state in 1894. It has been 
used up to this time without serious 
harm, as its limited provisions have 
been supplemented by the use of 
riders and endorsements which in- 
sure modern and broad coverage. 
However, I feel that the time has 
come to bring the Connecticut 
Standard Fire Policy up to date. 
Similar action has recently been 
taken in New York, a new form 
having been adopted in that state 
effective July 1, 1943. 

A succinct statement with regard 
to the new New York Fire Policy 
has been made by Professor Blanch- 
ard of Columbia University as fol- 
lows: 

“The revised policy is simpler 
and more liberal than its prede- 
cessor but it represents no great 
change in practical conditions in 
the fire insurance business. A 
large part of the changes had 
formerly been accomplished by 
endorsement, particularly where 
buyers or middlemen were in- 
formed and efficient. Provisions 
which might be technically vio- 
lated were often waived in adjust- 
ments as a matter of liberal treat- 
ment of policyholders or because 
of competitive conditions. How- 
ever, the revised form is a dis- 
tinct step forward; it regularizes, 
simplifies, and makes uniform 
coverage and conditions which 
were enjoyed by many policy- 
holders, but not by all.” 

The expérience gained with the 
new New York form will be of 
value. to.us in forming the bill em- 
bodying a new Connecticut : Stand- 
ard form, which we plan to present 
to the 1945 regular session of the 
General Assembly. 

The Claims and Complaint Divi- 
sion of the Insurance Department 
perhaps has more direct contact 
with the public than does any other 
division of the department. Here 
the public is invited to bring any 
grievance or misunderstanding that 
a policyholder may have with his 
insurance company. Considering 
the number of claims that are set- 
tled every day in Connecticut, sur- 
prisingly few are brought to the 


attention of the department. At th 
present time they average about If 
a month, involving almost all for 
of insurance. A continuous file 

maintained in the department shg 

ing the nature of all inquiries g 
ceived, as well as the number, 
complaints or inquiries pertaing 
to any particular company. If 

through this division that the @ 
partment is kept constantly j 
formed on those policy clauses ¢ 

cause the most trouble, and 
name of any particular comp, 

that might be attempting to tak 
undue advantage of technicalitie 
in the adjustment and settlement g 
claims. Common sense and an at 
titude of fairness that cuts throug 
legal technicalities to the moral q 
pects of the claim is the practicg 
followed by most companies doing 
business in Connecticut. I conside 
the principal function of this diy 
sion of the department to be tha 
of bringing together the parties in 
volved in a dispute in an effort i 
reconcile conflicting viewpoints anf 
thus, if possible, avoid litigatig 
and help maintain the pleasant 

lationship between the company af 
its policyholder. It is surprisin 
how often after the first meetin 
between the company’s represent 
tive and the policyholder, it develo 
that there had been no more that 


a misunderstanding and the case Sime 


promptly closed. We do, of course. 
within the limits of our statutor 
authority, attempt to settle all claims 
brought to our attention. 

If I were to issue a word of 
caution to the insuring public. » 
as to avoid any dispute after a claim 
arises, it would be something like 
this: When applying for a healt 
and accident, hospitalization or lif 
insurance policy, answer all ques 
tions in the application complete! 
and accurately. If, after receivim 
the policy, the answers as they @- 
pear in the copy of the apnlicatin 
attached to it are not complete ant 
accurate, promptly call the matte 
to the attention of the home offit 
of ‘the company. In applying ff 
automobile insurance, make certal 
that the name of the car owner § 
correctly shown in the policy am 
that the use of the car insured 
also properly shown. Whatert 
policy you buy, read it carefull 
and be sure you understand its p 
visions. 
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EVENING 


THESE are the evening clothes of someone you 
might know. ..a business acquaintance. 

By day ...he serves in your interest, guarding 
against unforeseen events that might bring harm to 
you. After business hours, he serves in his country’s 
interest —which also is yours. 

He is an insurance agent. 

Tonight, after a hard day’s work, he’d like to 
telax. But he won't. He'll take on a tough night 
shift in a war plant. Rest and sleep can wait. 

Since Pearl Harbor, thousands of insurance peo- 
ple—all over the country —have willingly given 
their spare time to turn out the ships, the planes 
and the guns that will mean victory. In countless 
ways, others on the home front are giving unspar- 


~ “Unforeseen events... need not change and shape the course of man’s aftairs” 


CLOTHES 


ingly to the war effort. 

And there are many more thousands who are 
working full time for you and their country. Their 
work suit is a uniform of the Army, Navy, Marines, 
the Coast Guard. 

Yet, their job is still insuring. Insuring the pre- 
cious liberty that is the personal property of every 
man, woman and child in America. Maryland 
Casualty Company, Baltimore. 





This kind of advertising is making good friends and 
customers for Maryland agents and brokers. It appears 
regularly in: 


TIME © NEWSWEEK e 


BUSINESS WEEK 


U.S. NEWS 











THE MARYLAND 


tically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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THE FIRE INSURANCE EDUCATOR 


SERIES Il ON 
FIRE INSURANCE and MARINE INSURANCE 


Consisting of 9 chapters which have been running serially in The Weekly Underwriter during the past year. 


CONTENTS OF COURSE No. I—SERIES Il 
FIRE INSURANCE, MARINE INSURANCE 


Section 2—The Standard Grading Schedule. 
Section 3—Application of the Standard Grading Schedule. 
Section 4—Water Systems for Fire Protection. 
Section 5—Fire Department Equipment. 
Section 6—Fire Department Manpower. 
Section 7—Alarm Service. 
Section 8—Mutual Aid between Communities. 
Section 9—Private Protection. 
Chapter Vil—Working Fire Insurance Schedules—Arthur N. 


Eagles, Manager, Schedule Department, Brooklyn 
Branch Office of the Hartford Fire Insurance Company. 


Chapter Vill—The Extended Coverage Endorsement—Walter 


Chapter |—Outlines of a General Economic History of Insur- 
ance—Alfred Manes, Professor of Insurance Research, 
Indiana University. 


Chapter Il—Insurable Values—Earl P. Marshall, of Marshall 
and Stevens, Valuation Engineers. 


Chapter Ill—Increasing Plant and Inventory Values an Urgent 
Challenge to Producers—Prentiss B. Reed, Adjuster. 


Chapter IV—Primary Causes of Loss—P. D. Betterley, 
Insurance Consultant. 


Chapter V—An Elementary Discussion of Fire Insurance 
Rating Theory—Walter C. Howe, Jr., Insurance Broker. 


Chapter VI—The Influence of Public and Private Protection 
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BUILOING COSTS ARE STitt GOING UP : a 


ARE ALL YOUR CLIENTS AWARE OF THE 
IMPORTANCE OF CARRYING INSURANCE IN 
LINE WITH PRESENT-DAY COSTS 7? 


THIS NECESSITY 1S PARTICULARLY 
EMPHASIZED WHERE AW AVERAGE CLAUSE 
PoLicy 


1S MADE A PART OF THE 


THIS CHART WILL HELP YOU "TELL THE 


Story’. 
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“1 CATCH UP 
IBARICES SOAR!” This headline 
| Pi: been in the news for the 
past two or three years. It af- 
, fets each and every one of us, 
rooklyn grtther we are buying a dozen o 
mpany, gees OF a suit of clothes, and build- 
Welter mg costs are no exception. — 
Much publicity has been given the 
subject of increased construction 
a @sts and many agents and brokers, 
arine Bert to capitalize on this opportu- 
@uty, have persuaded property 
"ners to increase the insurance on 
Miler property to an amount com- 
mensurate with the enhancement in 
Mlues. Fairly satisfactory results 
have been accomplished, although 
hot up to expectations, and this ap- 


plies especially to privately owned 
properties. The main reason for the 
wot entirely satisfactory results may 
ot may not be due to the fact that 
the public in general has only a 
negligible conception of that which 
tonstitutes an insurable value, which 
means that the public must be edu- 
tated and that the agents must lend 
their help in solving this problem. 
There are many types of values 
often misconstrued and interpreted 
4% insurable values such as: resale 
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value, replacement value, investment 
value, book value, loan value, sen- 
timental value and many others. In 
the fire insurance business, we are 
concerned only with insurable value, 
better known as actual cash value, 
ascertained with proper deduction 
for depreciation, not exceeding the 
amount it would cost to repair or 
replace with materials of like kind 
and like quality. Depreciation in- 
volves age, wear and tear, obso- 
lescence and inadequacy of use. In 
the consideration of depreciation, it 
should, of course, be borne in mind 
that in many cases maintenance, re- 
pairs and alterations will offset the 
depreciation. A good illustration in 
New England is that many old co- 
lonial dwellings, built as far back 
as the eighteenth century, have been 
exceptionally well maintained and in 
many cases remodeled, so that they 
are worth more than their original 
cost and only slightly less than the 
cost of new construction. 
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WITH PRESENT VALUES 


An important factor in deprecia- 
tion at the present time is the war 
restrictions on new construction, 
which has prevented the erection of 
practically all buildings other than 
defense projects. This, of course, 
has forced the utilization of older 
buildings, such as the remodeling 
of some of the older homes in 
earlier settled sections into smaller 
apartments, increasing not only their 
immediate value, but tending to pro- 
long their useful life, which in turn 
results in a smaller depreciation 
factor. 

It is quite possible that this con- 
dition may extend even well into 
peace times, as postwar economy 
may force upon us the virtue of con- 
servation formerly practiced by the 
older nations, resulting in a longer 
span of usefulness for buildings. 


Building Costs 


A brief review of the trend of 
building costs will help to give us 
a better picture. During the period 
of 1900 to 1914 building costs were 
fairly stable, with a slight increase 

(Continued on the next page) 
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Present Values—Continued 

of from 5% to 8%. After the out- 
break of World War I in Europe in 
1914, prices soared constantly until 
1920, about two years after the 
close of the war, when they reached 
their peak, with an increase of ap- 
proximately 75% over the 1900 
costs. Then, from 1920 to 1922, 
they took a sudden drop, with a 
reduction of about 40%, and after 
an approximate 10% increase dur- 
ing 1923, remained fairly constant 
until the depression of 1929, at 
which time, all the way up to 1932 
they took a sharp decline of approx- 
imately 25%, and since then they 
have been on the increase and have 
risen over 50%. 

Costs vary somewhat, depending 
not only on the type of construc- 
tion; that is, fire-resistive, brick and 
frame, but also upon the locality as 
well. In districts where intense war 
activity is present, invisible cost 
factors continue to make for ab- 
normally high building costs. These 
unmeasured costs include: 


High cost of using substitute 
materials to complete jobs, 
where usual material is not 
available; 

High freight costs to obtain 

material available only at dis- 

tant points ; 

Lower efficiency of inexperi- 

enced labor, time and a half and 

many times double time being 
paid to complete work on war 
schedules ; 

Payment of bonuses to obtain 

materials which are scarce. 

In rural and other areas which 
are relatively remote from war ac- 
tivity, there is a differential in build- 
ing costs of from 3% to 9% for 
the same type of material and con- 
struction. 


Slower Rate of Advance 


During the last year, construction 
costs have advanced at a much 
slower rate than those in other in- 
dustries in our national economy, 
the main cause due, to a large ex- 
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tent, to an advance of about 7% ip 
common labor and approximately 
5% in skilled labor. No doubt, the 
Federal Government’s anti-inflatig 


program has had an important staal 


bilizing effect on building costs, ag 
well as the ban on private building! 
which has helped to remove the 
competitive factor from the field ang 
lessened the demand for construe 
tion material. 

The following statistics, takeq 
from Marshall & Stevens, one of 
the larger valuation appraisers ; 
the United States, and who have 
made a very comprehensive study 
of construction costs from week to 
week in all sections of the country, 


will help to give you a comparisol 


of increased costs for the last ong 
up to five years: 
Fire 
Years Resistive 
5 22.9% 
4 235 
oS. gee 
2 -a29 14.3 15. 
] 4.7 4.1 42 


As a fine service for an agent fo 
render, would it not be well to call 
the increase in building costs to 
attention of all of your assured§ 
at this time and review with them 
their fire property damage insut 
ance? Where the _ co-insurang 
clause is a part of a fire contrad 
it is very important and would 
fect the settlement of a loss. 


Brick 
28.7% 
27.4 
23.9 


Frame 
28.5% 
288 
25.1 


fo 


Up to the Agent 


The average assured or buyer of 
insurance should be encouraged to 
look to his agent, a specialist in i- 
surance, for the solution of his i 
surance problems, as he looks to his 
doctor, a medical specialist, for 
remedy. 

It has been often contended thal 
because a majority of losses are par- 
tial, it is not necessary to carry ful 
insurance to value. However, it 
well to remember that even in cities 
with first-class fire protection, totd 
losses have occurred and even to tli 
fire department station itself. 

The question asked every day ly 
some agent is: ““How can I increas 
my fire premium income unde 
present-day conditions?” The fort 
going, we hope, will be of assist 
ance in this direction. So, why mi 
start reviewing the business on youl 


books now! 
—From The M 
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rtant sta 
COsts, agi 
building 
move the 
field and il 
construc 
cs, takeq 
5, One of A prize of 12,000 francs was offered 
‘aisers if by Napoleon in 1795 to anyone who 
vho have could devise a method to preserve food 
ive study for his soldiers. The prize was won, 15 
1 week to years later, by Nicholas Appert, ‘Father 
- country of the Canning Industry.” 
mparisofi To England we owe the tin-plate con- 
last ond tainer or ‘“‘cannister’’ (promptly short- 
? ened to ‘‘can”’ in this country) and to the 
United States, the mechanization of the ee 
‘ canning industry. Immediately after its ; 
Frame discovery this method of food preserva- be aa 5 ; 
28.5% tion came to America, where it has since i . 
28.8 attained its highest development, over it ; 
25. | a billion cases of all canned foods hav- He 
a | ing been packed during 1942, or four ome! 
42 times the average annual pack of pre- ’ 2.3 
war years. 
agent (0 With a war-time origin, the canning 
‘ll to calf industry has made notable contribu- 
sts to the tions tothe building of America in time 
assured of peace and to its protection during 
ith then time of war. Unquestionably it will play 
ye insure an increasingly important role in both 
nsw our post-war living and that of the en- 
contracts tire world. 
vould ¢@ 
S. boaae: Ma 
. 4 
t 
buyer of 
raged to 
ist in in- DROW SCrIUING nature, however, are likely to strike 
f his in- any time. In addition to safeguard- 


ing the large capital investment 
represented, insurance compa- 
nies, through their engineering de- 
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arry full Ifyou patronize black markets you help to q y severny Of Cannery 
ree. it is ionomers. fe ee oe on fires. 

in cities ff | only with i, ali ci a The Royal-Liverpool Groups offer 
on, totd to agents and brokers unexcelled 
en to the underwriting and service facilities 





applying to all insurable types of 
buildings, equipment, supplies, 
and other values exposed to haz- 
ards of damage or destruction. 


Because canning is generally a 
y day yf sonal business, plants and 
increas’ *quipment are idle many months 
> unde ofthe year; fire and the forces of 
‘he fore- 
f assist: 
why not 
on you 
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On February 11, 1735, Daniel Boone was born. Trained to the into villages and towns, the need for fire insurance became increasingly jact W 
woods trom boyhood, Boone became one of America’s most energetic | apparent and Jed to the organization of companies like Fire Association able a 
pioneers ... played an especially important role in opening up Kentucky, of Philadelphia— companies that ‘‘pioneered’’ today’s low rates by it doe 
then regarded as ‘‘the West’’, to settlement. As settlements developed | making reduction of fire hazards their No. 1 objective from the start, who 1 


ments 


1944— FEBRUARY hath 29 days “Leap Year—when the hunter becomes the hunted!” | much | 


Gra’ 
1—Tu.— First Quarter, 2:08 A. M., E.S.T. 1733, Eng. colonics scttled Georgia Fe 
ASTRONOMICAL 2-W.- ) Candlemas Bay. 1928, Fall River firc started —cstimated property loss, $6,000,000 | ro - 
CALCULATIONS 3—Th.— The Fire Association Group rushed adjusters to Fall River...in line with the ae, 
policy of settling all claims promptly...and, as a result, were able to mail settle- matel y 
EASTERN STANDARD TIME ment checks to property owncrs early. possi! 
4—Fr. — 1902. Chas. A. Lindbergh born. 1887, Interstate Commerce Commission cstablished. buyer 
ri, | ee tee /PRTITURE Pao 5—Sa. — 1631, Roger Williams, founder of Rhode Island. arrived in America. IB critical 
gerd er ant oa “e2 * 6—Su.—1777, France recognized U.S. independcnce—ancgotiations conducted by Franklin I service 
Hs 7—M. — 1904, start of Baltimore fire — estimates on property damage range up to 150 million | approv 
5 dollars. Only 20% covered by insurance. 
5 8—Tu.— Is your insurance coverage adequate? If you're not sure—and you can't be unless | 7 
you've recently had your policies reviewed by anerpert—call your Agentor Brokcrnow. | 
AUNRIGH | SUNSET [SUNRISE | BUNBET 9—-W.— © Full Moon, 12:29 A. M., E.S.T. 1942, Normandic burned and capsized This 
7:10 $:17 | 7:22 5: 10—Th. — 1939, death of Pope Pius XI. 1915, U.S."'strict accountability’ ’ note sent Germany “ : 
zim | 5:30 | 7:09 | 5:28 11—Fr. — 1893, the Noronic, a White Star lincr, vanished on maiden trip to New York. indust1 
Oey | gar | Ga | Ba 12—Sa. — 1809, Lincoln born. 1851. gold discovered in New South Walcs, Australia. and tl 
nao | 547 | 646 | &: 13—Su.— 1935, Hauptmann sentenced to dic for murdcr of the Lindbergh baby. im very ce 
LATITUDE +30°| LATITUDE ~40° 14—M.—Valentine Day. 1933, cpidemic of bank holidays began—in Michigan. im ent, bu 














LATITUDE al ATITUDE+45° 











—) | | oo 15—Tu.— 1898, battleship Mainc sunk— probably by a submarinc minc—in Havana harbor B® Des 
| 12:19 12:30 16—W. — 1935, first Italian troops left for Africa. B railroa 
: 17—Th.— @ Last Quarter, 2:42 A.M., E. S.T. 1943, $500,000 firc, N. Kansas City. soldier 
18—Fr. — 1930, Admiral Byrd Icft Antarctica for homc. dinary 
19—Sa. — 1473, Copernicus, grcat Polish astronomcr, born. 1878, phonograph patcntcd. m:. 
20—Su. — 1938, British Forcign Sccrctary Eden resigned from the Chamberlain cabinct. Bo tod: 
21—M. — 1928, Philadelphia National Insurance Co. incorporated. 1916, Verdun battle started. | back-Ic 
22—Tu.— 1732, George Washington born. 1942, Gen. MacArthur transfcrred to Australia. B Plague 
23—W.— «ia, New Moon, 8:59 P.M., E.S.T. ASH WEDNESDAY. im come, 
24—Th.— ‘= 1868, bill to impcach President Johnson introduced. about 
io 25—Fr. — If you're planning to buy more property insurance, don’t put it off. Call your (Bidifficul 
Vo obtain local times of sunrise and sun- i R 
set: tor longitudes other than the stan- Agent or Broker at once—rates are at an all-time low! every 
peg at gh gi al at 26—Sa.— 1918, hurricanc swept N.Y.C. 1845, Wm. F. Cody (Buffalo Bill) born. 


120°, for Eastern, Central, Mountain, ‘ > 7 
ee Se, ede eek 27—Su.— 1933, German Reichstag destroyed by firc—supposcdly sct by communists. 
standard meridian, or increase time 28—M. — 1943, grcat quantity of foodstuffs destroyed in $3,000,000 Oakland, Calif. firc. 


sf hd yest. of 
four minuvtandard meridian. 29—Tu.— 1704, Decrficld, Massachusctts, attacked by French-Indian troops. 





zs 


my AA KR ES 





eee 


BH LasuSsny 


SOroOuuPDusthS 





Naa 
-—Sin 

= 
: SxwmNN— 

Se a 





eC 











OBSERVATION for February: What was sufficient insurance in the light of 1941 replacement prices will today be 


very inadequate. . . for building costs have advanced sharply in the last three years. 


MORAL for February: Make sure your property insurance is adequate by 1944 standards—check with your 


x, Agent or Broker today. 
suRANt 
PROPERTY marine 
“Fire-auromoblie” 


FIRE ASSOCIATION GROUP 


Fire Association of Philadelphia ff eS. "A Lumbermen’s Insurance Company 
The Reliance Insurance Company § is Philadelphia National Insurance Company 
PHILADELPHIA > PENNSYLVANIA 
SYMBOL OF SECURITY SINCE 1817 
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im railroads 
@ldiers and supplies, the extraor- 


HE consumer in all fields ulti- 
mately shapes sales policies and, 
in the last analysis, determines 
B the products and policies which are 
Bio survive. Once the buyer was 
B king in every field. We are in a 
gllers’ market, and I can say that, 
fom my own knowledge, this is a 
fact which gives more concern to 
able and far-seeing salesmen than 
it does to the buyers themselves, 
who make their individual adjust- 
ments as best they can without too 
much thought for the future. 

Grave errors in design, sales pol- 
icy and particularly in public rela- 
tions; which of course touch inti- 
mately all these things, are not only 
possible but probable when the 
buyer no longer exerts a firm, 
critical curb upon the goods and 


Bservices offered for his needs and 


approval. 


Time to Check Reaction 


This then is the time in which all 
industry should check its policies 
Band the public reaction of today 
im very carefully against, not the pres- 
Bint, but the future. 
Despite the tremendous job the 


are doing in hauling 
dinary and difficult travel situation 
of today is, I believe, building up a 
tack-log of public ill-will which will 
plague the railroads for years to 
come. Probably they can do nothing 
about it directly, but certainly the 


miificulty in getting space, which 


very traveler realizes, favoritism, 
ot evidences of favoritism, irritate 
the public beyond the railroads’ 
probable understanding. 

Similarly, the long lines at hotel 
windows, waiting for rooms, con- 
lain the seeds of future trouble for 
the hotel business. Every time the 
tlephone rings in the manager’s 
office, and an exception is made in 
favor of some special guest or fa- 
vored organization—that waiting 
line downstairs registers disap- 
proval. Such things cannot really be 
concealed. 
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of Insurance Buyer 


Similarly in the insurance busi- 
ness, which is fortunately not ":(er 
quite the same wartime pressures, 
the insurance buyer provides, Loth 
immediately and in the long run, a 
check and control upon insurance 
thinking, sales and public relations 
policies, which is of the first im- 
portance. 

Assuming that public relations 
deals primarily with the relations of 
a business, with those who affect its 
fortunes—whether general public, 


“Once the buyer was king” 


important consumers, government 
or regulatory bodies, the effect the 
buyer has upon insurance public re- 
lations is of the first importance. 
Yet he may not be conscious of this, 
since his own desire for consultation 
and discussion with regard to spe- 
cial problems, which he foresees, or 
which he knows to exist, may seem 
to him unique. Actually, he is but 
one of many, since the insurance 
business exists, not to serve the indi- 
vidual, but the collective risk. When 
he develops his case clearly and 
forcefully, he may think of it as 


By AVERELL BROUGHTON 


New York Public Relations Counsel 
x *k * 


isolated, but a completely unique 
risk is as rare as a really new secret 
weapon. Just about everything is 
repeated in one form or another. 


Progress from Outside 


But that is no reason for not 
stating the buyers’ position and 
preference clearly and firmly to the 
companies, either through their 
associations or through the agents 
or brokers with whom you deal, 
since, in an important sense, the 
producer, whether he be agent or 
broker, is the immediate link be- 
tween the buyer and the company— 
a thoroughly competent individual 
or organization in that group wel- 
comes a reasoned and carefully de- 
veloped statement of the insurance 
problem by the buyer. 

As a practical fact, new coverages, 
or changes in existing coverages, so 
far as my necessarily outside knowl- 
edge of the field goes, are almost 
always the product of requests aris- 
ing outside. It has been the desire 
of the insurance business to keep 
step with the needs of business, 
which has led to progress. 


Unity of Interest 


This emphasizes the unity of in- 
terest which exists between insur- 
ance buyer, agent and, of course, 
the companies themselves. But I 
would like to emphasize particularly 
the identification of real interest 
which exists between the independ- 
ent insurance producer, be he agent 
or broker, and business men in gen- 
eral, of whom the insurance buyers 
are extremely representative. 

A man does not study insurance 
as a buyer with a view to a careful 
selection of the most economical and 

(Continued on the next page) 














Role of Buyer—Continued 

complete coverage unless he has a 
substantial interest to protect. And, 
equally, a man who devotes his life 
to the provision of adequate cover- 
age, as well as a clear understanding 
of business needs and risks, is a 
partner in many phases of business. 
And the survival of the independent 
insurance producer is of first im- 


portance to the survival of inde- 


pendent business. 
Role of Insurance Producer 


I cannot imagine that insurance 
purchases from government bureaus 
would be much more satisfactory 
than the take-it-or-leave-it services 
offered by other government bureaus 





Captain Thomas Truxtun, commanding 
the Constellation, won lasting honors 
in the French War by defeating the 
French. frigate L’Insurgente off the 
Island of Nevis on February 9, 1799. 
It was blowing very hard, and both 
vessels were so battered in rigging and 
sails that Truxtun was forced to run 
close under the enemy ship’s lee in 
order to work his own guns. 

The engagement lasted over an hour 
and as the first battle test of the new 
frigate of our navy, the victory was 
very gratifying, especially under the 
great difficulties imposed by a heavy. 
and surging ship. Superiority in gun- 
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nery was to distinguish American sea- 


men from this time on. 
* * * 


The pulsebeat of determination that 
was instilled in the firm of Appleton 
and Cox back in 1872 has never fal- 
tered throughout the years. Today, in 
the midst of what is perhaps the world’s 
greatest war, it is utilizing all its rich 
years of experience to combat the dan- 
gers facing our ships and cargoes... 
with marine insurance especially 
streamlined for the times... with 
coverages planned to give complete 
protection... with a highly efficient 
nationwide organization qualified to 
solve your particular ocean or inland 
marine problem. 
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today. These may be useful, pe. 
haps economical, for certain limite) 
purposes, but in insurance as pp. 
where else there are no bargains— 
either coverage is adequate an 
exact or there is ultimate grief. An 
at this point a competent produce 
enters the picture and plays a rok 
of the first importance to company, 
buyer and business in general. ~ 
Today both agents and insurane 
companies are engaged on larg 
scale public relations programs 
Both of these have reasons which 
have to do with political threats of 
the moment. This public relations 
effort is directed to the public, by 
I can assure you that they think oj 
that public as an insurance buyer 
rather than as just an abstract citi- 
zen. Where that buyer is articulate 
and explicit, has a knowledge of his 
insurance problems and _ som 
thoughts as to how they can k 
solved, he is given immediate atten- 
tion, and, whether or not he always 
realizes it, plays a major part in 
shaping insurance policy. 


Role of Insurance Buyer 


This is true whether that buyer 
is a contractor faced with tremen- 
dous problems of expansion in both 
plant and labor because of war con- 
tracts, or whether it is a department 
store owner with expanded or sué- 
denly more valuable inventories 
Problems which have to do with 
carrier risks, subject to the increased 
hazards of wartime and old equip 
ment, have an immediate effect on 
insurance thinking when they art 
adequately presented. 

It can be said, without hesitation, 
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that the organized and _ intelligent 
buyer, seeking, even demanding, di 
cussion in conference on_ needed 
coverages, is a determining factor 
in almost every phase of insurance 
thinking. And, as insurance thinks, 
so does its public relations voit 
speak. 

-From an address before Risk Research Institut 








“Wanted Manager Compensation and 
General Liability Department. A Mutual 
Casualty Company located in Ohio de 
sires a capable underwriting manage 
interested in excellent opportunity fo 
advancement to head their Compensation 
and General Liability Department. Stett 
draft status. Inquiries held confidential 
Box 58-C, Alfred M. Best Company, Ine. 
75 Fulton Street, New York 7, New Y: 
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in the fire insurance field—bet- 

ter termed property insurance 
fed. This ground, which has been 
cultivated so long, still is rich and 
productive. 

The ability of an agent to sell and 
his limitations of time and space 
are the only factors that will retard 
an expansion of the market. 


Taste. are new horizons ahead 


The Use Value of Property 


The unprecedented increase in 
the use value of property opens up 
new opportunities for selling Fire 
and Allied Lines, especially the 
consequential damage covers. The 
public readily accepts far more pro- 
tection than it has in the past, be- 
cause the complexities of modern 
life have increased the need for in- 
surance far beyond even our own 
concepts of a few years ago. 

Let us look at a few of the oppor- 
tunities for sales in light of present- 
day conditions. 

Since the basis of physical value 
is the use value of real estate or 
other property, and since all re- 
placement costs are increasing, there 
real need for greater amounts of 
property insurance by almost every 
customer you have. This applies 
equally to the small home owner and 
to the retailer and manufacturing 
corporation. One obvious way to 
expand your income, therefore, is 
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to review the needs of your present 
policyholders and sell them in- 
creased amounts of insurance. 


High Level of Income 


_ The present high level of national 
income has created a strong seller’s 
market for consumer goods, includ- 
ing household furnishings, clothing, 
fur coats, jewelry and many luxury 
lems among people who heretofore 
have not been able to purchase such 
property. According to the recent 
survey of the Curtis Publishing 
Company, only 72% of the owners 
ot such property have insured it. 

is is a huge potential market 
which exists today—waiting the 
Proper approach. 
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HORIZONS 


Many of these customers will be- 
come home owners after the war, 
investing current War Bond savings 
in real estate, home furnishings, be- 
coming potential buyers of many 
other forms of insurance. 

The market for consequential 
damage coverages, the Extended 
Coverage Endorsement, Rent or 
Rental Value Insurance, Use and 
Occupancy, Water Damage and all 
of the Inland Marine personal prop- 
erty forms, has been scratched only 
on the surface. There is a constantly 
expanding opportunity to sell these 
covers. The demand is being created 
by the changing hazards of living. 





“All you can find time to sell” 


Once fire was the only peril that 
caused concern—today, people do 
not need to be urged to consider the 
loss which would occur should an 
airplane fall on the roof, a heating 
system explode, or a leak in the 
plumbing ruin the living room furni- 
ture. Today’s hazards are all around 
us, and people with money to invest 
in protecting what they have can be 
sold an adequate program of insur- 
ance, with much less effort. 
Replacement of property is becom- 
ing more difficult every day—and, 
therefore, insurance which provides 
for replacement cost is becoming in- 


By BRADFORD SMITH, JR. 


Vice President, Insurance Company 
of North America 


* @ @ 


creasingly saleable. Because of the 
tax drain on incomes, higher prices 
for all durable goods, and the cer- 
tainty of a readjustment of wages 
and profits after the war, owners of 
personal property or real estate will 
be strongly impressed with the need 
to “Protect What You Have” be- 
cause, without insurance, replace- 
ment will be virtually impossible. 

All this is of the present. Consider 
also the future potentialities. Im- 
mediately after the cessation of hos- 
tilities, we may experience a short 
period of slackening business activ- 
ity, but reconversion of business 
from a war footing to peacetime 
manufacture will bring big oppor- 
tunities to the insurance agent. 

There will be an increasing de- 
mand for all kinds of property insur- 
ance—for a balanced protection pro- 
gram that provides dependable in- 
surance against loss of property and 
possessions. 


A Tremendous Backlog 


The tremendous backlog of de- 
mand for new homes, new automo- 
biles, new refrigerators and all types 
of durable consumer goods will 
create unparalleled opportunities for 
the insurance agent. Money for the 
replacement of these requisites of 
living will be harder to accumulate 
and their owners will realize the 
value of insurance to protect their 
possessions. 

Not until every existing piece of 
property—either real or personal— 
is fully covered against all hazards 
can we say that opportunity in the 
property insurance field has been 
fully exhausted. Not until the future 
needs of an expanding economy give 
no promise of further development ! 

(Continued on the next page) 
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New Horizons—Continued 

Not until every want of every family 
has been satisfied and scientists have 
ceased to create new devices, new 
luxuries, new treasures that people 
want to possess and have the means 
to buy, can we consider the job done. 
And, remember, new devices create 
new hazards. 

The public will absorb all you can 
find time to sell. Individual custom- 
ers whose property has been prop- 
erly protected may no longer be pros- 
pects during the term of their poli- 
cies—but, the market for insurance 
will never be satisfied as long as men 
and women marry, have children, 
buy homes and fill them with furni- 
ture which retailers must stock and 
manufacturers must make. 

The present offers many opportu- 
nities for the sale of fire insurance. 
The future will expand that opportu- 
nity to unprecedented proportions. 
You are in a business that is not 
curtailed, rationed or restricted by 
the war except insofar as the man- 
power shortage affects your ability 
to see prospects. Efficient organiza- 
tion of time and hard work will 
overcome that obstacle. 

The year 1944 offers fire insurance 
producers an unlimited opportunity 
for new business and new premiums. 


All you need to do is to grasp it! 
—North America Fieldman 


INSURANCE EXCHANGE 
HELD IN VIOLATION OF 
STATE ANTI-TRUST ACT 


HE power of state regulation 


of insurance was demonstrated 
again when the Beaumont (Texas) 
Insurance Exchange accepted an 
agreed judgment which involved 
forfeiting its charter, paying a fine 
of $2,000, and an injunction re- 
straining its members from forming 
combinations in the writing of in- 


surance that would violate the Texas | 


anti-trust laws. The “teeth” in the 
anti-trust laws: were bared when 
the state asked for penalties of $50 
to $1,500 per day from June, 1932. 
This case paves the way for action 
against exchanges in other Texas 
cities which allegedly deny member- 
ship to representatives of non-stock 
carriers, foster territorial agree- 
ments or have agreements in re- 
straint of trade, unless they hasten 
to amend their practices. 
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SENATE FIRE RATE INQUIRY 
URGED 


ENATOR JOSEPH C. O’MA- 

HONEY continued his one-man 
investigation of the fire insurance 
business in testimony before a Sen- 
ate Judiciary Sub-Committee and 
attempted further to postpone ac- 
tion on the Van Nuys-Bailey Bill 
by proposing a Congressional in- 
quiry into fire insurance rate prac- 
tices which he charged give prefer- 
ential treatment to big business. It 
is paradoxical that Senator O’Ma- 
honey based his latest charges on 
a report made by the New York 
Insurance Department in 1941 on 
the Interstate Underwriters’ Board 
and read into the record sections of 
the report which contain criticisms 
by the state examiners of some of 
the rate practices of the underwrit- 
ers’ board when other opponents of 
the insurance bills have repeatedly 
questioned the adequacy of state 
supervision. Senator O’Mahoney 
pointed out that policies on the prop- 
erty of firms engaged in interstate 
commerce are written at a discount 
which give big business an advan- 
tage in insurance costs over little 
business which he charged is not in 
the public interest. 





x * FIRE «xx 


NEW YORK 
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POSITION WANTED 
Honorably discharged service man with 
12 years’ experience in automobile insur- 
ance, ranging from office boy to man- 
agerial duties, seeks to re-enter the field. 
Write 59-C, Alfred M. Best Company, 
Inc., 75 Fulton Street, New York 7, New 
York. 














AIRCRAFT HULL POLICY 
EXTENDED 


XTENSION of. aircraft fl 

policies issued to scheduled aj 
lines covering flight risks to incl 
general average and salvage chargg 
for which the insured may be liabh 
under United States law was ap 
nounced, effective January 1, 
U. S. Aviation Underwriters, Ing 
underwriting managers for U. § 
Aircraft Insurance Group. While 
for the present no additional cha 
will be made for this extension 
group reserves the right at any time 
without otherwise affecting the pole 
cies, to either withdraw the cover 
age or assess an appropriate char, 
for its continuance. 

According to David C. Beehell 
chairman of U. S. Aviation Under 
writers, “it seems reasonable to a 
sume that as our air commeng 
expands and becomes an importa 
factor in the transportation of caf 
goes, the same principles and prat 
tices that have prevailed unde 
admiralty law in respect to water 
borne shipping governing genera 
average and salvage charges will k 
held to apply to air transportation, 
not just foreign and overseas aif 
commerce, but our domestic avie 
tion as well. Until some specific law 
is developed and the many issues 
involved are clarified, the premium 
value of this additional coverage 
will not be known.” 


FIRE INSURANCE 
COMMENDED 


CITATION for distinguishel 

services in furtherance of tht 
Navy’s war construction prograil 
was presented on January 6 to fit 
National Board of Fire Under 
writers by Rear Admiral Ben Mor ii 
rell, U.S.N., Chief of the Burewy™ 
of Yards and Docks. 

The National Board, Admird 
Morrell explained, has been servili 
the Navy without compensatiot 
The records show that to date Ild 
field engineers have surveyed # 
properties in 25 states. These it 
cluded 202 navy shore establisi 
ments, 196 shipyards, three hotd 
and 29 schools. As a result of the 
surveys, the Navy was enabled 
remove or correct any fire hazart 
which were found. 
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Revenue Code Service providing all the revenue laws. Both Services always the | 
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CCH Federal Tax Guide Service — 1944. The one-volume loose leaf Service that 


for the federal tax problems of the average individual or business. Prepared and, 
comt 


especially for those who want something compact, practical, understandable, 
and above all authoritative on the basic federal tax laws, with new developments 7 

. . . . ment 
are provided in the complimentary CCH Internal Revenue Code Service. previ 


of importance promptly reported through the year. Internal Revenue laws 
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CCH Federal Tax Course — New 1944 Edition. Not a loose leaf Service, not polic 
a book, but a handy, ready-reference and training course on federal taxes, anotl 
: “coll: 
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gether with supplementary books of filled-in return forms and pertinent Code the v 


particularly income taxes. Ideal for “refresher” or “brush-up” use. Based 
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Comprehensive Coverage—Whether 
Damage by Falling Tree Is Collision 


The assured carries a comprehen- 
sive automobile policy which excludes 
coverage for collision or upset. The 
insuring clause provides that dam- 
age caused directly by tornado, cy- 
lone or windstorm shall not be 
deemed a loss caused by collision or 
upset. The assured is driving his 
automobile along a country road. A 
brisk wind is blowing. As the auto- 
mobile approaches a place where a 
tree is standing next to the roadway 
and when the assured’s automobile 
is about thirty feet away the tree 
suddenly falls over (presumably by 
the force of the wind) and strikes 
the assured’s automobile. The com- 
pany refuses payment on the ground 
that the loss was caused by collision 
and, therefore, not covered under the 
comprehensive clause. What ruling? 


The assured is entitled to the pay- 
ment of his loss even though some 
previous decisions hold that an object 
falling on an automobile constitutes 
collision within the coverage of a 
policy insuring against collision with 
another object. While the word 
“collision” as defined by lexicogra- 
phers might be strained to include 
any impact of one body with another, 
the word in an insurance policy must 
be construed in accordance with what 
the parties to the contract must rea- 
sonably be said to have contemplated. 
When one object descends upon the 
other we do not ordinarily speak of 
itas a collision with the second but 
as falling upon it. The jury was au- 
thorized to find that the proximate 
cause of the damage to the assured’s 
automobile was the falling of the tree 
by reason of the force of the wind. 
Likewise, it was within the province 
of the jury to say whether the wind 
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velocity under the circumstances of 
the case was sufficient to come within 
the meaning of the word “wind- 
storm.” Atlas Assurance Company 
v. Lies, 27 S. E. 2nd 791 Ga. 


Personal Accident Policy— 
Construction of Phrase “Riding in 
an Automobile.” 


A personal accident policy issued 
in connection with a newpaper sub- 
scription covers the insured against 
accidental death or disability sus- 
tained by the wrecking or disable- 
ment of any automobile in which the 
insured is riding or driving or by 
being accidently thrown from such 
wrecked or disabled automobile. An 
automobile owned by the insured 
takes fire which cannot readily be 
extinguished by the insured and his 
son. The car is a short distance from 
a supply station where water is avail- 
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Get our estimate before you settle. 
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able and the insured and his son de- 
cide to drive to the station and there 
try to extinguish the fire. The in- 
sured’s son drives the car and the 
insured stands on the running board. 
In order to avoid striking another 
automobile the son applies the brakes 
which causes the father to be thrown 
from the running board to the pave- 
ment by reason of which he sustains 
injuries resulting in his death. The 
company declines payment of the 
benefits on the ground that the in- 
sured was riding “on” instead of 
“in” the automobile. What decision? 


The decision should be in favor 
of the beneficiary. Although the 
words “in” and “on” do not have 
exactly the same meaning under all 
circumstances, yet, when reference is 
made in ordinary conversation to the 
location of persons under facts sim- 
ilar to those involved in the case 
given, the two prepositions are often 
used interchangeably. One might say 
that he came either “in a train” or 
“on a train” without intending in any 
wise to indicate by either form of 
expression the particular place on the 
train that he occupied. Similarly, if 
the insured in the instant case had 
reached his destination, and some 
one had asked him how he came, he 
would doubtless have answered that 
he came “in an automobile,” with- 
out intending in any way to conceal 
the fact that he rode on the running 
board rather than in the seat. It is 
a fundamental rule in the law of in- 
surance that if two constructions can 
be placed upon a single word, the 
construction which is most favorable 
to the insured will be adopted. This 
principal of law is applicable to the 
facts in question and the beneficiary 
is, therefore, entitled to recover. 
Independence Insurance Company 


vs. Jeffries, 172 S. W. 2nd 566 (Ky.) 
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UR old, reliable Standard dictionary de- 
fines "freedom" as (quote) |. the state 
of being free; liberty; exemption. 2. Facility 
of action or manner; ease; ingenuousness; 
also, undue familiarity (unquote). We'll not 
discuss the last bit of that definition because, 
with the NEWS going through the mails, 
the Post Office Department might think 
we're getting a bit Esquire-ish. Now, let's 
turn to another standard reference on words. 
Roget's International Thesaurus of English 
Words and Phrases (often accused of bein 
our dream-book for writing this aloo 
says: "FREEDOM, a noun, liberty; independ- 
ence; license; facility; eleutherism (try that 
on your vocal cords for size!); etc." In other 
words, the reference works are pretty pat 
and agreeable on the basic meaning of the 
word. But, remember, these books are pre- 
war, pre-F.D.R., pre-Churchill and now— 
pre-American Insurance Group. 


FOUR FREEDOMS AND... 


The Atlantic Charter gave us—for a slo- 

an and reason for winning World War Il 
fis we needed a reason)—the Four Free- 
doms: freedom from want, freedom of 
speech, freedom from fear and freedom of 
worship. Norman Rockwell immortalized, in 
graphic paintings, these further definitions 
of a word we all took for granted and the 
bold clarity of their description has bedded 
deep in the hearts and desires of civilized 
men, the world over. 

So much for international and pedagogic 
definitions of “freedom'"—let me tell you 
about the latest and insurance-wise interpre- 
tation of this newly-appreciated and busy 
word. Working on the same theory as the 
papas of the Four Freedoms—i.e., that we 
Americans will back a good slogan to the 
limit—the American Insurance Group have 
given us "The Nth Freedom—Freedom From 
Uncertainty." 


. . » THE Nth FREEDOM 


But now you've probably seen and read 
The Nth Freedom advertisements in the Sat- 
urday Evening Post and the insurance press; 
the colorful window posters and the attrac- 
tive simulated bronze counter plaques in 
agents’ offices and are familiar with the 
wording and reasons for The Nth Freedom. 
If not, go back to page 41 of the January, 
1944, issue of your NEWS and read our 
illustrated story. 

We predict an interesting and useful fu- 
ture for this new Freedom. First, because it 
gives insurance men a tangible creed for 
the creation of better relations with the 
public and, second, because of the unselfish 
way the American Insurance Group has pre- 
sented it—lock, stock and barrel—to the 
insurance business. All material is available, 
without the company's name, to any agency. 
Sounds like a natural to us, how about you? 
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C. P. C. U.S FORM SOCIETY 


HOSE who acquired the 

C. P. C. U. designation in 1943 
have just completed the organization 
of a Society of Chartered Property 
and Casualty Underwriters, with its 
principal office in Room 404, 133 
South 36th Street, Philadelphia 4, 
Pennsylvania. The new society is 
national in scope and plans have 
been made to create local chapters 
just as soon as the size of the 
membership warrants. Only those 
who hold the C. P. C. U. designa- 
tion are eligible for membership. 

It is evident from the stated ob- 
jectives of the society that it will 
be a potent factor in helping to 
raise the educational and profes- 
sional standards of the property and 
casualty insurance business. Specifi- 
cally, its objectives are: 


1. To advance in every legitimate 
way the higher education of those 
engaged in the profession of prop- 
erty or casualty irisurance and stu- 
dents who contemplate entering the 
professional career of property or 
casualty insurance. 


2. To promote and maintain at gj 
times the high moral and profe. 
sional standards that properly attac 
to the Chartered Property Casualy 
Underwriter designation. , 

3. To cooperate with the Amer. 
can Institute for Property and Lig. 
bility Underwriters, Inc., in exten. 
ing its influence and educations! 
program among the universities anj 
colleges of the United States oj 
America. 

4. To bring into business an 
friendly relations those engaged jn 
the profession of property and casv. 
alty insurance who have acquired 
the C. P. C. U. designation. 

Officers and directors have bee 
elected as follows: President, Rober 
M. Babbitt, Jr.; vice-president 
Abraham J. Wohlreich; secretary 
and treasurer, F. Harman Chegwid. 
den. 

Directors: For one year, F. Har- 
man Chegwidden, Frederick D 
Leete, Jr.; for two years, E. Adrian 
Teaf, Robert F. Sommer ; for three 
years, Robert M. Babbit, Jr., Abra- 
ham J. Wohlreich. 





W.D.C. ASSUMES 
DESTROYER CLAIMS 


HE directors of War Damage 

Corporation have authorized as- 
sumption of claims under W.D.C. 
policies for direct loss of or damage 
to insured property resulting from 
the explosion of the destroyer U.S.S. 
Turner on January 3 in lower New 
York harbor. Claims are being filed 
according to Regulation C of Loss 
Adjustment Procedure. A number 
of claims arising from other events 
which have occurred since July 1, 
1942 in various sections of the coun- 
try have resulted in payments by 
W.D.C. 

War Damage Corporation has 
also investigated and adjusted claims 
in the Hawaiian Islands, Alaska, 
and certain other areas and as of 
December 18, 1943 has paid $255,- 
581.97 to compensate for such losses 
sustained during the period from 
December 6, 1941 to July 1, 1942 
(the period of free insurance) from 
the funds originally made available 
by Reconstruction Finance Corpo- 
ration and not from premium col- 
lections. 


MODERNIZING 
"NEWS LETTER" 


NEW “streamlined” version of 

the widely-known “News Letter’ 
of the Insurance’ Society of New 
York has been promised in March 
President William A. Riordan has 
appointed a special committee to st- 
pervise the modernization and t0 
handle editorial work of future is 
sues of the “News Letter.” The Jat- 
uary issue largely followed the estab- 
lished format, but the next issue in 
March will be entirely re-designe 
and will incorporate several new {&- 
tures having a high degree oi 
reader-interest. 

Members of the new committe 
are: Kenilworth H. Mathus, editor 
of the Casualty & Surety Journal 
John W. Francis, publicity manage 
of the National Board of Fire Under 
writers, and Ed. C. Smith, public te 
lations manager of Alfred M. Bes 
Company, Inc. In addition, Mr 
Smith will assist President Riordat 
and Arthur C. Goerlich, education#! 
director of the Society, with all get: 
eral news and publicity concernilg 
the Insurance Society of New York 
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SELECTIVE SERVICE 
REJECTIONS 


URING the period from No- 

vember, 1940, through Septem- 
ier, 1941, approximately three mil- 
jon registrants were examined for 
gssible military service at local Se- 
itive Service boards. Based on col- 
ted statistics from this number, a 
ypical group of 1,000 registrants 
xamined would be classified as fol- 
ws: 43.8% would be rejected at 
ical board examinations, and 16.0% 
would be rejected at induction sta- 
ions. Thus of the original 1,000 
registrants, 52.8% would finally be 
rejected ! 

Rejection rates increased steadily 
with age. For example, 41.6% of 
the 22-year-old registrants were re- 
ected, while 80.3% of the 36-year- 
olds were physically disqualified for 
nilitary service. 

Negro registrants had higher re- 
jection rates than whites: 59.4% as 
compared with 51.9%. Most of the 
difference was accounted for in the 
higher incidence of syphilis and the 
educational deficiencies among Ne- 
gro examinees. For the majority of 
other defects, the incidence among 
Negroes was lower than that among 
whites. 

The above study was based on 
tata from 21 states, representing 
leal board physical examinations 
of 121,700 registrants. 


Modern Medicine 


STATUS OF 
COMPENSATION PLANS 


HE Casualty Research Commit- 

tee of the Association of Casualty 
and Surety Executives at its meet- 
iigon January 5 reviewed the status 
of the workmen’s compensation rat- 
ing program. Including the recent 
approval by the supervising officials 
of the states of Minnesota, Missouri 
and Wisconsin, the program is now 
effective in 26 states and the District 
of Columbia. 

The committee noted that the pro- 
gram now is in effect in all but 14 
states in which private carriers may 
write workmen’s compensation in- 
surance. Of these 14 states the prin- 
tiple of expense gradation upon 
which the program is based is al- 
teady in effect through the medium 
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121,700 REGISTRANTS EXAMINED: 52.8% REJECTED 


Principal Causes for Physical Disqualification of Selective Service Registrants 





Mental and Nervous 10.4 


Ear, Nose and Throat 55 


Teeth 16.5 








Venereal Disease 5.9 





Eyes 11.7 








Tuberculosis and Lungs 3.8 


——— Hernia 5.9 





-——- Underweight 2.9 





of a compulsory Retrospective Rat- 
ing Plan in the states of Delaware, 
Pennsylvania and Utah. In New 
York, a program of graded expense, 
including both a guaranteed cost dis- 
count plan and retrospective rating, 
has been in effect for over two years. 
The program is pending before the 
supervising officials of the states of 
Arizona, Indiana, Louisiana and 
Tennessee. The rating bureaus in the 
states of California, Massachusetts, 
New Jersey and Virginia have not 
yet filed the program with the state 
supervising officials. In the state of 
Georgia there can be no considera- 
tion of the program without over- 
ruling an adverse opinion of the 
Attorney General rendered in 1937 
when the original Retrospective Rat- 
ing Plan was filed. The Industrial 
Commission of Colorado, which 


passes upon the rates of all classes 
of carrier and also administers the 


Colorado State Fund, has disap- 


proved the program. 


MICHIGAN RAISES 
COMPENSATION ISSUES 


| jp propriety of the recent 17% 


compensation rate cut allowed in 
Tennessee by the National Council 
on Compensation Insurance has 
been questioned by Commissioner 
Forbes of Michigan in a letter ad- 
dressed to Clarence W. Hobbs, spe- 
cial representative of the commis- 
sioners in the National Council, 
stressing an assumed “back-log” of 
profits in Michigan on compensation 



































business. Both Tennessee and Mich- 
igan have had substantial increases 
in rates because of greater benefits 
allowed to injured workmen through 
legislative enactments. In Tennes- 
see, an earlier rate increase of 18.4% 
was offset by a cut of 17% when 
completed 1941 policy year experi- 
ence became available, the first year 
in which the benefit increases were 
reflected. Similar consideration for 
the Michigan legislative factor, an 
increase of 22.4% through enact- 
ments of 1943, would not be pos- 
sible until late 1945. 


CUBAN SUGAR CROP 
INSURANCE 


HE Executive Committee of the 
Cuban Sugar Institute by reso- 


lution adopted on December 30, 


1943 awarded the entire insurance 
for the 1944 Cuban sugar crop to 


the prominent general agency of 


Godoy-Sayan, Havana, Cuba. This 
firm is headed by Enrique Godoy, 
president of the Metropolitan Na- 
tional Insurance Company of Ha- 
vana. The insurance, covering 
against fire, riots, windstorm and 
other supplemental minor risks with 
an estimated premium of $2,000,000, 
has been distributed among thirty- 
three companies of which sixteen 
are British, eleven are Cuban, five 
are American and one is Canadian. 

The experience on the 1943 sugar 
crop insurance also handed through 
Godoy-Sayan was excellent, the loss 
ratio being under 10%, 
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Our of the wartime emergency has come a broader accept- 
ance of the vital protection afforded by insurance. And the 
influence of today’s conditions will remain to become an 
important consideration when individuals and companies 


again devote their energies to peace-time pursuits. 


Thus, from the adversity of war comes a principle which 
will help determine insurance needs in days of peace. The 
GENERAL ACCIDENT and POTOMAC offer their facili- 
ties and long-time experience to assist Agents in preparing 
during wartime to take fullest advantage of peace-time 


opportunities. 


POTOMAC 
INSURANCE, COMPANY 
Of THE DISTRICT OF COLUMBIA 


GENERAL ACCIDENT 
FIRE. AND LIFE 
ASSURANCE CORPORATION 








BOOK REVIEW: 


RACTICAL Fire and Casyaj 

Insurance” by J. Edward Hedges 
Ph.D., associate professor in charge 
of the Insurance Department at Ip. 
diana University, is an elementary 
outline of the different fire, inland 
marine, casualty and surety forms 
and coverages, together with a con. 
cise discussion of the insurance busi- 
ness in general. 

The book is based upon the cor- 
respondence course which Professor 
Hedges prepared for Indiana Uni- 


versity to meet the need for training, 


for the state agents’ license exami. 
nation. Adapted to book form it js 
enlarged so that its material is appli- 
cable to all territories. At the end 
of each of the ten chapters are ques- 
tions for study and discussion which 
may be used either for examination 
purposes or as the basis of any type 
of insurance discussion or review, 
Although intended as an elementary 
text, the manuscript was used by 
Professor Hedges in his review 
course for Part I of the CPCU ex- 
amination at Indianapolis last year. 
“Practical Fire and Casualty In- 
surance” is published by The Na- 
tional Underwriter Company, 175 
West Jackson Boulevard, Chicago, 
Illinios. It sells for $2.50. 


FEDERAL TAX BOOK 


HE Ninth Edition of “Federal 

Income, Estate and Gift Tax 
Laws” by Walter E. Barton of the 
Washington, D. C., Bar, is a corre- 
lation of the income, estate and gift 
tax provisions of the Internal Reve- 
nue Code from February 10, 1939 
through December 31, 1943. 

Since February 10, 1939 the in- 
come, estate and gift tax provisions 
of the Internal Revenue Code have 
been amended 737 times, of which 
577 were retroactive ; 83 were effec 
tive on the date of enactment or the 
day thereafter, and 77 became effet: 
tive subsequent to the date o 
amendment, ranging from ten days 
to several months thereafter. 

The arrangement of similar se- 
tions of the various laws in paral 
columns enables the user to see itt 
stantly just what changes have beet 
made and permits the reader to de 
termine just what the law was ctr 
rently during anv given year from 
1939 to 1943, inclusive, and whatt 
was after it was retroactively 
amended. The one volume contaifi 
over 1,250 pages, is published 
Callaghan and Company, 401 Ea 
Ohio Street, Chicago, and is priced 
at $30. 
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SAFETY BOOKLET 


WARTIME edition of the 

booklet, “Safety Is Good Busi- 
ness,” which has served members of 
the National Association of Insur- 
ance Agents as their guide to acci- 
dent prevention activities for the past 
several years, has been published 
through the cooperation of the Na- 
tional Conservation Bureau, accident 
prevention division of the Associa- 
tion of Casualty & Surety Execu- 
tives, and distributed by the Na- 
tional Association to all local boards 
and state association officers. 

Retitled “Safety Is Good Busi- 
ness—More, It Is a Contribution to 
Victory !”, the new edition outlines 
ix specific accident prevention proj- 
ects that can be carried out immedi- 
ately, either locally or statewide, 
with confidence of favorable results. 

The six projects cover the distri- 
bution of safety pamphlets and ma- 
terial to assureds and others, em- 
ployee transportation publications 
for management and workers, a traf- 
fc safety poster campaign, pre-in- 
duction driver education in the 
schools, safety talks before local 
groups and the showing of safety 
films. 

Publications, posters, prepared 
talks, films and slides, and all other 
material necessary for the conduct 
of the activities described 
booklet will be available to members 
of the National Association through 
the National Conservation Bureau at 
60 John Street, New York City. 


8 PUZZLING QUESTIONS 


ECENTLY, a panel of insurance 

agents and brokers in the state 
of Minnesota submitted some ques- 
tions about insurance company prac- 
tices to the Business Development 
Office, an office sponsored by capital 
stock fire insurance companies and 
the National Association of Insur- 
ance Agents. 

The questions involve problems 
and interests of both the men who 
sell and men who buy insurance. The 
answers have an authoritative back- 
ground and should be helpful not 
oly to insurance agents but also to 
owners of businesses and property 
who buy insurance protection. 

As a service to such individuals, 
the Fire Association Group has pub- 
lished a booklet (not an advertising 
plece) under the title “Eight Puz- 
uing Questions” which our readers 
may obtain, without cost, from the 
Fire Association Group, 401 Walnut 
Street, Philadelphia, Pennsylvania. 
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h 
hode Island 
» A Small State with 


an Impressive Background 


Nathanael Greene, born of humble Quaker parents in Warwick, Rhode Island, 
was destined to become one of the country’s outstanding leaders in the fight for 
independence. 

When the struggle began Greene joined Rhode Island’s Kentish Guards who 
offered their services to the Commander -in-chief. When additional troops were 
raised, Greene was chosen to command them under the title of Brigadier General. 
Through his efforts they became the best in the army, and as a result, Greene 
became a close friend of George Washington who had faith in his judgment and 
military strategy. 

When our soldiers at Valley Forge suffered hardships due to lack of supplies, 
Washington appointed Greene Commissary General. Soon after, he was appointed 
to the command of the army in the South, previously led by General Gates who 
had suffered endless defeats against Cornwallis. In this campaign Greene won 
his greatest fame, judged by some to be even greater than that of Washington. 
Greene’s military plan, a brilliant piece of generalship, enabled him to choose 
the time and place of meeting with Cornwallis’ superior troops. Engagement 
between the two forces finally occurred at Guilford Courthouse and was one of 
the fiercest and most decisive battles of the War. 

Early American pioneers in the business of conducting war helped win for 
this nation its freedom and independence. 


Pioneers in the promotion of War Damage insurance for American homes 
and industries, the Rhode Island Insurance Company urges agents to 
cooperate with the Government by stressing the tremendous importance 
of protection against war damage in their respective communities. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE + RHODE ISLAND 
Progressive in Outlook— Conservative in Mana gement 
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PROTECTIVE INDEMNITY COMPAK 


A NAME IDENTIFIED WITH EFFICIENT SERVICE AND PROMPT CLAIM PAYMEN 
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INFLUENZA 


pe present epidemic influenza 
thas been definitely identified as 
« regular biennial visitor, Type 
A’—a nuisance but so far not a 
* tier. If the “A” bug follows its 
‘ ual pattern, the present epidemic 
2” Tould be pretty well cleared up in 
mst parts of the country “in an- 
wher two weeks,” says a health 
bulletin from the medical depart- 
nent of Northwestern National Life 
isurance Company, issued Decem- 
hr 17, 1943. 
For the past decade, outbreaks of 
‘\"type flu have occurred each 
auuary of the odd-numbered years 
1933, ’35, ’37, ’39, and ’41. Ex- 
ected in January of 1943, the 
mesent epidemic arrived ten months 
ehind schedule, without apologies. 
Meanwhile, the virus had been 
lated, tabbed, and ticketed by in- 
tisive medical research. Consist- 
ily, Type “A” hits suddenly, 
weads like a forest fire, and lays 
housands of people low, but is not 
angerous if properly taken care of, 
id the individual cases are usually 
i only a few days’ duration. An 
pidemic of it usually lasts about a 
onth. Because it is extremely con- 
gious, it can disrupt business and 
hier activities very effectively, but 
“A” type is essentially a nuisance 
isease. While no one can say that 
is Or any other flu epidemic could 
ot quickly turn into a deadlier form 
{ the disease, prevailing medical 
servation is that so far there are 
indications of such a catastrophe 
veloping out of the current epi- 
emic, 
Influenza itself rarely causes 


VN ‘ath, the bulletin points out ; fatali- 
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$s following an attack of flu usually 
fe the result of complications, par- 
tularly pneumonia. In spite of the 
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current flu epidemic, cases of pneu- 
monia are no more numerous than 
usual at this time of year. This 
might indicate that the memory of 
the dread epidemic of 1918~’19 still 
causes people to take good care of 
any such ailment; at any rate, the 
general run of cases in the present 
outbreak are definitely proving not 
dangerous, although rather severe 
and unpleasant while they last. 

The symptoms are usually head- 
ache, backache, muscular aches, 
fever, and/or a chill along with the 
symptoms of a common cold. Usu- 
ally this type of flu hits all at once, 
and you long for nothing so much 
as to crawl into bed, which is the 
very best thing to do. Keep warm; 
drink lots of water, fruit juices, and 
soup; eat lightly; stay in bed until 
you feel good—at least 24 hours 
after the end of any fever. 


SIMPLIFIED CLAIM BLANK 
COMMITTEE APPOINTED 


PT exkung nn Claim Blank Com- 
mittee has been appointed by 
President O. F. Davis of the Health 
and Accident Underwriters Confer- 
ence, consisting of George Young, 
Chairman, Inter-State Business 
Men’s Accident Company; George 
Smith, Monarch Life Insurance 
Company; W. C. Butterfield, Na- 
tional Casualty Company; George 
Cleary, Mutual Benefit Health and 
Accident Association; and F. H. 
Jacobson, Illinois Bankers Life As- 
surance Company. 

The committee will draft a short, 
simplified claim blank for both acci- 
dent and health claims to assist 
physicians in wartime in filling out 
accident and health medical blanks 
on claims. A uniform simplified 
blank of this kind is expected to 
considerably relieve the “paper 
work” of attending physicians for 
accident and health claimants. 






































RHODE ISLAND CONSIDERS 
STATE HOSPITALIZATION 


OVERNOR J. HOWARD 

McGRATH ot Rhode Island 
has proposed the enactment of legis- 
lation to make hospitalization insur- 
ance compulsory, the estimated cost 
of five cents a day to be borne 
equally by employer and employee. 
A bill is now being drafted, which 
presumably would provide for broad 
coverage of employed persons and 
their families, probably through 
standard insurance companies and 
hospital service plans. An immedi- 
ate problem would be the expansion 
of hospital facilities, a difficult task 
under war conditions. 

The suggestion was a part of 
Governor McGrath’s message to the 
newly-convened Rhode Island legis- 
lature, and left open the means by 
which the protection would be pro- 
vided. In a later press statement, he 
is reported to have expressed the 
hope that insurance companies and 
Blue Cross hospital service plans 
could be utilized. 

Rhode Island is now administer- 
ing a compulsory sickness insurance 
act through a state fund, the only 
state with such a program. 


INSURANCE ECONOMICS 
SOCIETY ACTIVE 


H. O'CONNOR, executive di- 
e rector of the Insurance Econo- 
mies Society of America, continues 
to tour the country, addressing asso- 
ciations and public bodies in the 
interest of more careful considera- 
tion of proposed compulsory social 
security plans. Mr. O’Connor has 
been traveling almost constantly for 
many months, making several talks 
each week, all of which stress the 
cost of comprehensive social security 
plans, and the impact of that cost 
upon the economy of the nation. 
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Postwar World—Continued 

broker is under no such inhibition. 
He chooses the company best suited 
to the needs of his client. Recently 
a situation of this character was re- 
medied in Cook County, Illinois. The 
legal dangers involved in these ex- 
clusive rules might well be consid- 
ered by the agents and the companies 
in other localities. From the point 
of view of the buyer of insurance 
it is an indefensible situation which 
should not be tolerated. 


Another practice that should be 
corrected is the effort of the broker 
or agent to keep the assured from 
meeting the company’s executives. 
Why he does this, I have never un- 
derstood, but it is recognized as the 
proper practice between the com- 
pany and agent. When a difficult 


insurance problem is to be solved, 


experience has proved that a triangle 
is the best instrument 
assured, the underwriter 





SYMB 
STRENGTH, PERMANENCE 
AND STABILITY 





The line-up of trademarks of the companies 
of Fireman’s Fund Group shows two new symbols — 
Western National Insurance Company and Western 
National Indemnity Company. These are, however. 
only the new names of two well and favorably known 


members of the Fireman’s 


Fund Group — Occidental 


Insurance and Occidental Indemnity whose names 
were changed on September 30, 1943 to names more 


indicative of their western origin and national scope. 


Fire . Automobile - Marine 





Fidelity + Surety 


Casualty 





“) . : ‘gi 
Freemans Founp Group 


Firemans Fund Insurance Company 
Firemans Fund Indemnity Company 
Home Fire & Marine Insurance Company 
Western National Insurance Company 
Western National Indemnity Company 





SAN FRANCISCO NEW YORK 


CHICAGO BOSTON ATLANTA 


namely, the 
and the 
agent or broker sitting round the 





table. If this were done in all com. 
plicated cases, there would be fewer 
disputes after loss has happened. 

Another angle of the same prob- 
lem involves joint meetings betwee: 
business groups, underwriting 
groups and agents or brokers to dis. 
cuss and solve their common prob- 
lems. Such meetings are seldom 
held, but the idea holds much prom. 
ise of insurance benefit in the post: 
war world. | am sure that meeting 
of group leaders of insurance, indus. 
try, banking and _ transportation 
could reach decisions of great mp- 
tual advantage. An hour of confer. 
ence is worth a month of corte. 
spondence. 


Company Executives at Fault 


Nor are the company executives 
free of fault. Too often preoccupied 
with the management of their com- 
panies and the steady _inflowing 
stream of premium from a well-or- 
ganized agency plant, they are apt t 
lose touch with the needs of the pub- 
lic that they are chartered to serve 
Preserving the “status quo,” which 
has worked satisfactorily for them 
becomes the chief aim of their life 
That the world is moving on and 
that a rapidly expanding economy 
requires new forms of insurance te 
meet its growing demands does not 
impress them. Like the ostrich, they 
bury their heads in the sand of ther 
daily activities and proclaim all s 
well. Or, like the three little mor 
keys, they hear no evil, see no evi 
think no evil, while a cloud no larger 
than a man’s hand appears in the 
direction of Washington proclaim: 
ing, as in the days of Elijah, the 
coming of the great rain. 

Those forward looking executives 
who seek changes in the law to 
able one company, in one policy, # 
cover, for instance, all the hazaris 
to which an automobile owner 0 
householder is subject, are looked 
upon by the disciples of “status qu’ 
as troublemakers. This, notwith 
standing the fact that the assured 
who after all pays the premiut 


the 
over! 
of In 


comp 
sione 
the W 
dent 
appo' 
the 
agent 
plan 
multi 


prope 
Inst 


Th 
quad 
depar 
is not 
tional 
missi 
merot 
firma’ 
indivi 
ment: 
ment: 
public 
solver 
polici 
that 
flictin 
enfor 
little ; 
suran 
adequ 
preset 


Th: 
shoul 
been : 
ions. 
and s 
in the 
life, u 
practi 
an es 
assure 
States 
tion b 
pany 
mittec 
the in 





under these so-called “multiple por 
ers” laws would get a policy # 
proaching an “all risks” cove 
Furthermore, the ability of ™ 
company to write all forms of inst 
ance, except life, under proper fini 
cial safeguards would materially 

duce the cost of insurance throu 
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the saving of company and agent's 
overhead. The National Association 
of Insurance Commissioners, a body 
comprising the insurance commis- 
sioners of all the states, is leading 
the way on this question. The presi- 
dent of the association has recently 
appointed a committee, representing 
the companies, the brokers and 
agents, and the public, to prepare a 
plan to enable companies to have 
multiple underwriting powers under 
proper safeguards. 


Insurance Departments Backward 


The fourth side of the insurance 
quadrangle, namely, the insurance 
departments of the various states, 
isnot free of fault. While the Na- 
tional Association of Insuranc Com- 
missioners can and has made nu- 
merous constructive suggestions, af- 
frmative action must originate in the 
individual state insurance depart- 
ments. Interested as these depart- 
ments should be in protecting the 
public by making certain that only 
solvent companies operate and in 
policing the business to make sure 
that the very complicated and con- 
ficting insurance laws are rigidly 
enforced, they have often given too 
little attention to the bringing of in- 
surance. up to date so that it may 
adequately meet the needs of the 
present and postwar world. 


Conflicting State Laws 


That the control of insurance 
should be vested in the states has 
been supported by many legal opin- 
ions. But in a world where time 
and space and state lines mean little 
in the daily activities of commercial 
life, uniformity of insurance law and 
practice becomes not a theory but 
an essential of business life. An 
assured owning property in many 
states cannot obtain uniform protec- 
tion but must accept from the com- 
pany the form of policy it is per- 
mitted to issue in the state in which 








Forever breaking rich, new ground 


Standard of Detroit was a pio- 
\\;\ meer in personal accident and 
health insurance, in liability 
and compensation underwrit- 
ing and in automobile coverage. 
’ Today, in addition, Standard 

- ail agents have the opportunity of 
writing burglary and robbery, glass breakage, fidelity and surety 
bonds, as well as aviation coverage. 





Standard is constantly broadening its line and liberalizing its 
protection—constantly opening to its representatives rich, new 


fields of profit. 





This alertness to the challenge of change has made this company 
one of America’s largest casualty and bonding organizations. Let 
a Standard field man tell you how much this can mean to you. 


STANDARD ACCIDENT 


Insurance Company 


SIXTY YEARS OF SERVICE AND SECURITY 

















the individual piece of property is 
located. What is required of the 
company in one state, if done in 
another state, would subject the 
company to a fine. Surely the busi- 
Ness of insurance cannot give an 
adequate service to commerce and 
industry when it is hamstrung by 
tonflicting state laws and practices. 
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The question of taxes is also in 
the middle of the insurance picture. 
I am not discussing the Federal cor- 
poration taxes on income. I refer to 
the state taxes on premiums. Orig- 
inally assessed to cover the cost of 
running the state insurance depart- 
ments and policing the business, the 
premium income was discovered to 


be an easy and productive source of 
revenue, even as in a later day gaso- 
line was found to be equally produc- 
tive. Less than five percent of the 
millions of taxes collected by the 
states on insurance premiums are 
used for the supervision of the busi- 
ness. In addition to this, the com- 
(Continued on the next page) 
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Postwar World—Continued 

panies are charged by the states for 
their periodical examinations, and in 
at least one state, the deficit in the 
running of the department after col- 
lecting these fees is again assessed 
pro rata against the companies. I 
refer to this question of taxes in 
order to bring to your attention the 
fact that these taxes, collected from 
premiums but used for general gov- 


ernmental purposes, are an impor- 
tant element in the cost of your 
insurance. In addition, the fire insur- 
ance premiums are taxed locally for 
support of volunteer fire depart- 
ments and various firemen’s relief 
organizations. The expense to the 
companies of keeping their records 
so that these local reports can be 
made add greatly to the cost of do- 
ing business. 








SAVED LIVES TODAY 


Today when every man hour saved is an hour 
closer to victory, Associated Engineers will be 
found on the job — saving lives, money for the 
employer, and building a successful relationship 
between the agent and his client. 


San Francisco — New York, 
Dallas, Chicago 


L. H. Mueller, Chairman 
L. S. Moorhead, President 





My reason for making this recital 
of the things that are wrong with 
the insurance business is to show 
you the insurance tools with which 
we have to face the postwar world, 
I have said—and I reiterate—tha 
fundamentally the insurance bugi- 
ness is sound and its facilities rea- 
sonably adequate to meet this post- 
war world. But it is carrying on its 
back much impedimenta of a by- 
gone age that will prove a great 
handicap in meeting the problems of 
the years that lie ahead. If we were 
only thinking in terms of our do- 
mestic economy, we might be less 
concerned knowing that we have 
muddled through without too much 
embarrassment. But even in the 
domestic field the postwar world will 
make demands on insurance that can- 
not adequately be met unless some 
of the faults that I have pointed 


Zout are remedied rather quickly. 


Postwar Problems 


All postwar thinking must be 
global, even as the war is global. 
The United States cannot, even if it 
would, turn back to its pre-war days. 
Distance has been annihilated; no 
place, we are told, is more than 60 
flying hours away. Our money, our 
experience, our business enterprises 
are going into the far distant places 
of the world. Are you going to be 
satisfied to have your property in- 
sured in foreign local insurance of- 
fices, perhaps under policies written 
in a foreign language, or do you 
want American insurance to follow 
your fortunes abroad? If you do, 
American insurance companies must 
be freed from the shackles that bind 
them when competing with foreign 
companies. We must have multiple 
underwriting powers so that ome 
American company can give dl 
the forms of protection that om 
British company can give. Our pre 
mium taxes, at least on busines 
done outside the United States 
must be done away with. Tht 
expensive records that must bt 
kept in order to make the various 
reports—Federal, state and local- 
must be curtailed or done away wil 
if we are to compete fairly wil 
foreign underwriters. Some yeas 
ago I asked a British underwmite 
how he was able to do twice tt 
premium volume my company We 
doing with two-thirds of the e@ 
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ployees and his answer was, “Oh, we 
cut the corners.” Yes, if we are to 
serve you in the postwar world mar- 
kets we, too, must be permitted to 
“cyt the corners” if we are to com- 
pete on reasonably even terms. 

We do not need or want govern- 
ment assistance, but we must have 
government sympathy—a sympathy 
that will make our consular service 
take just as helpful an interest in 
American insurance as do the con- 
silar services of those countries 
which have always realized that in- 
surance premiums are one of the im- 
portant elements in the invisible 
trade balance. We seek your aid 
and interest so that on even terms 
you will always choose American 
insurance both at home and abroad. 
We seek the aid and the interest of 
American bankers and American 
steamship owners so that—again on 
even terms—they will always seek 
American insurance. Our British 
frends always buy British when 
possible. 


Free Insurance From Shackles 


American insurance—freed of the 
bands that bind it today—can serve 
you better than you can otherwise 
be served. Handicapped as it now is, 
itcan only haltingly follow your for- 
tunes into the postwar world. Un- 
less it can be freed of many of the 
unnecessary handicaps that now re- 
strict its activities, you will have to 
tly to a considerable extent on for- 
eign insurance to protect your com- 
mitments in foreign places. 


_ Unless the insurance business is 
ireed from the straitjacket rules 
that now restrict its activities, it can- 
not give you adequate insurance 
service here at home. Insurance com- 
panies are chartered to give protec- 
tion against insurable hazards—not 
to avoid them by rules that place 
tisks in separate compartments and 
then parcel out these compartments 
among fire, marine, casualty and sur- 
tty companies. The assured should 
not be required to buy several poli- 
clés to cover hazards that could be 
covered more adequately and more 
tconomically in a single policy. Do 
you want these unnecessary cond1- 
lions to continue? If you do not, 
speak up in your legislative halls. 
Your voice will be heard. 


From an i . 
ment ing before the American Manage 
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The Eagle Fire 
Company of New 
York has served the 
country through five 
wars. It was organ- 
ized in New York 
City on April 4, 1806. 
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Company of New York 


75 Maiden Lane, New York, N. Y. 














Established 1806 


Oldest New York Insurance Company 











NEW YORK STANDARD FIRE POLICY 


HE 1943 New York Standard 

Fire Policy has been approved 
for use in sixteen states and the 
Territory of Alaska with further 
approvals expected from several 
other states. Those which have al- 
ready approved the new form are 
Ala., Ariz., Del., Ga., Ida., Ky., Md., 


Miss., Mont., Nev., N. Y., Ohio, 
S. C., Tenn., Utah and Wash. In 
the states of Ind., Mo. and Neb. 
approval of the new contract is ex- 
pected on or before March 1. Legis- 
lative action necessary for approval 
of the contract in Fla., La., Mich., 
N. J., Vt. and Va. is also anticipated. 
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“White This in Central Surety 


“Was it coincidence... orluck... 
that our agency business grew 
notably ... since we started writ- 
ing all possible policies in Central 
Surety? 


Well... I credit a lot to the far- 
reaching Central Surety co-op- 
in all States eration with agents.” 


CENTRAL SURETY AND INSURANCE (ORPORATION 
HOME OFFICE KANSAS CITY, MISSOURI 


R. E. McGINNIS, President 


SAN FRANCISCO CHICAGO NEW YORK 


— 
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TSELLING TIPS 


from the HOME 


GET "HEP" TO GROUP 


FMPLOYERS cannot, owing to 
Wage and Salary Stabilization, 
merease wages or salaries generally. 
They can give the employees reason- 
we security benefits, however, as a 
jus item to wages and salary. 
Where the employers are taxed from 
4% to 80% of their incomes, tax 
dllars pay 40% to 80% of the cost 
of group and wholesale benefits. 
Qwing to the multiplicity of payroll 
deductions many employers are now 
onsidering payment of the entire 
wstof group benefits. Not only em- 
soyers but Union organizations are 
day “hep” to the advantages of 
‘telling the show” and _ where 
wages can’t be increased are endeav- 
mg to negotiate extension of 
nefits for their membership so that 
members who migrate from one em- 
jloyer to another in these Union 
jlants may have continuous coverage 
a group rates. Employers can be 
made to realize that unless they “get 
the jump” on extended insurance 
nefits they are going to have sub- 
‘antially larger costs forced on them 
y government or other action. It 
Sour duty as insurance men to see 
that the employers realize this fact 
which, coincidentally, will increase 
wir own premium volume.—E. E. 
Rice in National Agents Record. 


xk * 


STARTLING FACT 


RECENT survey among home 

owners disclosed a fact that 
ould make every man who sells 
ite insurance sit up and take notice. 
The fact: Of every five home own- 
ts who carry insurance on their 
houses only one carries insurance on 
the contents ! 


FOR FEBRUARY, 1944 


Furthermore, the survey showed 
that many of those who did carry 
Residence Contents insurance were 
woefully under-insured. Here, then, 
is a potent source of new business 
and increased premiums that can be 
obtained with the minimum of effort. 
Here is a potential that can increase 
your fire premiums.—F. & G. Fire 
News. 

es | 


IF YOU'RE SELLING 


My boy, if you're selling, 
You shouldn't need telling 
That sales aren't made with a frown; 
You've got to keep cheery, 
No matter how dreary 
You feel when your spirits are down! 


Just smother vexation 
And hide irritation, 
When matters go somewhat awry; 
Use methods more drastic 
To shun the sarcastic, 
And banish the sneer or the sigh! 


For if when replying 
To one who is buying, 
You give him the Pest that you've got 
Of poise and politeness, 
Good humor and brightness, 
You'll make him a friend on the spot! 
—Sales Log. 
xf & 


DON'T LOSE CONTACT 


VEN thourh wartime conditions 

may be causing some changes in 
your automobile business, you will 
want to keep in touch with your 
customers. 

Though some of your automobile 
clients may be required to lay up 
their cars and cancel or suspend 
their insurance, someday the war 
will be over, or long before that, 
restrictions on cars and tires may be 
lifted and those who had temporarily 
laid up their cars will want to make 
use of them again.—Standard Ac- 
cident. 


OFFICE 


WHEN IS A SALE? 


STANDARD | saying 
salesmen everywhere is: 

“It’s not a sale until you have col- 
lected the money.” 

This applies to the sale of an in- 
surance policy as much as to the sale 
of any other service or commodity. 
The problem of making successful 
collections is an important one for 
every agency and often spells the 
difference between prosperity and 
failure. In fact, many agents 
strongly believe that laxity in ex- 
tending credit has ruined more in- 
surance offices than any other single 
factor in the business. 

Many agents fail to push their col- 
lections aggressively because they 
feel that the policyholder may regard 
such active measures as unjustified 
“dunning” and that thereby good 
business and goodwill are lost. I do 
not believe this to be true. It is the 
general experience that if you go 
about the collection of what is due 
you in a courteous and business-like 
manner, your customers will have 
more respect for you than if you 
adopt slip-shod collection methods. 
—The Marylander. 


among 
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THE OFFICE WOMAN 


F THIS war lasts long enough, 

almost every male between the ages 
of 18 and 60 may be drafted for 
some kind of war work. Have you 
some woman in training to succeed 
you? One excellent source of train- 
ing is provided by the National As- 
sociation of Insurance Agents, and 
this educational course has been 
adopted by the National Association 
of Insurance Women.—American 
Insurance Group. 

















COMPANY CHANGES—Continued 
CHANGES IN TITLE 
Stock Fire Companies 


Emmco Insurance Company, Inc., South Bend, Indiana: 
Eliminated the word “Inc.” from its title on March 5, 1943, 

Lincoln Fire Insurance Company, New York, N. Y.: Title 
revised to American Fidelity Fire Insurance Company in De- 
cember. Company is now controlled by American Fidelity & 
Casualty Company, Richmond, Va., and it operates as a com- 
panion carrier to that company in the writing of automobile 
coverages. 

Occidental Insurance Company, San Francisco, California: 
Adopted title Western National Insurance Company on Sep- 
tember 30. 

Resolute Fire Insurance Company of Providence, Providence, 
R. I.: Shortened title to Resolute Fire Insurance Company in 
April, 1943. 


Stock Casualty Companies 


Lackawanna Casualty 
Pennsylvania : 
pany. 

Occidental Indemnity Company, San Francisco, California: 
On September 30, this company changed its name to Western 
National Indemnity Company. . 


Insurance Company, Wilkes-Barre, 
Name changed to Lackawanna Casualty Com- 


Mutual Fire Companies 


Burlington County Association, Medford, N. J.: Changed 
name to Burlington Fire Insurance Company, Riverton, nN. Ie 
as of August 10, 1943. 

Midland Mutual Insurance Association, Waterloo, Iowa: 
Revised title to Pilgrim Mutual Insurance Company and moved 
offices to Cedar Rapids. 

Patrons’ Mutual Fire Insurance Company, Limited, of Wex- 

















ford, Missaukee and Osceola Counties, Cadillac, 
Eliminated “Limited” from its title. 

Shenandoah Farmers Home Mutual Fire Insurance Com, 
pany, Woodstock, Virginia: Shortened title to Shenandoah My. 
tual Fire Insurance Company in December. 


Michigan; 


Mutual and Assessment Casualty Companies 


Central Mutual Plate Glass Insurance Company, Chicagy 
Py Effective October 28, this company changed its nap 
to La Salle Mutual Casualty Company. 


CHANGES IN CAPITAL 


Stock Fire Companies 


Allied Fire Insurance Company, Utica, N. Y.: Capital stock 
of $400,000 now comprises entirely common shares, par $I(W 
each. The 2,000 preferred shares previously outstanding were 
exchanged for an equal number of common shares on February 
22 


American Motorists Fire Insurance Company, Chicago, Ili. 
nois: Capital increased from $200,000 to $250,000 at par. 
Emmco Insurance Company, South Bend, Indiana: On Ma 
15 the capital was increased from $600, 000 to $1, 200,000 by 
transfer of $600,000 from surplus account. 
Excelsior Insurance Company of New York, Syracuse, N. Y. 
Capital increased from $250,000 to $300,000 in November by sale 
of 10,000 additional shares at par, $5 each. 
First National Insurance Company of America, Seattle, 
Washington: Capital increased from $500,000 to $1,000,000 a 
of December 1 
Globe & Rutgers Fire Insurance Company, New York, N. Y.: 
On April 26, 1,500 shares of First Preferred Stock were te 
tired, reducing the total outstanding to 17,000 shares, Ar 
additional 1,500 shares, acquired on September 1, will k 
retired at the annual meeting in April, 1944. 
Lincoln Fire Insurance Company, New York, N. Y.: Capital 
increased from $210,000 to $250,000 in December by change i in 
the par value of the 10,000 preferred shares from $1 to Silke. - 
muted. 
—m Louisvi 
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n $1 to Sich. eerrenty additional surplus of $90,000 was con- 
nduted. 

louisville Fire & Marine Insurance Company, Louisville, 

mtucky: By sale of new stock at $112.50 per share, par $25, 

March capital was increased from $200,000 to $250,000 and 

feitional surplus of $175,000 was contributed. Further capital 
perease to $500,000 in May was accompanied by surplus con- 
iiution of $500,000. 

Manufacturers Fire Insurance Company, Philadelphia, Penn- 

jlvania: Additional resources of $1,496,000 contributed as of 

me 30 raised capital from $252,000 to $1,000,000 and added a 

mrther $748,000 to surplus account. 

Mercury Insurance Company, St. Paul, Minnesota: Capital 

teased from $1,000,000 to $2,000,000 as of December 31 by 

masfer from surplus account. 

Metropolitan Fire Reassurance Company of New York, New 

ork, N. Y.: Capital increased from $400,000 to $500,000 on 

Meember 28 by transfer of $100,000 from surplus account. 

Mid-States Insurance Company, Chicago, Illinois: Capital 

kreased from $200,000 to $250,000. 

Mt. Beacon Insurance Company, New York, N. Y.: Capital 

ureased from $200,000 to $250,000 on June 15 by stock dividend. 

National Fire & Marine Insurance Company, Elizabeth, N. J.: 

dditional surplus advances of $35,000 on February 23 and 

15000 on May 14 were made by Edwin C. Jameson, president. 

National Grange Fire Insurance Company, Keene, N. H.: 

pital increased from $200,000 to $250,000 and an additional 

2500 was added to surplus on November 30 by sale of new 
ik at $16.50 per share, par value $10. 

National Insurance Company, Denver, Colorado: Capital in- 

mased on July 16 from $106,000 to $200,000 by the sale of 

ititional stock at twice par. 

Ohio Insurance Company, Hamilton, Ohio: On July 7 capital 
increased from $200,000 to $500,000 by sale of 6,000 shares, 
$50, at $75 each which also added $150,000 to the surplus 

count. 

Pean-Liberty Insurance Company, West Chester, Pennsyl- 
la: Capital increased from $125,000 to $200,000 on February 
by issuance of new stock at par, $10 per share. 
tefersed Fire Insurance Company, Topeka, Kansas: Capital 
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increased on November 30 from $200,000 to $250,000 by issuing 
5,000 additional shares of common stock, par $10, as a stock 
dividend. 

Security Insurance Company, New Haven, Connecticut: 
Through issuance of 50,000 shares, $10 par, at $30 each on 
June 29 paid-in capital was increased from $2,000,000 to $2,500,- 
000 and $1,000,000 was added to surplus account. 

Security National Fire Insurance Company, Dallas, Texas: 
Capital increased from $250,000 to $500,000 and additional sur- 
plus of $250,000 was contfibuted in December. 

State Farm Fire Insurance Company, Bloomington, Illinois : 
Capital increased from $250,000 to $300,000. 

Transportation Insurance Company, Chicago, Illinois: Capital 
increased from $200,000 to $300,000 and additional surplus of 
$200,000 was contributed in May. 

Unity Fire Insurance Corporation, New York, N. Y.: On 
June 30 a further contribution of about $100,000 was made to 
this company’s surplus by the U. S. branch of the Union Fire, 
Accident & General Insurance Company. 

Washington Assurance Corporation, New York, N. Y.: Cap- 
ital increased from $500,000 to $1,000,000 effective March 31 by 
transfer of funds from surplus account. 

Washington Fire & Marine Insurance Company, St. Louis, 
Missouri: Capital increased from $200,000 to $250,000 in July 
by sale of additional shares at par. 

Wm. Penn Fire Insurance Company, Philadelphia, Pennsyl- 
vania: Capital increased from $250.000 to $350,000 through 
merger with General Schuyler Fire Insurance Company as of 
June 30. Further increased to $500,000 on September 30 by 
stock dividend. 


Stock Casualty Companies 


American Casualty Company, Reading. Pennsylvania: Capital 
and surplus were each increased from $750,000 to $1,000,000 by 
the sale of an additional 50,000 shares of stock. 

American General Insurance Company, Houston, Texas: 
Capital increased from $750,000 to $1,000,000 by a stock dividend. 


(Continued on the next page) 
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COMPANY CHANGES—Continued 


American Hospital and Life Insurance Company, San Antonio, 

Texas : Effective May 7, this company increased its capital from 
$100,000 to $200,000, by issuing 1,000 shares of preferred stock, 
which was paid for in cash at $100 par value without increasing 
the number of the company’s stockholders. 
_American Motorists Insurance Company, Chicago, Illinois: 
Capital increased from $750,000 to $1,000,000 through a stock 
dividend payable December 15 to stockholders of record De- 
cember 3, on the basis of one new share for each three shares 
outstanding. 

American States Insurance Company, Indianapolis, Indiana: 
Through a combined offering of new shares and a 10% stock 
dividend this company increased its capital stock from $350,000 
to $500,000 and added $285,000 to net resources. 

Anchor Casualty Company, St. Paul, Minnesota: Capital in- 
creased from $400,000 to $500,000 by a 25% stock dividend 
declared on September 22. 

Associated Indemnity Corporation, San Francisco, California : 
Capital increased from $750,000 to $1,000,000 through transfer 
of $250,000 from surplus. Control of the company and the 
affiliated Associated Fire and Marine Insurance Company was 
acquired in August by the American Automobile Insurance 
Company of St. Louis. 

Bankers Indemnity Insurance Company, Newark, N. J.: 
—— increased from $800,000 to $1,000,000 by transfer from 
surplus. 

Bituminous Casualty Corporation, Rock Island, Illinois: 
Capital increased in December from $500,000 to $1,000,000 by 
transfer from surplus. 

Citizens Casualty Company, New York, N. Y.: Capital in- 
creased from $355,200 to $362,700 and $67,500 contributed to 
surplus by sale of 3,000 shares of prior preferred stock, par 
value $2.50, at $25 per share. 

General Casualty Company of America, Seattle, Washington : 
Capital increased in December from $1,000,000 to $1,200,000 by 
a stock dividend, declared from surplus previously paid-in. 
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Kansas Bankers Surety Company, Topeka, Kansas: Capital 
increased from $318,250 to $397,813 by a stock dividend. 

Massachusetts Protective Association, Worcester, Massa. 
chusetts: Capital increased October 5 from $1,000,000 to 92. 
000,000 by stock dividend. 

Metropolitan Casualty Insurance Company of New York Gene 


Newark, N. J.: On May 28, this company retired its remaining i \ergec 
preferred stock, consisting of 20,000 shares of $5 par valye ef 
and increased its common stock in like amount. mie 
National Accident and Health Insurance Company, Phila. _Plym 
delphia, Pennsylvania: Capital was increased to $300,000 by a by Cals 
stock dividend of $100,000. . 
National Automobile Insurance Company, Los Angeles, Calj- 
fornia: Capital increased from $300,000 to $1,000,000 by the 
issuance of 7,000 new shares to be distributed pro rata to holders . 
of the 3,000 shares now outstanding as a stock dividend. A 


Peerless Casualty Company, Keene, N. H.: Capital increased f° d 
from $650,000 to $750,000 by a stock dividend. eh 
Preferred Automobile Insurance Company, Grand Rapids, i, 


Michigan: Capital increased from $200,000 to $250,000 by a ig 
stock dividend. sey 

Saint Paul Mercury Indemnity Company, St. Paul, Minne-,§- 
sota: Capital increased from $1,000,000 to $3,000,000 by trans. 
ferring $2,000,000 from surplus. 

Sterling Insurance Company, Chicago, Illinois: Capital in- 
creased from $200,000 to $700,000 by a stock dividend. oe 

Tennessee Automobile Insurance Company and Odin Fire & yom 
Marine Company, Knoxville, Tennessee: Capital increased Tenness 


from $101,000 to $250,000 by transferring $149,000 from surplus Catsk 
Time Insurance Company, Milwaukee, Wisconsin: In No- Greeny 
vember, capital was increased from $75,000 to $100,000 by stock Bsurance 
dividend. Co-op 
United States Fidelity and Guaranty Company, Baltimore, BN. Y.: 
Maryland: Capital increased from $2,000,000 to $10,000,000 and § Easter 
par value of the company’s shares from $2 to $10 by transferring J Romeo, 
$8,000,000 from surplus. Compan 
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RETIREMENTS 


Stock Fire Companies 


General Schuyler Fire Insurance Company, Albany, N. Y.: 
Merged with Wm. Penn Fire Insurance Company, Philadelphia, 
Pa, effective as of June 30, 1943. 

Plymouth Insurance Company, Chicago, Illinois: Absorbed 
ly Calvert Fire Insurance Company as of June 30. 


Stock Casualty Companies 


Capitol Casualty Company, Washington, D. C.: Applied to 
the District of Columbia for dissolution. Creditors were re- 
quested to file claims on or before April 21. 

Industrial Insurance Company, Dallas, Texas: This company 
did not apply for a renewal of its license to do business in 
Texas. It had been inactive since March, 1941, when its business 
yas reinsured in the Traders and General Insurance Company. 


Mutual Fire Companies 


Brethren’s Mutual Fire Insurance Company, Mount Joy, 
Pennsylvania: Dissolved under a court order dated January 8. 

Carter County Mutual Fire Insurance Company, Elizabethton, 
Tennessee: Ceased business September 22 

Catskill Mountain Fire Insurance Company of Greene County, 
Greenville, N. Y.: Absorbed by Pioneer Cooperative Fire In- 
sirance Company, Greenville, N. Y., as of October 14, 1943. ° 

Co-operative Wind and Fire Insurance Company, Hornell, 
\. Y.: Dissolved under court order dated April 23, 1943. 

Eastern Michigan Farmers’ Mutual Fire Insurance Company, 
Romeo, Michigan: Reinsured by State Mutual Fire Insurance 
Company of Michigan, Flint, Mich.. 

Economical Mutual Fire Insurance Company, Fountain City, 
Wisconsin: Voluntarily dissolved as of October 1, 1943. 

Evangelical Mutual Fire Insurance Company, Elgin, Illinois: 
{ll outstanding business reinsured with The Badger Mutual 
Fire Insurance Company, Milwaukee, Wis., under a contract 
wproved on July 30. 

Greene County Mutual Fire Insurance Company, Greenville, 
N.Y.: Absorbed by Pioneer Cooperative Fire Insurance Com- 
jany, Greenville, N. Y., as of October 14, 1943. 

Mercantile Mutual Fire Insurance Company, Dallas, Texas: 
All assets and liabilities assumed by Texas Hardware Mutual 
Fire Insurance Company as of August 1, 1943. 

Monarch Mutual Insurance Association, Cedar Rapids, Iowa: 
Reinsured and absorbed by the Iowa Mutual Insurance Company, 
DeWitt, Iowa, effective September 30. 

Napa County Farmers’ Mutual Fire Insurance Company, 
Napa, California : Merged with Sonoma County Farmers Mu- 
ual Fire Insurance Company, Santa Rosa, Cal. 

Union Insurance Company, Wooster, Ohio: Taken over by 
Lightning Rod Mutual Fire Protective Association, Wooster, 
Ohio, in December. 


Mutual and Assessment Casualty Companies 


American Independent Beneficial Association of Philadelphia, 
Philadelphia, Pennsylvania: Reinsured by American Independent 
Mutual Casualty Company, Philadelphia, Pa. 

Commercial Mutual Insurance Company, Cincinnati, Ohio: 
Dissolved during December. 


Lloyds and Reciprocals 


Allied Underwriters, Dallas, Texas: Placed in hands of the 
Texas Insurance Department for liquidation August 17. 

Lloyds Guarantee Assurance, Dallas, Texas: Reinsured by 

eneral Insurance Corporation of Fort Worth, Texas. 

United Retail Merchants Underwriting Association, Minne- 
Adolis, Minnesota : Retired from business as of August 31. 
tect policies were cancelled pro rata as of that date and were 
*hdmsang n the Retail Lumbermen’s Inter-Insurance Exchange, 
‘linneapolis, Minn. 
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INSURANCE STOCKS 


Bought — Sold — Quoted 


We are always interested 
in blocks of insurance 


stocks and solicit offerings. 


MACKUBIN, LEGG & COMPARY 


Established 1899 


Members New York Stock Exchange 
New York Curb Exchange (Associate) Baltimore Stock Exchange 
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NEW TEXAS FIRE POLICY 


Fn me sim insurance policy for the writing of fire, 
windstorm, extended coverage, explosion and rent 
insurance, providing the broadest coverage that has ever 
been available to property owners in Texas, becomes 
effective in that State on May 1. 

With simplicity and conciseness as a keynote, useless 
and ambiguous phrases have been eliminated and the 
language is clear to the layman. Physically it appears 
to be a combination of the automobile policy and the 
war damage policy. The various coverages are listed 
on the face and the insurance is effected by the insertion 
of the proper premium charge and description of the 
property to be insured on the policy itself except in 
those few instances where special forms will be required. 

Insofar as the general conditions and those conditions 
pertaining to fire insurance are concerned, the new 
New York fire policy was used as a basis. In fact, the 
exact wording has been followed except in those cases 
where it was necessary to make changes to comply 
with Texas statutes and in cases where the Board felt 
that the language could be simplified or clarified. The 
Texas policy, for instance, uses six lines in the can- 
cellation provisions while the New York policy uses 
twelve. 

The new policy form supplants the many fire and 
windstorm policies now in use in the State of Texas and 
it is believed that 80 per cent of the policies written will 
not require a single form. There are at present approxi- 
mately two hundred approved forms and endorsements. 











INSURANCE SUITS—Continued 

upon the measure of the hazard assumed. Unrestricted 
competition in the field of fire insurance will not be in 
the interests of the public, the states or the federal gov- 
ernment. 5. This situation presents a perfect case for 
application of the rule of stare decisis. 

This brief was filed on behalf of the states of 
Alabama, Arizona, Arkansas, Colorado, Connecticut, 
Delaware, Florida, Georgia, Indiana, Iowa, Kansas, 
Kentucky, Louisiana, Maine, Maryland, Minnesota, 
Mississippi, Nebraska, Nevada, New Hampshire, New 
Jersey, New Mexico, New York, North Dakota, Ohio, 
Oregon, Pennsylvania, South Dakota, Tennessee, Utah, 
Vermont, Washington, Wisconsin and West Virginia. 


State Regulation 


T. Grady Head, attorney general of Georgia, filed the 
_following statement with the Supreme Court : 

“The South-Eastern Underwriters Association was 
organized in the state of Georgia in 1882, for the pur- 
pose of determining fair and equitable rates for fire 
insurance based upon the measure of the hazard as- 
sumed. It and its member companies have operated 
continuously in accordance with our laws, one of which 
was adopted in 1891—Section 56-219 et seq., Ga. Code 
Ann. A comparison of this law with the Sherman Act 
is invited.” 

It is interesting to compare a state statute providing 
for a rating bureau to promulgate reasonable and non- 
discriminatory premium rates with the Sherman Act 
which we quoted at the beginning of this article. It is 





. 0 
obvious that when the two are read together that the Et 
are mutually inconsistent. 


West Virginia Statute 


“Every fire insurance company or other insurer ay. 
thorized to effect insurance against the risk of loss o 
damage by fire in this state shall maintain or be a mem. 
ber of a rating bureau. 


“In the event that any rating bureau should desire 
to make a change in its established schedules, rules, 
regulations, contracts or agreements, it shall submit 
such proposed change in writing to the insurance com- 
missioner and the commissioner shall thereupon order 
a hearing not earlier than twenty days thereafter, which 
hearing may be attended by any persons whose interests 
may be affected by such proposed change. At the con- 
clusion of such hearing, the commissioner shall enter 
an order showing his finding in the premises * * * 
The commissioner may compel obedience to his lawful 
orders * * *, 
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“Any deviation of any company or insurer from the 
schedule of rates established and maintained by the 
bureau which it maintains or of which it is a member, 
shall be uniform in its application to all of the risks in 
the class for which the variation is made and no such 
uniform deviation shall be made unless notice thereof 
shall be filed with the bureau of which the insurer isa 
member and the insurance commissioner.” Code of 
W. Va. 1931, as amended, Ch. 33, Art. 4, Secs. 11, 14 
and 18. 
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Yours for 
more business! 


OUR PREFERRED RATES AND 
MANY BUSINESS-GETTING SALES 
FEATURES CAN BE “YOURS FOR 
MORE BUSINESS.” 


(A postcard will bring you full details) 
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Affiliated Company 


TOPEKA, 


Direct contracts available for conservative and successful 
agents in Indiana, Missouri, Nebraska, Colorado, Okla- 


homa, and Tennessee. 
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af the 
By Judd Mortimer Lewis Georgia 
According to insurance men tas bee 
(We hope it isn't true) agent V 
When the Gulf breeds a hurricane Agent | 
And threatens towns with rue, peas 
Home-owners clamber to their’ roofs, succeed 
With a tool for their use, me Ser 
And there, between earth and sky, he 
Pry a few shingles loose peal 
Compan 
So when the hurricane comes by, ualty C 
And blows with all its might, ters of 
‘Twill lift the loosened shingles up work o 
And blow them out of sight, supervis 
And let the rain come driving through cover tl 
Into the rooms and halls, tory. 
And ruin furniture, and -_ 
The paper from the walls. 
Silas i Americ 
That way they get a better roof central 
Than their roof used to be, nental < 
New paper and new furniture, tired af 
All absolutely free; service 
Their satisfaction then with their is Wa 
Wise foresight is immense, agent ir 
Since the insurance company Noble, 
Pays all of the expense. alty anc 
; of the 1 
MO Then when a hurricane goes by, with th 
" And never hits the town, P capacity 
They climb up on their roofs again 
And nail the shingles down; 
KANS. And when the hurricane comes not Americ 
According to their plan, lon has 
Until they set their trap again tasuallty 
They damn the weather-man. sa office, |] 
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ident and Casualty: Kenneth Mac- 
mald has been appointed superintendent 
the fidelity and surety department, 
Jective January 1, 1944. Mr. MacDonald 
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At hea Nynald was associated with the New 
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Wena Fire Group: Recent marine de- 
imrtment changes are the appointment of 
Henry A. Warden as assistant marine 
wmager for the New York Department 
ai the following promotions: Henry B. 
House from supervisor to superintendent ; 
1. W. Robertson from underwriter to 
wpervisor; Kenneth W. Stuer from un- 
frwriter to agency supervisor; and 
Cuurles T. E. Willett from reinsurance 
méerwriter to reinsurance supervisor. 

Field work in Minnesota has been 
vided between Warren W. Foster and 
Horry B. Lucky. Mr. Lucky continues as 
sate agent in southern Minnesota and 
Minneapolis. Mr, Foster has supervision 
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D af the northern part of the state. In 
wis Georgia, Tyree McD. Almond of Atlanta 
| tas been advanced from special to state 
ent where he will work with State 
vitoeie Agent Clarence L. Ruse. New special 
rue, wents are Mansell F. Davis in Ohio, 
reir*roofs, ceeding 17. C. James who has entered 
"Bite service, and H. D. Lemmon in Texas. 
nd sky Guy O. Thomas has been appointed 
' yecial agent for The Century Indemnity 
Company and the Standard Surety & Cas- 
s by, ulty Company of New York, both mem- 
ght, ters of the Aetna Fire Group. He will 
les up work out of the Albany office under the 
ght, supervision of Roy V. Raymond and 
g through cover the upper New York State terri- 
tory. 
: “<= * ¥ 
America Fore Group: John A. Jordan, 
roof central N. Y. state agent for the Conti- 
a, tental and the First American, has re- 
re, tired after forty-one years of continuous 
; service with the companies. His successor 
their 8 Warren La Fray, formerly special 
e, ent in the same territory. William J. 
Y Noble, previously manager of the casu- 
ily and auto fire and theft departments 
b oi the Wright Agency, is now associated 
ys with the Niagara Fire in a production 
. Capacity. 
s again + «a « 
wn} 
nes not American Casualty: Frank A. Know- 
sin lon has been appointed underwriter of all 
ns ‘sualty lines in the Philadelphia branch 
” Septenbe pfice, Mr. Knowlan has had 20 years of 





‘perience in the Philadelphia territory, 
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RECENT DEVELOPMENTS 
IN THE FIELD 


a considerable part of the time having 
been associated with Paul Hertel and 
Company. 

C. F. Cornman has been appointed 
agency secretary at the home office. Mr. 
Cornman has been with the company since 
1924 and has served in the home office 
underwriting department, as field super- 
visor, and as manager of the company’s 
central Pennsylvania branch office. 


x kk 


American Group: Thomas Hutch, as 
special agent, is now associated - with 
State Agent Reiter in northern New 
Jersey. Mr. Hutch joined the organiza- 
tion in 1925, and has had considerable 
experience as an examiner and in the 
brokerage service and analysis depart- 
ments. . 
x= @& ® 
Continental Casualty: The disability 
division, accident and health department 
of this company has formed a board of 
strategy, comprising ten representatives 
of the company’s field force, which will 
have an official voice hereafter in shap- 
ing disability division operations. 

x & 


Employers’ Group: Guy E. Wheelock 
has been named superintendent of claims 
for the northern New Jersey department. 
For the last fifteen years Mr. Wheelock 
has been assistant superintendent. 


x kk 


Fireman's Fund Group: Recent changes 
in this group’s northern New Jersey field 
follow the resignation of State Agent 
Joseph L. Lachen, who has taken up ex- 
ecutive duties with another company. 
Special Agents C. A. Fortman and J. B. 
Kidder have assumed full responsibility in 
their respective territories. For the serv- 
ice of agents others available are Special 
Agent R. S. Reid of the marine depart- 
ment, Casualty Special Agent Henry 
O’Brien and the entire personnel of the 
Newark office. 

Richard P. Wilkins has been appointed 
manager of a consolidated automobile de- 
partment at the head office in San Fran- 
cisco. He will have supervision of all 
forms of automobile insurance written by 
the companies of the group, both as to 
physical damage and liability coverages. 
Mr. Wilkins has been with the organiza- 
tion since 1921 and has been automobile 
superintendent in the southern California 
branch office at Los Angeles. 


kk & 
General America Group: The branch 


office recently established in Newark, 
N. J., to care for business in northern 


Co 
“7 
LG 







New Jersey, is under direction of John 
M. Toner as manager. Mr. Toner was a 
member of the eastern department staff 
in New York City. 

x * * 


Glens Falls Indemnity: James N. Hast- 
ings has been transferred from the Pitts- 
burgh territory to the Home Office in 
Glens Falls, New York, where he will 
have charge of the field comprising 
northeastern New York and the state 
of Vermont. Mr. Hastings has been with 
the Glens Falls since 1930. 


xR 


Great American Group: F. 1’. Malla- 
lieu, Jr., formerly special agent of the 
Great American Group in southern New 
Jersey, has been assigned the western 
Texas territory formerly supervised by 
Walter E. Beeson, resigned. Walter W. 
Custance, special agent at Newark, cov- 
ering the northern New Jersey territory, 
has taken on Mr. Mallalieu’s old field. 


xk 


Hartford Steam Boiler: 5. B. Terry, Jr., 
has been appointed assistant superin- 
tendent of agencies, effective January 1. 
Mr. Terry was for several years special 
agent of the company in the Cleveland 
department and was called to the home 
office early in 1942 to edit “The Loco- 
motive.” William P. Wallace has re- 
tired as manager of the Pittsburgh de- 
partment, and F. S. Campbell has been 
appointed his successor. Mr. Campbell 
has been with the company since 1932, 
and has been associated with the Chicago 
department both in Chicago and at Mil- 
waukee. 
xk 


Indemnity Company of North Amer- 


ica: C. E. Bleil, who has been attached 
to the company’s Washington, D. C., 
office, has been returned to the Indian- 
apolis Service Office as superintendent 
of its claim division. John F. White- 
house leaves the Indianapolis post to 
succeed Mr. Bleil as superintendent of 
the Washington claim division. Norbert 
E. Miller, who had been serving as an 
adjuster in the Cincinnati claim division, 
has been made superintendent of that 
division, succeeding James M. Buck, who 
has gone into the armed forces. 


= & @ 


Millers National: 77. Ed. Friedmann, 

vice president of the Ohio Association 

of Fire Underwriters and former Ohio 
(Continued on the next page) 
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ANEW YEAR 
1944 


Have a prosperous year 

And strive to furnish proper 
Needs to your assureds. 

Our facilities are available for 
Various programs so you may 
Effectively solicit insurance. 


Rationing not applicable to 
solicitation. 


For excellent service 





Use our facilities; 
Local agency companies. 
Teamwork is essential to 
Onward progress. 


Nationwide operations. 
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BUY WAR BONDS 
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THE HANOVER 
FIRE INSURANCE CO. 


of NEW YORK 
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and 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


HOME OFFICE 
111 John St. 
New York 8, N. Y. 


Ins. Exch. Bldg. 
Chicago 4, Ill. 
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Recent Developments—Continued 


representative for the Western Sprin- 
klered Risk Association, has been named 
Ohio special agent for the Millers Na- 
tional and Illinois Fire, to succeed the 
late Wilson A. Pryce. Since January 1, 
H. R. Stewart has been Los Angeles 
resident manager. Previously he had 
been fire department manager and field 
representative at the Canadian Fire In- 
surance Company’s Los Angeles office. 
x * * 


National Fire Group: On January 1, 
1944, Associate Manager Edwin H. For- 
kel was promoted to the position of 
general manager of the Western De- 
partment in Chicago with top manage- 
ment responsibilities. His immediate 
assistants are Associate Manager L. Koss 
Hanawalt and Assistant Manager E. J. 
Silhanek. To aid in carrying on the 
efficiency of management, Agency Super- 
intendents L. N. Bowen and C. L. Zook 


have been named assistant managers. 
Mr. Forkel has had a broad experience 
in all branches of the business. He is 


active in various fire insurance organiza- 
tions and is currently vice chairman of 
the Governing Committee of the Western 
Underwriters Association, a member of 
the Western Regional Advisory Commit- 
tee of the Factory Insurance Association 





the AMERICAN 
APPRAISAL 


Company 


CONSULTANTS PROPERTY Economics 


and a member of the board of directors 
of the National Automobile Underwriter; 
Association representing the Middle West 
Since January 17, Matthew J. Haven; 
has acted as special agent in the Ney 
Jersey field under the direction of State 
Agent P. G. Burleigh, replacing Special 
Agent Silhavy, who is now located at the 
Albany, N. Y., office. 


x k * 


E) 


National Surety: Arthur M. Clark, vicg 
president, has been appointed chief un- 
derwriter, succeeding Howard Abraham; 
vice president and chief underwriter 
upon the latter’s retirement in accordance (Ouest 
with the retirement plan of the corpora. ff * (a) 


tion. Mr. Clark has been with the Na- 
tional Surety Corporation since 1922, and ment: 
entered the surety field in 1909. form 
kok show 
e ° m an 
National Union: Edward C. Allen bas onty 


been appointed special agent in Texas t (b 
succeed Tom W. McAfee of Dallas, wh ) 


has entered the local agency field, Mr. ie rn 
Allen is a native Texan and has had @ tract 
many years’ field experience. ours 


= 2 ® 


North America Group: Early las 
month William R. Walters was appointeif (a) 














chief accountant to succeed Robert | 
se : ; - must 
Finley, Jr., who will retire from active alid 
duty on March 31. Mr. Walters hag @ 
been associated with the group since (1) 
1913 when he joined the accounting staff ment 
of the Western Department at Chicagi d 
2 °° @ words 
In 1940, he was transferred to the head ucept 
office as supervisor of the agency fire cep 
and automobile accounting department cepted 
wise 
xk ke 
amour 
Springfield F. & M.: Stuart K. Fray be acc 
has been advanced from special to stat tion, 
agent in Virginia due to retirement 0 eith 
Francis H. Spencer. Mr. Frayser, befor er 
joining the company in 1943, was withg comm 
the E. K. Schultz agency at Philadelphia and ¢ 
as special agent for Virginia, Norhil takes | 
Carolina and District of Columbia. “sal 
plicati 
= ¢@ suance 
The Travelers: K. R. Dunkin, forme ®™ad 
assistant manager for The Travelers Fir (2) 
at Peoria, Illinois, has been named mat reg 0 
ager at Louisville, succeeding W. Lad 
er se 
Kingsley, now the proprietor of the Wd “A detrim 
Respess General Agency at Lexingtot be , 
Kentucky. Paul G. W. Anderson, Trat nefit 
elers Fire’s manager at Worcesttsf§ Casualt 
Massachusetts, and a member of Mi siderat 
home office and field staffs since May: 
oe: lit tions a 
1925, is on the company’s retired { 
Frank Mills, manager for New Hanh and th 
shire and Vermont with headquarters 4 the oth 
Manchester, has had the Worcester t™@ (3) 
tory added to his field. ¢ 
2 ; 0 
Gustave H. Anderson, assistant ma mpet 
ager, casualty lines, of the Pittsbu petenc) 
branch office, has been appointed assistil by its « 


manager, casualty and surety lines! 
the same branch. Edward B. Eldretth 
field assistant in casualty lines, who i 


been attached to the Richmond bra 


govern 
casualt 
compet 









office, has been appointed assistant Me con: 
ager of those lines in the St. 'Ma drun| 
branch. the rig 
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Question 1 
he corpora- i” 


ith the Xe ( Explain the legal require- 
se 1922 ang ments which must be met in the 
9. | [formation of a valid contract and 
show how much of these is fulfilled 
in any fire or casualty insurance 
contract. 

(b) Distinguish fully between 
the rights of an assignee of a con- 
act and those of a “holder in due 
course” of a negotiable instrument. 
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(a) Legal requirements which 
must be met in the formation of a 
valid contract are: 

(1) There must be an agree- 
ment between the parties, in other 
words, there must be an offer and 
uceptance. The offer must be ac- 
cepted without qualifications, other- 
wise the purported acceptance 
amounts to a counter offer. It must 
te accepted before lapse or revoca- 
tion, and the acceptance must be 
tither actually or constructively 
communicated to the offerer. In fire 
and casualty insurance, the offer 
takes the form of a request or ap- 
plication for insurance, and by is- 
suance of the policy the acceptance 
ismade by the insurer. 

(2) There must be considera- 
hon, or the agreement must be un- 
det seal. Consideration may be a 
detriment to the promisee and/or a 
benefit to the promisor. In a fire or 
casualty insurance contract the con- 
sideration is the premium, stipula- 
lions and provisions on the one part 
aid the promise of the insurer on 
the other. 

(3) The parties must be legally 
‘ompetent to contract. The com- 
petency of the insurer is determined 
_ charter, and relevant statutes 

verning the doing of fire and 
ae Gsualty insurance business. The 
mond braigMpetency of the insured must also 
ssistant mabe considered, for if he is insane, 
e St. “ia drunkard or a minor, he may have 
the right to disaffirm. 
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PART IV—LAW 


(4) The contract must have a 
legal object. The courts have con- 
sistently refused to enforce contracts 
that are against public policy. The 
legality of a fire or casualty insur- 
ance policy depends on the existence 
of an insurable interest. 

(5) Certain contracts must be 
in writing to be enforceable. It is 
customary for fire and casualty con- 
tracts to be in writing. 

(b) The rights of an assignee of 
a contract are no greater than the 
rights of an assignor. He is said to 
stand in the shoes of the assignor, 
subject to all defenses good against 
the assignor, up to the time of the 
giving of notice of the assignment. 
In many states, he must sue in court 
in the name of the assignor. 

A holder in due course, on the 
other hand, takes an instrument free 
of all personal defenses that may 
be raised against the original payee 
or other prior owner of the instru- 





DEAN'S NOTE 


This composite set of answers to the 
June 1943 Chartered Property Casualty 
Underwriter examinations given by the 
American Institute for Property and Lia- 
bility Underwriters, Inc., has been pre- 
pared from the papers of the examinees. 
Editing was ary to a ble each 
composite answer and present it in con- 
densed form. However, the content in 
some cases is more complete than was 
required for a high grade and answers 
have been given to all the questions even 
though the candidate had a choice. 

It should also be mentioned that although 
these answers have been taken from meri- 
torious papers, they are not necessarily per- 
fect. Many of the questions involved judg- 
ment on the part of the candidate and no 
hard and fast solution could be required. 
Credit was given for the reasonableness of 
the answer and the evidence of intelligent 
application of a candidate's knowledge. 

Candidates are cautioned not to rely on 
this set of questions and answers as a 
method of direct preparation for the C. P. 
C. U. examinations. They may be useful 
as a guide to the type of questions asked 
and the content of answers desired by 
the Institute, but they cannot be a sub- 
stitute for thorough study and mastery 
of the subject matter of the Institute's 
curriculum. 
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EXAMINATION QUESTIONS AND ANSWERS 


ment. He is subject only to real de- 
fenses, such as forgery, alteration, 
or acts beyond the scope of an 
agent’s authority. 


Question 2 


(a) Although conditional sale 
contracts have declined at the pres- 
ent time because of government re- 
strictions on consumer's durable 
goods, they are nevertheless still 
very important in the marketing of 
many products. Many states require 
that these contracts be filed with 
some agency of the state. 

(1) Explain the legal purpose 
and effect of a conditional sales con- 
tract. 

(2) What is the purpose of 
the requirement that such a contract 
be filed publicly? 

(b) A $200 radio was stolen 
from the home of “O.” Under a 
burglary and theft policy the “X” 
Insurance Company paid the loss 
in full. Several months later the 
radio was located in the possession 
of “A” who had just purchased it 
from a second-hand dealer. The 
second-hand dealer had previously 
acquired it innocently from the thief. 
The “X” Insurance Company, upon 
learning all of these facts, seeks to 
recover the property from “A.” 

Explain fully the rights of: 

(1) the “X” Insurance Company. 

(2) af. hag 

(3) the second-hand dealer. 


Answer 


(a) (1) A conditional sales con- 
tract is a device which enables a sel- 
ler to transfer possession of goods to 
a buyer on a credit sale (frequently 
an installment sale) and still retain 
the legal title to the goods trans- 
ferred until the purchase price has 
been paid in full. If at any time 
the buyer defaults, the seller is en- 
titled to retake possession of the 
subject matter by self-help and 

(Continued on the next page) 
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C.P.C.U. Examination—Continued 
without going to court, if he can 
do so peaceably. He is also entitled 
to bring the summary action of re- 
plevin. The device is quite favor- 
able to the seller, although his free- 
dom of action is to some extent 
curtailed by the Uniform Condi- 
tional Sales Act, which in some 
cases requires him to resell the 
goods and return any amount ob- 
tained by resale, in excess of the 
purchase price and costs to the orig- 
inal purchaser. 

(2) The requirement of filing 
aids the public. It gives third par- 
ties, who might otherwise innocently 
purchase the goods from the pos- 
sessor, unaware of the paramount 
title of the conditional vendor, no- 
tice that title does not reside in the 
possessor. As a matter of law, even 
though the third party may not 
know that the seller’s title is re- 
corded, and cannot conveniently find 
the record, he is said to have con- 
structive notice and no standing in 
court as a bona fide purchaser. 
Failure to record, on the other hand, 
makes the seller’s title inferior to 
that of a bona fide purchaser. 


(b) (1) The “X” Insurance 
Company can secure the radio be- 
cause of the right of subrogation re- 
served in the policy. By the right 
of subrogation the “X” Company 
stands in the place of “O.” “OQ” 
would have been entitled to the 
radio because “O” had legal title. 
A thief cannot pass better title than 
he has, except in the case of money 
or a negotiable instrument payable 
to bearer. Thus the thief did not 
get the legal title; neither did the 
second hand dealer; neither did 
“A.” The burden is on the buyer to 
satisfy himself that the seller has 
good legal title. 

(2) “A” can go against the 
second hand dealer and get judg- 
ment on the ground of failure of 
consideration or breach of implied 
warranty of title. His success in 
recouping his loss will depend on 
his ability to find, to levy upon, and 
sell the assets of the dealer. 

(3) In turn, the second hand 
dealer can sue the thief, and get 
judgment against him, if he can find 
him. His claim also rests upon fail- 
ure of consideration and breach of 
implied warranty of title. The civil 


remedy will probably be valueless 
since an intentional thief will hide 
or spend his money. There is also 
the criminal remedy: the thief js 
guilty of larceny and_ obtaining 
money under false pretenses. 


Question 3 


(a and b) In some states a “loss 
payable” clause attached to a mor'- 
gagor’s fire policy protects the mor'- 
gagee against loss of his protection 
due to the acts of the mortgagor. In 
other states it is held that this claus: 
does not afford such _ protection, 
Naturally a mortgagee whose inter. 
est 1s covered by a “loss payable’ 
clause would prefer to have any legal 
action taken in the courts wher 
decisions most favorable to him hav 
been rendered. 

(1) Give the reasons which 
would account for such wide var- 
tions in decisions. 

(2) To what extent, if any 
can the mortgagee decide in which 
court or courts his case may bh 
heard? Explain. 

(c) Explain what is meant by the 
“doctrine of proximate cause” and 
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by means of an illustration indicate 
its importance in property or casu- 
alty insurance. 


Answer 


(aandb) (1) This variation of 
decision arises out of the process of 
judicial interpretation. On its face, 
the loss payable clause would seem 
to give the mortgagee only the same 
rights as those of the mortgagor, 
subject to all the responsibilities and 
duties. If the clause were taken lit- 
erally, it would not be sufficient to 
protect the mortgagee, if the loss 
were attributable to the acts of the 
mortgagor. It would require the 
presence of an express mortgagee 
clause to give such protection. How- 
ever, it is a common judicial prac- 
tice for judges to imply additional 
meanings in contracts not present on 
the face. There is a great tempta- 
tion to engage in this practice in 
the present case because in all prob- 
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ability no additional premium would 
have been required for the insertion 
of an express mortgagee clause. 
Frequently, therefore, courts have 
held that a loss payable clause at- 
tached to the old New York form 
is an independent contract between 
the mortgagee and the insurer, and 
cannot be defeated by acts of the 
mortgagor unless the loss payable 
clause so provides. 

(2) Because of this difference 
in decisions, it would be advanta- 
geous to the mortgagee if he could 
choose at will the jurisdiction in 
which to sue. But to sue he must 
get service. Proper service is avail- 
able to him in the state in which 
the policy was issued, or the state 
of the situs of the real estate in- 
volved. Furthermore, it must be 
kept in mind that the court in which 
the suit is instituted, under normal 
rules, is bound to apply the law of 
the state in which the real estate is 
located, with regard to the inter- 
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pretation of the rights of the parties. 
of course, where it is not clear what 
that law is, the court will assume 


that it is the same as*its own. Be- 
cause of the more liberal aspects 
of equity law it would probably be 
advisable for the mortgagee to find 
some ground for proceeding in eq- 


. uity, but his normal remedy is an 


action at law. 

(c) The doctrine of “proximate 
cause” is a standard for fixing re- 
sponsibility for damage done to the 
person or property of another. Lia- 
bility attaches when the defendant’s 
acts can be shown to be the direct 
and controlling cause of the injury 
sued on. The question of proximate 
cause is a matter for the court to 
decide in each case. It is not enough 
that the accident would not have 
occurred save for the defendant’s 
acts. It is frequently declared that 
they must be of such a character as 
to make the result “natural” or 

(Continued on the next page) 


NEW YORK 
BUFFALO 
PITTSBURGH 


CLEVELAND 
COLUMBUS 
ETROIT 
INDIANAPOLIS 
MILWAUKEE 
MINNEAPOLIS 
PHOENIX 
SAN FRANCISCO 
LOS ANGELES 
PORTLAND 


VANCOUVER 
MONTREAL 


ST. LOUIS 
DON 


164 West Jackson Blvd., Chicago LON 


WASHINGTON 











FOR FEBRUARY, 1944 


6! 














C.P.C.U. Examination—Continued 

“foreseeable.” It must be possible 
to trace the results of the defend- 
ant’s acts in an unbroken chain lead- 
ing to the injury. The intervening 
acts of third parties, if not natural 
or foreseeable reactions to the de- 
fendant’s acts, will break the chain 
of causation. So, if “A” negligently 
causes the destruction of his prop- 
erty by fire, and the fire spreads to 
surrounding properties, “A’s’’ neg- 
ligence is responsible for the injury 
to adjoining property owners, since 
the damage was natural and .fore- 
seeable under the circumstances. 


Question 4 


The widow of one of your clients 
who died recently finds her home, 
which her deceased husband ob- 
tained under a three-year lease, is 
too expensive for her to carry and 
too large for her present needs. 

(a) Does her husband’s death re- 
sult in termination of the lease? 

(b) Could she sublet the property 
and thus terminate her obligations? 
Explain. 





(1) tf she continued living in 
the premises after the lease expired? 

(2) if the property burned be- 
fore the expiration of the lease and 
was so badly damaged as to be un- 
inhabitable? Explain. 


Answer 


(a) The death of the husband 
does not result in a termination of 
the lease. Death, insanity or illness 
of a party discharges only those 
contracts involving personal rela- 
tionships. Normally, a contract of 
lease is not regarded as of this kind. 

(b) Subletting without the land- 
lord’s consent is permitted unless 
the lease prohibits it. However, it 
does not release the original tenant 
from his responsibilities. The duty 
to pay rent under the original lease 
continues. 

(c) (1) The widow would be 
personally liable if she continued to 
live on the premises after the lease 
expired. Her exact liability would 
depend on the law of the particular 
state. Depending on that law, she 
would be liable for rent from month 












(2) If the property became 
uninhabitable by reason of fire, the 
obligation of the lease would cop 
tinue to run, according to the tengp 
of existing decisions. The landlord 
gives no implied warrant of habit. 
ability. However, it is possible that 
a modern court may upset existing 
law, which seems more applicable 
to rural rather than urban commp. 
nities, and hold that the lease was 
discharged by destruction of the 
subject matter. 

The common law rule is usually 
modified by statute or lease. 


Question 5 









Compare partnerships and corpo- 
rations with respect to: 

(a) the right of an individual 
partner or stockholder to make co 
tracts that bind the business. 

(b) the right of an individual 
partner or stockholder to compéd 
distribution of the profits of the 
business. 

(c) the liability of an individual 
partner or stockholder for the debts 
of the business. 














(c) Would she be liable for the to month, year to year, or for a new (d) the events which will termi- 
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Answer 


(a) In a partnership any partner 





may make contracts which are bind- 
mg on the partnership, provided 
here is actual or apparent author- 
y—the test is whether the partic- 
lar contract made is in the scope 
ithe partnership business. Where, 
or example, a partnership. was op- 
rating a grocery store, each general 
artner would have apparent au- 
ority to purchase merchandise for 
wale; but not to make totally ex- 
faieous contracts, such as the pur- 
ase of an oil well lease. 
A stockholder as such has no 
ght to contract for a corporation. 
¢may exercise some indirect con- 
fol over corporate contracting by 
asting his vote for a board of di- 
tors committed to policies he ap- 
roves. Also he has standing in 
uurt to seek an injunction against 
he incumbent board, prohibiting 
«m trom consummating a contract 
nthe ground that it is ultra vires. 
ubject to such controls, the busi- 
ss of contracting is primarily the 
ction of the board of directors. 


OR FEBRUARY, 1944 


The board may hire executive offi- 
cers to handle day-to-day business. 
Some contracts, however, must be 
made by vote of the board itself. 
A few may have to be ratified by 
vote of all of the stockholders, or 
such percentage as the charter pro- 
vides. But an individual stockholder 
cannot bind his corporation on a 
contract. 

(b) A partner may compel dis- 
tribution of the profits according to 
the provisions of the partnership 
agreement. When the agreement is 
silent, or even when it prohibits, 
the partner may compel distribution 
by withdrawing from the partner- 
ship. 

On the other hand, a_ stock- 
holder as a general rule cannot com- 
pel distribution of the profits of 
the corporation. The board of di- 
rectors has virtually absolute dis- 
cretion as to declaration of divi- 
dends out of profits. Only when the 
court feels that the withholding of 
dividends amounts to a fraud upon 
the minority of stockholders, will it 
order distribution. If a majority of 
the stockholders want a dividend de- 


clared, they can elect a board of di- 
rectors willing to do so. 

(c) A general partner is fully li- 
able for all partnership debts. Thus 
if a partnership of ten partners 
owes $10,000, any one may be sued 
for the entire sum. He is entitled 
to make his co-partners contribute 
to reduce this loss if they have the 
means. 

In a corporation the _ stock- 
holder’s liability is limited generally 
to the amount of stock he owns. He 
may lose his investment; he can be 
made to pay in full for stock which 
was only partly paid to date. One of 
the greatest advantages of the cor- 
porate form of business is the fea- 
ture of limited liability. 

(d) If a partner dies, becomes 
insane or otherwise mentally inca- 
pacitated, the partnership is dis- 
solved. Any partner may (even in 
breach of the partnership agree- 
ment) force dissolution of the part- 
nership. If a new member is taken 
in or an old member withdraws, a 
new partnership must be formed. 
Of course, the insolvency of the 

(Continued on the next page) 
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C.P.C.U. Examination—Continued - 
partnership may result in its dis- 
solution. Thus a partnership may 
not last long. 

A corporation, on the other 
hand, may bridge generations. 
Usually the charter does not place 
a time limit upon its existence. The 
incapacity or death of stockholders 
has no effect upon its life. To end 
a corporation’s existence would re- 
quire a vote of the requisite per- 
centage of stockholders and appro- 
priate court decree, bankruptcy, or 
an action brought by the attorney 
general for some reason such as 
the commission of illegal business or 
violation of its charter purposes. 


Question 6 


The agency contract of a policy- 
writing agent with the “X” Fire 


Insurance Company prohibits him 
from writing insurance on seasonal 
hotel properties and requires that 
they be submitted to the home of- 
fice for approval. Nevertheless he 
solicits the insurance on a summer 
resort hotel and writes a policy 
thereon. The property, of course, 
ts vacant several months each year 
but no provision is made in the 
policy for this. The agent assures 
the hotel proprietor that special pro- 
vision for vacancy is unnecessary. 
When the insurance company re- 
ceives the agent’s daily report, it 
notifies him that he had no authority 
to write the insurance and instructs 
him to cancel the contract immedt- 
ately. He delays doing so in order 
that he might correspond with the 
home office and try to influence 
them to retain the risk. This con- 
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tinues for twenty days, at 
time a fire occurs and the in 
makes a claim for his loss. 
Discuss carefully the rights 
each party in this case (the insy 
the insurer and the agent). In 0 
answer show the effect of each 
the stated facts upon the rights 
the respective parties and ex 
the legal principles by which 
rights are determined. 


Answer 


The owner of the hotel can 
lect his loss from the “X” Fire] 
surance Company. We have herg 
problem in apparent authority ; 
estoppel. The insurance comp 
has clothed its agent with auth 
ity to act as its agent and to is 
its policies. The agency contract] 
tween the company and the agent 
not open for public inspection a 
insurance buyers have no easy} 
of ascertaining the scope of agen 
involved. To all outward appe 
ances the agent is empowered 
transact all business of the om 
pany—the solicitation of risks, big 
ing thereof, policy writing, 3 
collection of premiums. The ho 
proprietor acted in good faith 
accepted a policy upon the reli 
he had placed in the agent and the 
parent authority with which heW 
invested by the “X” Fire Insura 
Company. The policy is written ajiincip 
presumably upon its delivery Mpa (i 
agent assures the hotel owner tiiifer, 
no permit for extended vacancy ™ ayoi 
needed. The hotel owner can logition 1 
cally acept this statement as true. this 

If additional argument is neeig@ut the 
to make the case clearer, it may Giateria 
found in the fact that the compallard 
instead of sending direct notice Hind th 
termination to the insured—an aie a 
which probably would have giiremim 
him sufficient time to secure protien the 
tion before his loss—communicllfitown 
with its agent and instructed him ik we 
terminate. In so doing the cg (2) 
pany must have recognized that MBourse, 


i co’ 
we c 
pris 
maf 
(c) 
ancy 


appl 


(a at 
rance 
eliger 
{ the 
broke 
ni no 
ni the 
bent 


policy remained in force until Gon, y 
agent acted. __ Berga 
The company having paid Wie rig 


hotel owner must look to its a4 
for reimbursement. Obviously, Bixpres: 
failing to obey his principal imtiiMhich | 
in issuing the insurance, and Sie act 
sequently in neglecting to send pg 

tice of cancellation, he has Viol@ight o 
his contractual duties. The agett™ (c) 
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tohis principal in damages for 


2 an e wh of his contract of agency. 

is loss, on 7 

the rights f°" 

> (the ingup joond b) An insured obtained a 
ent). In yd, insurance policy through a 


ct of each 

the rights 
* and exp 
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w. He told the broker that his 
y was occupied as a fuel 
we warehouse. The broker mis- 
stood the insured and obtained 
iolicy in Insurance Company “X” 
wring the insured’s “food” stor- 
warehouse. A fire occurred and 
insured filed a claim. 


hotel can mii!) Explain the legal prin- 
| X” Fire is involved in determining 
e have herdiiviher or not the insurance com- 
authority is liable. 
nce compa”) ]f the insurance policy 
with auth@iis contained the standard mort- 
and t0 ison clause, to what extent would 
y contract principles you explained in (1) 
d the agent inapplicable? Why? 
nspection a /;) Distinguish between “joint 
> NO €asy Winey” and “tenancy in common” 
ope Of ageMm wsplied to interests in realty. 
ward appe - 
~mpowered Answer 
of the co 
of risks, bin (aand b) (1) Assuming the in- 
writing, arance company was not guilty of 
is. The hofiligence in its own investigation 
ood faith athe risk, it is not liable. In law 
n the reliat¥troker is the agent of the insured 
ent and theaiiai not the agent of the company, 
which he Wait therefore, even if it was an in- 
‘ire Insuraii#nent misrepresentation, on the 
is written aginciple of agency law, the prin- 
delivery al (in this case the insured) must 
el owner tififer, The courts have held that, 
ed vacaticy bavoid a contract, a misrepresen- 
yner can ligiRtion must be material. Materiality 
ent as tric this case is a question of fact. 
lent 1s neci@But the facts would seem to suggest 
rer, it may @@uteriality. An apparently more 
the compalfzardous kind of risk was involved, 
rect notic fi the company would probably 
sured—al @fare asked a considerably higher 
d have g4irnium, or might not have writ- 
secure prin the policy at all, if they had 
communiiiiown the actual facts when the 
ructed hinisk was submitted. 
ing the (2) The mortgagor would, of 
nized that Gwurse, remain in the same posi- 
orce until fin, whether or not the standard 
., glpagee clause were included. But 
Ing paid ® tight of the mortgagee to reim- 
k to its s@fusement would be covered by the 
Obviously Htpress language of the clause, 
ncipal initi™ftich protects the mortgagee from 


ace, and Site acts or neglects of the mort- 
g to sender and gives the company the 
e has wiollight of subrogation. 

The age (c) A “joint tenancy” 
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where two or more persons hold 
undivided shares in the same prop- 
erty, with the right of the survivors 
to take the interest of the tenants 
who predecease them. A “tenancy 
in common” exists when two or 
more hold undivided shares in the 
same property with no right of sur- 
vivorship. When the deed or will 
creating the tenancy is not clear, 


the presumption is that a tenancy 
in common is created. 


Question 8 


Various reasons exist for the rule 
that “insurance policies without an 
insurable interest are invalid.” 

(a) What is meant by “insurable 
interest?” 

(Continued on the next page) 














C.P.C.U. Examination—Continued 

(b) Why is it required? 

(c) Is title or possession of the 
insured property necessary to sus- 
tain an “insurable interest’? Ex- 
plain why or why not. 

(d) In a property insurance pol- 
icy must “insurable interest” exist 
when the policy is issued? Why? 


Answer 


(a) An “insurable interest” in 
property exists where a person has 
a reasonable expectation of benefit 
from its continued existence, or a 
reasonable expectation of loss or lia- 
bility from its destruction. Another 
way to define it is: an interest in 
property or liability in respect there- 
of of such nature that a contem- 
plated peril might directly damnify 
the insured. 

(b) An insurable interest is re- 
quired because it would be against 
public policy to allow one to recover 
insurance when he has sustained no 
loss. Insurance is a contract of in- 
demnity ; no loss, no indemnity. If 
no insurable interest were required, 
insurance would be a wager. There 
would be a great moral hazard. 


Thus if “A,” having no interest in 
“B’s” house, were allowed to insure 
it, he might be desirous of seeing it 
destroyed, since he would have only 
the prospect of gain and no loss. 
Such a situation would be an incen- 
tive to arson. 

(c) Title or possession of prop- 
erty is not necessary for an insurable 
interest. For example, a contingent 
remainderman has an_ insurable 
interest, so does a landlord, or 
one contracting to buy goods to be 
manufactured and delivered to him. 

(d) In property insurance, the 
insurable interest must be present at 
the time of the loss, but not neces- 
sarily at the time the policy is writ- 
ten. This is contrary to the rule in 
life insurance. As an example, a 
merchant may secure $1000 of in- 
surance on merchandise for one 
year. Because of the fact that his 
inventory fluctuates widely, it may 
be that at the time of the issuance 
of the policy he did not hold prop- 
erty equal to the amount of insur- 
ance. But if he can show he had 
$1000 worth of goods in his posses- 
sion at the time of the loss, he can 









surance on his house, sells the hoys 
to “B.” The house is subsequently 





destroyed by fire. “A” cannot gg. wal 
lect on the policy, although he hap Cer 
an insurable interest at the time j 


° } Insura 
was written. 


It is sometimes said that ap 
insurable interest must exist at thell 
time of issuance of the policy and 
also at the time of loss. This jsf 
usually interpreted to mean that iff 
a contract was a wager at the tim AU! 
of issuance (and therefore void) a  ; 
subsequent interest will not make it 
valid. 











Question 9 


(a) The extent of an insurer; 
responsibility varies greatly unde 
the various inland marine policies 
that insure a bailee’s legal liability 

(1) Explain fully what is meant 
by a bailment. 

(2) Insofar as bailees are con- 
cerned, contrast the common low 
lability of a warehouseman and « 
common carrier. 

(b) State carefully the legal dis- 
tinction between contracts of quar 
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men ae Answer tract of insurance is a promise to 
imburse a second party for liabili- 
e legal dis- , , MANAGER ays ‘ 
: (a) (1) A bailment is a contract, ties or losses incurred. The first two 
.S aye xpressed or implied, under the PLATE GLASS AND BURGLARY contracts are three-party contracts ; 
oh ““fems of which one person, called the last is a contract of indemnity, 
: : se : A large casualty company needs y 
ne bailor, retaining legal title, a man to manage their home office and usually a two-party contract. 
—{mransiers to another, called the . Upon fulfillment of the conditions 
Must be well versed in p 





ork 


) of 


Were, 


pre usually classified 


ailee, possession of chattels for 
purposes and a length of time as 
ited in the contract. Bailments 
into three 
inds, according to the degree of 
are required of the bailee in han- 
lling the property: a. bailments for 
e sole benefit of the bailee ; b. bail- 
ments for the sole benefit of the 
ailor; and c. bailments for mutual 
renefit. 

(2) The common law liability 
i a warehouseman is based on 
he thesis that the bailment is 
or the mutual benefit of both par- 
its. The bailee’s responsibility is 


| herefore limited to the observance 
@' reasonable care in the handling of 


He property. He is liable only for 
th losses as result from his de- 
ature from the standard of due 


im On the other hand, at com- 


iC. 


hon law, a common carrier virtually 
tupies the position of insurer, be- 


Im® liable for the consequences of 


$ own and others’ acts, in fact, 


| actically all acts except acts of 
fw. The general liability, however, 


OR FEBRUARY, 1944 


UALTY NE 


department. 
these lines and have executive ability. 
Salary to $6,000. 


FERGASON PERSONNEL 


Insurance Personnel Exclusively 
166 West Jackson Blvd. HAR. 9040 





CHICAGO, ILL. 








is subject to several important ex- 
ceptions: a. the common carrier can 
limit his liability by contract; b. the 
common carrier has the duties of a 
warehouseman while the goods are 
waiting shipment, or where, upon 
delivery the consignee has been no- 
tified to call for them, and has 
failed to do so within a reasonable 
time; c. where the loss is due to 
improper packaging or misdirection ; 
d. where the loss is due to spoilage 
of perishable commodities ; e. losses 
due to acts of God, and acts of the 
enemy. 

(b) A contract of guaranty is a 
promise to pay a third party if the 
primary debtor does not and cannot 
pay. A contract of surety is a prom- 
ise to pay a third party if the pri- 
mary debtor does not pay. A con- 


precedent in guaranty or suretyship 
the third party can sue the guaran- 
tor or surety directly. In this re- 
spect they are quite similar. The 
difference between the two is that 
the guarantor’s promise normally 
accrues only after judgment has 
been obtained against the primary 
debtor and the creditor has failed 
to collect; whereas the surety be- 
comes immediately liable when the 
obligation becomes due and is not 
paid by the primary debtor. In the 
case of insurance contracts, on the 
other hand, the insurer cannot nor- 
mally be sued by a third party. (Ex- 
ceptions are found in so-called third 
party insurance, such as public lia- 
bility, where action can be taken by 
an injured third party directly 
against the insurer in the event of 
the bankruptcy of the insured.) 


Question 10 


Although there was a rigid regu- 
lation against smoking on the prem- 
ises, the “W” Oil Refining Com- 

(Continued on the next page) 
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C.P.C.U. Examination—Continued 

pany did not enforce it, and one of 
their employees started a serious 
fire from a cigarette. The fire was 
not confined to the premises of the 
oil company, but spread to nearby 
residences. “R’s” home was one of 
those completely destroyed. At the 
time of the fire his property was 
valued at $10,000, but he carried 
only $5,000 of fire insurance. His 
insurance company paid the claim 
for $5,000. Later “R” and his in- 
surance company each started suit 
for $5,000 against the oil company. 


(a) Explain the nature of the 
legal remedy that “R” has against 
the oil company. In your answer 
indicate the kind of proof he would 
have to submit in order to collect. 


(b) Assuming that “R” can 
prove the facts as stated in the case, 
do they fulfill your tests of the 
proof needed to collect? 


(c) Describe and indicate the 
justification for the legal process 
through which the insurer acquired 
the right of action against the oil 
company. 
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Counts! 


AAR more important than an 
artist's oils and paints is the 
technique he uses in applying 
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It is the same in providing in- 
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companies and individuals with 
interests abroad—for unless an 
organization hasa knowledge of 
the foreign field, it cannot suc- 
cessfully serve their needs. That 
is where Experience counts! 

Through the AIU, fire, allied 
lines, casualty and marine cov- 
erage can be secured to safe- 
guard foreign risks. 

Backed with over twenty-five 
years of experience in the foreign 
field, its first-hand knowledge 
of the international insurance 
market is at the disposal of brok- 
ers and agents, on whom falls 
the responsibility of giving de- 
pendable insurance counsel to 
American business executives. 
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INTERNATIONAL 
UNDERWRITERS 


CORPORATION 
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111 John Street, New York 
340 Pine Street, San Francisco 
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Throughout the World 


* 




















Answer | 


(a) The remedy of “R” againg 
the oil company is an action in tog 
based on the theory of negligence 
To succeed, he must prove: 

(1) That the act of the employ 
was the proximate cause of { 
injuries sustained. That the co 
sequences were a reasonable, ¢ 
rect and natural result of the pre 


cipitating circumstances ; AM 
(2) That the defendant, eithellon At 
on its own account or becays 





of acts of its employees attribute 
to it, was guilty of negligence. Th; 
there was an act or a failure to ad Alam 
of such nature that reasonably cards lice 
ful men would not have done tif&omob 
same thing. An owner of real estaifhean b 
has a duty to the public to see th forney 
activities conducted on his premisd 
are conducted so as not to endang 
those in the neighborhood. An em 
ployer has a duty to control the afREX .| 
of his employees so that they shill Y, 
not through negligence injure thi 
parties by acts within the scope. 
their employment ; 
(3) That there was no com, gai 
tributory negligence on “R’s” pathominm 
and warts westme 
(4) That the plaintiff has bay dui 
tained a certain measure of damaga cordiny 
(b) The facts fulfill the pro. py 
required. The destruction of tithnds to 
adjacent premises was a natural alll 97 1, 
proximate result of the fire. Mh surply 
hazard had already been recogni deter 
by the oil company, which had pry 3) 
mulgated a regulation prohibitiffiere y, 
smoking. While cognizant of tiBbitities 
dangers involved, the company lai by | 
neglected to enforce its own MMB sip), 
The employee was presumably @” y+) 
the premises performing the Cilfhcrye. 
pany’s work. The value of # bpensa 
premises justifies the  améi§e’, 4. 
sought. aft labilit 
(c) It is quite common in polit ’ 
of insurance for the insurer to4 
serve the right of subrogation. 1 
right, arising when the insurer #4 
the insured for his loss, entitles? SOC. 
insurer to stand in the place ot! bviden 
insured, with regard to recdl 
against third parties responsible amined 
the loss. By subrogation, the 
surer may file suit against the@§A very 
company on the same theory 4pverage, 
“R” used. Were it not for oup ha; 
right, “R” could collect the mjtpartme 
loss twice; once from the 1s%partmer 
and again from the third party. #unation 
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onably cars licensed in September, 1943, to write all forms of 
e done tiihtomobile insurance. It is a reciprocal exchange and 
f real estaifhean business with assets of $70,000. J. M. Harris is 
to see thaftorney-in-fact. 
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Exchange 


REX. INDEMNITY Company 
ew York, N. Y. 


amined 


s no 
oer) 


R A gain from underwriting of $71,555, on earned 
“ S pa 


miums of $841,997, or 8.5%, and a net gain from 
estments of $85,662 were accomplished by this com- 
iff has sug y during the three years ended December 31, 1942, 
of damignrding to a report of examination filed by the New 
| the profcck Insurance Department. During the period divi- 
tion of Minds to policyholders of $138,866 and to stockholders 
| natural a $27,141 were declared, and there was a net decrease 
e fire. TM surplus of $8,790. The December 31, 1942, statement, 
n recogills determined by the examiner, showed assets of $1,- 
ich had pt¥h9311, capital of $451,770 and surplus of $218,538. 


 prohibitifficre were relatively minor adjustments in assets and 
zant Of titilities, compared with the year-end 1942 statement 
ompany “ied by the company, the net effect being a decrease 
is Own TAB surplus of $25,518. Although under the Schedule 


esumably ¢ P” statutory formula slight increases were made in the 
ng the Oiferves established for both liability and workmen’s 
alue of # pensation lines, the report shows that on the exam- 
he amlier’s case basis estimates there were equities of $24,570 
«fe liability and $12,542 in compensation loss reserves. 
on in polio 
nsurer tos 
gation. 1 
insurer fi 


entitles SOCIATED FACTORY Mutuals 

“place of ffovidence, R. |. 

to reco 

sponsible amined 

tion, the 

rainst the@A very informative report on the plan of operation, 
- theory Wiverage, rates and procedure of the Factory Mutual 
not for %foup has been prepared by the New York Insurance 
+t the msiiiFpartment. Written by Frank Montesani, a N. Y. 
. the insifpartment examiner who also was in charge of ex- 
rd party: #nation into the affairs of the Factory Insurance 
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CASUALTY —SURETY 


Association and of the Interstate Underwriters Board, 
the report credits the Factory Mutuals with making 
sincere efforts to produce equitable treatment of the 
various types and classes of risks. 

On the whole the examiner had no serious criticisms 
of the results of rating procedure and dividend prac- 
tices. The element of judgment frequently involved 
in raising deposit rates for susceptibility and the ab- 
sence of specific charges, however, prompted two rec- 
ommendations: The adoption of (1) a supplemental 
rating plan or schedule providing for uniform applica- 
tion of specific charges in accordance with clearly defined 
rules, and (2) a uniform basis for reporting experience 
to one central office so that returns might be readily 
reviewed and better reflect conditions in making base 
rates. 


Premium Deposits 


Companies belonging to the Associated Factory Mu- 
tual group operate on the Premium Deposit Plan, 
which requires that at the beginning of the policy term, 
each assured or member make a premium deposit which 
varies according to type and class of risks. In general 
this premium deposit is the same whether the term of 
the policy is one, three or five years. The exception 
is on some sub-standard business written for a long 
term. Each premium deposit is charged with its pro- 
rata share of all expenses, losses and reserves and in 
some cases extra absorption, and is then credited with 
its pro-rata share of all investment income. The unused 
or unabsorbed balance of the initial premium deposit is 
returned to the policyholder in accordance with declara- 
tions by the board of directors. If the expiring insur- 
ance is renewed, the return is credited against the pre- 
mium deposit required for the renewal insurance. The 
company that solicits the line handles all the details 
involved. It issues the policy, computes the rates and 
collects the premiums. It reinsured with the other com- 
panies. The amount retained is decided by the placing 
company and the balance is reinsured in other Factory 
Mutual companies. In some cases on the smaller risks 
no portion is reinsured. 


Susceptibility Charges 


Deposit rates are based on average susceptibility 
which means, in a rather broad sense, not only the 
quality of being susceptible but also weaknesses in the 
physical set-up of a plant that are likely to result in 
greater loss from the perils insured against than if 
those weaknesses did not exist. 





(Continued on the next page) 
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“The judgment of a rater for one company,” ¢ 
New York examiner comments, “may vary considera) 
as to charges for susceptibility from that of a rater, 
another company or even in the same company,” g 
it is his opinion, “that despite the fact that there js 
tendency to uniformity of treatment by the vari 
companies, the exercise of judgment in the applicatigff to ref 



































of such a wide range of charges does not provide “Ty 
rating method which is considered generally as COMIN beepit 
ing with the requirements of making rates which q ft 
not unfairly discriminatory. If the Factory Muty, ‘ond 
construe their base rates as practically minimum rag ffcj 
and expect to depart from such rates, they should adoff and ¢ 
a supplemental rating plan or schedule providing {f rier 
the uniform application of specific charges in accordang - 
with clearly defined rules and conditions. otemi 
“It was noted that the same judgment treatment of di 
rates was exercised when the deposit rate was not ij o 
creased but where extra absorption charges were mad ay 
to be collected at expiration as a deduction from tq” 8° 
dividend.” ay 
until s 

ence te 

Extra Absorptions such a 
classes 

“To distinguish substandard and special hazard ris fear m 
from risks classified as regular business the Factog «ay 
Mutuals have adopted an alternative method of pros cog 
viding a measure of equity directly or indirectly § is. , 
connection with dividend treatment at expiration of tf juati 
policy rather than through increases in rates of depo strong 
premiums. Risks of essentially different hazards fr develo 
the regular class or with additional forms of covery proced 
may be charged with an ‘extra absorption’ of the “Th 
posit premium. Premium deposits are keyed rougl i 
to produce a rate level for regular or standard busin feat 


out of which the companies expect to return about? 
at the expiration of one year after considering inter 
and other income (including extra absorptions) a1 
proportionately lower percentages of return on politi 
of longer duration, i.e., approximately 75% after tin 
years. 


of app 
that th 
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“The collection of ‘extra absorption’ charges as! 
name indicates is a deduction from the regular dividag"tes 0 
for the purposes of producing a higher net rate with 
the necessity of increasing the already large origi 
premium deposit which applies on the regular or nom 
classes of risk, to compensate for the extra haz 
involved in writing these substandard risks in om 
to satisfy the policyholder who demands that the ct 
pany cover his entire risk and not just that which 
the usual Factory Mutual standards. 





Unabso 






The 
deposit 















“However, in practice the ‘extra absorption’ 
reality a net premium determined at inception 0! 
policy period and charged at expiration for hadi 
not otherwise contemplated under the standard 4 
of premium deposits to which the regular dividend ! 
apply. If these extra absorptions are to be coms 
as net premiums, this theory is not consistent with! 
general plan of operations of the Factory Mut 
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Nevertheless it would be possible to file rates on a non- 
atticipating basis at least for special classes of risks 
and for additional supplemental coverages. The com- 
bination of deposit rates and extra absorptions for the 
ame risk merely to measure substandard conditions 
does not conform to any logical orderly system of in- 
yrance rating. Incidentally it should be noted that 
extra absorptions may be a source of either profit or loss 
io regular risks written at standard deposit rates. 


“These extra absorption charges complicate the book- 
keeping of the companies and the company executives 
admit that they wish some simpler method could be 
found which would meet the requirement of providing 
sufficient income for the payment of the expected losses 
and expenses and be satisfactory to policyholders. Ex- 
gerience has shown them that if the original deposit 
rate is increased sufficiently to furnish sufficient net 
premium without extra absorptions at the regular rates 
of dividends the policyholders object to making the 
additional deposit required and the companies lose not 
oly the substandard business but the so-called standard 
or good business that goes with it. Therefore as a 
practical matter the companies have adopted this system 
witil such time as they have gathered sufficient experi- 
ence to warrant them handling it on some different basis 
such as paying different rates of dividends for different 
dasses of risks, but even this method the companies 
fear might run into difficulties in certain states. 


“Although intended to provide equitable distribution 
of costs with respect to various types and classes of 
tisks otherwise than solely through deposit rates the 
situation has grown into a confused procedure. It is 
strongly recommended that some orderly treatment be 
developed under a plan consistent with normal rating 
procedure. 


“The inherent difficulties arise out of a natural re- 
luctance to increase an already high rate of premium 
deposit roughly calculated to maintain a return dividend 
of approximately 90% on an annual basis. It may be 
that the fundamental relativities should be reconsidered 
in the light of modern developments and practices else- 
where in the insurance business. With full protection 
of surplus reserve funds through catastrophe reinsur- 
ance it would be possible to charge advance premiums 
more closely related to expected costs and pay moderate 
rates of dividends.” 


Unabsorbed Premium Deposits 


The New York examiner also reviewed the average 
deposit rate and the average premium deposit refund 
wer a period of 21 years closing with 1941 and pointed 
out that experience indicates “that even on three vear 
Wlicies there is no necessity for the comnanies reauir- 
ing such large deposit premiums, except from the stand- 
point of underwriting canacitv. The companies apnar- 
tntly have recognized this fact and are now in the 
Process of reducing the rates with the purpose in mind 
of reducing the deposit premium and increasing the 
Rbsorbed premium. The plan is that the policvholder 

asked for a smaller denosit and get hack a 
maller dividend at expiration, the net cost. however, 
‘maining the same in cents per $100 of insurance.” 
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We're believers in “putting first things FIRST.” 
That’s why we set out long ago to do some- 
thing about the lost premiums which con- 
fronted all casualty agents as a result of the 
war. We could have taken an “attitude” that 
this is wartime and premium losses had to be 
expected. But instead, we took “action” to 
replace the lost premiums and even surpass 
them, for American Casualty Agents. During 
the past year we’ve succeeded in brightening 
the picture on our Agency Front, by winning 
enthusiasm and sales from our agents every- 


where with our policy of wartime “action.” 


Capital, $1,000,000.00 


} American Casualty Company 


OF READING e PENNSYLVANIA 


H. G. Evans, President 
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BANKERS INDEMNITY Insurance Company 


Newark, New Jersey 
Increases Capital 


Capital stock of the Bankers Indemnity Insurance 
Company, Newark, New Jersey, has been increased 
from $800,000 to $1,000,000 by transfer from surplus, 
in the form of a 25% stock dividend. According to 
Harold P. Jackson, president, the company’s December 
31, 1943, statement will show capital of $1,000,000, sur. 
plus of $1,000,000 and a substantial general voluntan 
reserve. ; 


BERKSHIRE MUTUAL Fire Insurance Company 
Pittsfield, Massachusetts 


Policies Now Non-Assessable 


Since the start of the New Year, all policies issued 
by the Berkshire Mutual Fire Insurance Company have 
been non-assessable except in the State of Iowa. The 
latter is expected to grant approval after the company’s 
December 31, 1943 statement has been filed. Previously 
all policies carried an assessment liability equal to one 
annual premium. 


BITUMINOUS CASUALTY Corporation 


Rock Island, Illinois 
Capital Increase 


The capital of Bituminous Casualty Corporation was 
increased from $500,000 to $1,000,000 in December, 
1943, upon authorization of the stockholders. The m- 
crease was accomplished by transfer from surplus. 


CASUALTY MUTUAL Insurance Company 
Chicago, Illinois 
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Report of Examination 


The December 31, 1942, statement of the Casualty 
Mutual Insurance Company has been verified in 4 
report of examination by the Illinois Insurance 
partment. The report shows assets of $216,445 at 
surplus of $51,560, which is in excess of the statuto 
minimum of $50,000. Business written is largely wot 
men’s compensation, and a large gross amount, totalitg 
$507,934 in 1942, was transacted. Net premiums t 
tained were only $38,460, after $116,696 of return pt 
miums and $352,778 for reinsurance. 
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CITIZENS CASUALTY Company 
New York, N. Y 


Examined 


The June 30, 1943, statement of the Citizens Casualty 
Company of New York, as shown in a report of exami- 
nation by the New York Insurance Department, shows 
assets Of $1,264,088, liabilities of $791,305, capital of 
$362,700 and surplus of $110,084. The examination 
jad been continued from time to time, finally to June 
30, 1943, in order to reflect both the absorption of the 
business, assets and liabilities of the New Century 
Casualty Company, Chicago, and the addition to capital 
and surplus in the first half of 1943. The latter trans- 
ation involved the sale of 3,000 shares of prior pre- 
ferred stock, par value $2.50, at $25 per share, adding 
$7,500 to capital and $67,500 to surplus. The examiner 
reduced by $54,522 the surplus reported by the com- 
pany at June 30, 1943, adding $39,660 to loss reserves, 
of which approximately $27,000 applied to liability 
lines. 


COMMERCIAL STANDARD Fire & Marine Co. 
Fort Worth, Texas 


New Company 


The Commercial Standard Fire and Marine Com- 
pany has been organized under the laws of Texas to 
at as a running mate of Commercial Standard Insur- 
ance Company, a casualty company formed in 1924 
and operating in 27 states. The new company received 
its license in December and began business with capital 
of $200,000 and a like amount of surplus. Operations 
will be confined to fire and allied lines under the man- 
agement of officers identified with the affiliated casualty 
company. 


FIDELITY AND DEPOSIT Company of Maryland 


Baltimore, Maryland 
Stockholders’ Report 


Net premiums of $10,540,174, a decrease of $755,381 
compared with 1942, were written in 1943 by the Fi- 
deity and Deposit Company of Maryland. According 
to President Frank A. Bach, the decline occurred en- 
tirely in the contract bond department and was due 
partly to the drop in construction and partly to a cut of 
about 45% in the premium rates for bonds in connec- 
on with Federal building projects. All other lines 
showed increases in volume. 

The stockholders’ report showed assets of $31,876,929 
and policyholders’ surplus of $13,053,767, although Mr. 
Bach observed that the latter figure on an insurance 


department basis was $15,552,273. A contingent loss 
reserve of $1,700,000 and a reserve of $1,450,000 for 


uctuation in market values of securities were carried 


at year end. 
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MEDICINE, LAW 
AND INSURANCE 


Someone has said of insurance that 
there is nothing for which people spend 
so much and about which they know so 
little. Of course, most folks know that 
when a loss occurs the thing called in- 
surance steps into the breach, but of 
the dozens of separate and distinct cas- 
ualty coverages and how to apply them 
intelligently and economically most buy- 


ers know very little. 


And so the insurance agent is auto- 
matically a counselor, like a doctor or 
lawyer. Mindful of the agents responsi- 
bility Bituminous Casualty underwriters 
place their wider experience and skill 
at his command in many helpful ways 
and thus we account in part for the 
notable success of Bituminous and Bitu- 
minous agents. It will pay you also to 
know Bituminous. 


ASSETS OVER $10,500,000 
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GENERAL LIABILITY AND 
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GENERAL AMERICA Companies 
Seattle, Washington LINC 


New 











Capital Increases 


UN ITED STATES The paid-in capital of the First National Insurang 


Company of America, young fire running mate oj Th 
CASUALTY COMPANY General Insurance Company of America, was increase Lance 
from $500,000 to $1,000,000 as of December 1, This! A 

increase in capital, the management reports, will enable |"8! 
the company to handle greater volume and maintaing ™" 
the same favorable ratio of policyholders’ surplus pg "Y: 
unearned premium reserve. writit 
Concurrently the capital stock of the General Casualty§ Co 
Company of America, the casualty affiliate of the grow," b 
was increased from $1,000,000 to $1,200,000. A pioneer ria 
in the modernization of liability contracts, this casualty" A 
carrier has been successful in both underwriting and ined 
production. 


Cont 
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HOME Insurance Group LON 

New York, N. Y. U.S. 

Home Office Dividend Changes Offici 

60 John Street New York City Directors of The Home Insurance Company of New D. 
York at a meeting on January 10th declared a semi-§™" 

annual dividend of $.6U per share on the outstanding my 

stock. This dividend places the stock on a $1.20 annul las ' 

basis compared with $1.60 paid since the start of 1937 2 ‘ 

pos' ' 





The lower rate was dictated by the drop in net invest. 
ment income occasioned by increased holdings of Gor- 
ernment bonds and federal taxes. 

Other dividend changes among members of Th 
Home fleet are Baltimore American and National Lib-{j MAF 
erty which reduced returns from $.40 to $.30 annually Baltir 
and Franklin Fire which reduced from $1.40 to $1.0 








Every Gulf policy outstanding was 


issued by or thru a licensed agent 
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LINCOLN FIRE Insurance Company 
New York, N. Y 


Control Acquired—Title Revised 


The majority of the outstanding common stock of 
Lincoln Fire Insurance Company has been acquired 
jy American Fidelity & Casualty Company, Richmond, 
Virginia. The entire preferred stock of the Lincoln, 
previously held by American Reserve Insurance Com- 
pany, has been acquired by Markel Service, Inc., under- 
writing managers for American Fidelity & Casualty. 
Coincident with change in control the Lincoln’s title 
has been revised to American Fidelity Fire Insurance 
Company and it will operate as a companion carrier of 
the American Fidelity & Casualty. Writings will be con- 
fned to auto fire and allied auto coverages. 


LONDON GUARANTEE and Accident Co. 
U.S. Branch, New York, N. Y. 


Officials Advanced 


D. W. LaRocque has been appointed assistant U. S. 
manager of this company, according to an announce- 
ment by J. M. Haines, U. S. Manager. H. J. O’Brien 
has been promoted to the position of superintendent 
of the Compensation and Liability Department, the 
post which Mr. LaRocque had held since 1935. 


MARYLAND CASUALTY Company 


Baltimore, Maryland 
Stock Active 


A resurge of speculative interest in common stock 
of the Maryland Casualty Company during January 
carried the market well above the year-end 1943 bid 
price of 714, with sales being made at as high as 9%. 
lt was reported from stock brokerage sources that the 
stock was attracting attention of leading brokerage 
ims, although the main buying interest continues to 
stem from the Middle-West, notably Chicago. The 
current flurry apparently marks the circulation of 
tumors as to possible developments in the stockholders’ 
suit now in Federal Court in Chicago, and previously 
reported here. 

The position of common stockholders is heavily over- 
shadowed by preferred stock of $27,000,000 redemption 
value, held by the R. F. C. as collateral along with 
1,474,450 shares out of 2,274,273 common shares out- 
sanding. Of the total common stock, therefore, only 
199823 shares are in the hands of the public. In com- 
parison, the 270,000 preferred shares now pledged to 

F. C. are convertible to common at the rate of one 
for fifty, and their conversion at this rate to 13,500,000 
mmon shares would dwarf the position of present 
public holders of common shares. In the R. F. C.’s 

(Continued on the next page) 
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of this outstanding hotel, 
noted as the civic, social 
and travel center of the 
city. There’s far more to 
enjoy but it is far from be- 
ing expensive. 


HOTEL 


Official A.A.A. hotel. Home 
of the National Aeronautic 
Assn. Headquarters of civic 
clubs including: Rotary, Ki- 
wanis, Blue Goose, Lions, 
Optimists, Ad-Sell, Omaha 


Executives. 


FONTENELLE 














Attention 


It is most important now to tell your clients that their 
fire insurance protection is not complete unless 


1. The insurance carried is in line with present-day 
values 


2. Extended Coverage has been added to give 
protection against additional perils. 


In the interest of your customers, and of your 
reputation as a high-calibre local insurance agent, 
check on these two points at once! 









~~ 
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THE SPRINGFI 





W. 8. CRUTTENDEN, President 
SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS. 
CONSTITUTION DEPARTMENT . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE COMPANY + «  » SPRINGFIELD, MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY + SPRINGFIELD, MASS 


GROUP 





OF FIRE INSURANCE COMPANIES 




















Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


°° AMERICAN - 
FIRE AND CASUALTY COMPANY 


A Stock Company 


Home Office — Orlando, Florida 
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Facts or Opinion? 


Men who think for themselves want 
the facts! They prefer to form their own 
opinions. 

They don't want news in which the 
facts are hidden or colored by the 
opinions or prejudices of the writer. 

That is why thousands of business 
men in the Middle Western States read 
the Chicago Journal of Commerce each 
business morning. 

The leading insurance agents and 
brokers in more than 2,000 cities and 
towns are among those who read the 
insurance news carried daily in the 
Chicago Journal of Commerce. 


Chicago 
Fournal of Commerce 


“All the News a Busy Man 
Has Time to Read” 


12 East Grand Avenue Chicago, Illinois 





MARYLAND CASUALTY—Continued 


answer to the present suit, the conversion privilege jg 
referred to as affording ‘a form of security which 
might be more readily saleable if and when an oppor. 
tunity should present itself to sell the same and thy 
bring about payment of the R. F. C. loan.” The answe, 
also indicates a consideration involved in the 1942 cop. 
version of 29,487 preferred shares into 1,474,350 com. 
mon shares, stating: “In the judgment of the R. F.¢ 
it [the conversion] also increased the possibility of , 
future readjustment of the capital of the Marylang 
under which some junior preferred stock financing 
might be effected in conjunction with the sale of com. 
mon stock resulting from this conversion, and cop. 
current reduction of the R. F. C.’s loan.” 


METROPOLITAN FIRE Reassurance Company 
New York, N. Y. 


Capital Increase 


Capital stock of the Metropolitan Fire Reassurance 
Company of New York, associate of the Northeastem 
Insurance Company of Hartford, was increased from 
$400,000 to $500,000 on December 28 by the transfer 
of $100,000 from the surplus account. This action was 
taken solely to conform with the revised New York 
Insurance Laws which require minimum capital of 
$500,000 and minimum surplus of similar amount for 
the transaction of fire and marine lines. 


MUTUAL FIRE Insurance Company of Chester 


County, Coatesville, Pennsylvania 
Annual Statement 


The December 31, 1943, statement of the Mutuwl 
Fire Insurance Company of Chester County reveal 
increases in assets, policyholders’ surplus and premiums 
Assets, with bonds amortized and stocks at marke, 
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now total $726,205 compared with $655,803 on Decen- 
ber. 31, 1942, while surplus is $402,100 against $350, 
the previous year. Premiums increased about 7% with 
no expansion into new territory. However, the los 
ratio including adjustment expenses was 34%, tht 
highest it has been in ten years. This was due to the 
great increase in cost of repairs and replacements att 
to general conditions resulting from the war. 

The board of managers is now considering the que 
tion of making the company’s policies non-assessable 
Present policies are subject to an assessment limited! 
one additional premium, but no assessment has ¢vé 
been levied. The management has been reluctant ! 
abandon this feature of the policy, but may be fore 
to do so for competitive reasons. There is also t& 
fact that the company now carries conflagration aM 
catastrophe insurance on losses above $25,000, whi 
lessens the possibility of ever needing to use the pottt 
tial asset of an assessment. 
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JALTY NEW 


MUTUAL REINSURANCE Bureau 


Belvidere, Illinois 


New Members 


Effective January 1, 1944, the Lumber Mutual of 
Boston, Massachusetts, and the Pennsylvania Millers 
of Wilkes Barre, Pennsylvania, were added to the ac- 
epting group of the Mutual Reinsurance Bureau. The 
new members increase the number of bureau accepting 
ompanies to eleven, the other members being: Abing- 
ton, Berkshire, Farmers Alliance, Indiana Lumbermens, 
lumbermens (Ohio), Millers of Alton, Millers of 
Texas, National (Ohio) and Western Millers. 


sf. PAUL FIRE & MARINE Insurance Company 


St. Paul, Minnesota 
Annual Statement 


The stockholders’ statement of this prominent com- 
pany as of December 31, 1943 revealed its customary 
excellent operating results. Assets and policyholders’ 
surplus (including depreciation reserve) reached new 
il-time highs, being $59,870,563 and $41,322,468 re- 
gectively, compared with $54,361,201 and $37,317,953 
reported on December 31, 1942. Stock of subsidiaries 
is carried at the respective book values (capital and 
surplus exclusive of depreciation reserves). 

Substantial decline in ocean marine writing was 
wholly responsible for the drop in net premium volume 
kst year, total writings being $18,088,141 against $19,- 
016,576 in 1942. The excellent experience on the re- 
duced ocean marine volume was reflected in underwrit- 
ing operations which produced a profit for the 
nineteenth consecutive year. The reported gain before 
Federal taxes was $1,379,914 with unearned premiums, 
despite the lower volume, advancing $540,990. Net 
investment income was slightly higher, $2,205,079 
against $2,192,444. The reserve provided for Federal 
income tax on 1943 operations was $713,000. 





Total net earnings directly reported by St. Paul in 
1943 after taxes were $19.30 per share compared with 
$16.43 in 1942 and $17.47 in 1941. Liquidating value 
of the shares at the year end, excluding equities in 
subsidiaries, was $288.56 against $262.17 the previous 
Year, 


New Pension Plan 


Stockholders at the annual meeting on January 17 
approved a new pension plan for employees of the 
group. The plan is effective as of January 1, 1943 and 
provides for retirement at age 65. Annual retirement 
illowance for service after January 1, 1943 is fixed at 
1% of the first $3,000 of each year’s compensation plus 
2% of the excess over $3,000. In addition a participant 
who has credit for service rendered before January 1, 

3 will receive an annual allowance of 2% of average 

(Continued on the next page) 
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ST. PAUL FIRE & MARINE—Continued 


annual compensation for the years 1938 to 1942 inclu- 
sive for each year of prior service not exceeding 30 
years. Maximum retirement allowance will be $25,000. 
Management estimates cost of $171,089 to provide these 
future service benefits the first year. The total cost 
of past service benefits is computed to be $3,606,627 
which, for tax purposes, will be spread over a period of 
ten years, the first year’s payment being $360,663. 


ST. PAUL MERCURY Indemnity Company 


St. Paul, Minnesota 
Stockholders’ Statement 


Although premium volume in 1943 was somewhat 
less than in 1942, the year produced substantial profits, 
according to the stockholders’ report of the Saint Paul 
Mercury Indemnity Company, St. Paul, Minnesota. 
Net premiums were $9,139,773 in 1943, or $279,876 
less than in 1942; underwriting profit, stockholders’ 
basis, was $1,801,304. The company earned $643,072 on 
its investments and made a profit on sales of $22,058. 
Appreciation of securities totaled $424,405, all of which 
was added to the reserve for depreciation. Dividends 
paid were $500,000. A reserve of $1,036,000 for income 
tax was set up, but credit was taken for a 1942 excess 
tax reserve of $485,000. 

As a result of the year’s operations, $1,415,434 was 
added to capital and surplus. At the end of 1943, assets 
were $20,128,288, capital was $3,000,000, surplus $5,- 
864,620, and reserve for depreciation $796,729. 


SECURITY NATIONAL Fire Insurance Company 
Galveston, Texas 


Additional Resources 


Additional funds of $500,000 ($250,000 capital and 
$250,000 surplus) have been contributed to the re- 
sources of Security National Fire Insurance Company, 
Galveston, Texas, by its parent company, Trinity Uni- 
versal Insurance Company. The increase in capital, and 
surplus is in line with the program for expanding the 
company’s operations. Since control was acquired by the 
Trinity Universal in December, 1942, the company has 
been licensed in the states of California, Illinois, Ohio, 
New Jersey, Pennsylvania and West Virginia. 





STATE INSURANCE Fund 
New York, N. Y. 


1943 Premium Volume 


The State Insurance Fund of New York wrote $25. 
883,750 of workmen’s compensation premiums in 1943 
it is announced. This is an all-time high record for the 
fund, and an increase of more than $1,000,000 oye, 
1942. The fund insures 45,000 New York State em. 
ployers, with more than 1,000,000 employes. 


THE TRAVELERS Companies 
Hartford, Connecticut 


Premiums in 1943 


Preliminary production figures of The Travelers In- 
surance Companies show total premiums of more than 
$236,000,000 for the year 1943, an increase of $1,800- 
000 over 1942. Lines showing growth were life, acci- 
dent and health, burglary, steam boiler, inland marine, 
motor vehicle fire and general fire insurance. Decrease 
were shown in workmen’s compensation, public liability 
and surety lines. 

The premiums by line of The Travelers Companies 
follow: life, $113,400,000; accident and health, $31; 
000,000; compensation, $35,600,000; general liability 
$9,600,000 ; automobile casualty, $19,300,000 ; burglary, 
$2,500,000 ; fidelity and surety, $1,200,000; boiler, $1- 
600,000 ; glass, $600,000 ; motor vehicle fire, $6,000,00) 
inland marine, $1,900,000; general fire, $13,000,000. 


UNITED MUTUAL Insurance Association 
Cedar Rapids, lowa 


Formed by Merger 


The United Mutual Insurance Association, Cedar 
Rapids, Iowa, has been formed through merger as i 
November 30, 1943, of the North Central Mutual Ir 
surance Association of Boone, Iowa, and the Ace Me 
tual Insurance Association, Cedar Rapids. Control 0 
the North Central Mutual passed in June, 1943, | 
Scott McIntyre and Fred M. Hagen of the Ace Mutual 
as reported in Best's Fire and Casualty News for Av 
gust, 1943. The new company will have a premuuil 
| income of approximately $300,000, assets of $200,00) 


, and surplus of $50,000, according to the managemett 
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THE CHINESE HAVE ALWAYS BEEN FAMED FOR THEIR UNIQUE AND MEANINGFUL SYMBOLS. AND 
HERE IS ONE FOR LONGEVITY. AROUND THE CENTRAL MESSAGE THERE ARE FIVE DECORATIVE BATS DE- 
NOTING THE FIVE GREAT HUMAN BLESSINGS . .. HAPPINESS, WEALTH, PEACE, VIRTUE AND LONG LIFE. 


THE NORTHERN ASSURANCE SEAL IS A SYMBOL OF A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS. 
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Mid-States oe Chicago 


(Extends Licen iocieéeenewe ---Aug. 74 
SED | cs ehees0s05003080540 Dec. 87 
Millers National, Chicago 
EE ass clin cebawtanesa wen May 102 
Motorists Mutual, Columbus 
A RE 
Motor Vehicle Casualty, Chicago 
(Report of Examination) ........ Jan. 101 
Mutual Benefit Health, Omaha 
|i rT ay 108 
Mutual Boiler Insurance, Boston 

ED iictic ict ninkes ee . Sept. 108 
Mutual Fire Insurance, ‘Bel Air 
(Non-Assessable Contracts) ......Aug. 66 


Mutual Fire Insurance, Coatesv ile 
(Annual Statement) .............. 
Mutual Fire Insurance, Saco 
EN ee eal enc) c8scbice Jan. 90 
utual Reinsurance, Belvidere 

DE MEEEDOED) 6 nccccccsscccccsis Feb. 77 
National Acc. and Health, Philadelphia 
(Capital GR Dec. 93 
ational American Fire, Omaha 

, (Examination Report) 












National Automobile, Los Angeles 
(Capital Increased) 
Matlonal Fire, Hartford 








(To Form Casualty aetinte) ‘isi Nov. 97 
(Maxwell Retiring) .............. Nov. 98 
(New Director) ...... .Nov. 98 
‘omotions) ...... Dec. 88 

National Fire & mastne, 

(Examined cudeceea ...-- Aug. 66 
limproves RMN So cv oonow.caer Oct. 81 
National Insurance, Denver 
x (Control Changes Hands) ........Aug. 69 
National Lloyd’s, Baltimore 
Nati eneral Manager Appointed) .....June 93 
ational Mutual Casualty, Tulsa 

(Convention Examination) ....... May 109 
Nati rst Quarter Statement) ....... June 93 
ational ecurity, Omaha 

Rg Riana ne Jan. 95 


FOR FEBRUARY, 1944 


National Surety, New York 


(Liquidation Dividend) .......... Jan. 101 
National Union Fire, Pittsburgh 
(Staff Advancements) .........++. 105 
New Amsterdam oepeny. Baltimore 
(Affiliate Kxamined) -May 109 
New Jersey Mfrs. Ass'n. Fire, Trenton 
New Officer8) ..cccecsccce eeeeseeMay 105 
(Dividend to Policyhoiders) eenene Dec. 88 
New Jersey Mfrs. Cas., Trenton 
(Blects yy | np ieh eeasuee-oe -»-May 110 
Dividends to olicyholders) ae, 75 
New York Central Mutual, Edmeston 
(Non-Assessable Policies) . Poeeees omy s 
(Executive Changes) ............. Jan 
North British & Mercantile, New York 
(New Marine Manager) ...... ++.-.-June 86 


North Central Mutual, Boone 
(Change in Control) .............-Aug. 75 
(See United Mutual) .............. Feb. 78 
North State Insurance, Charlotte 





CHOW TOMPEEG) cccccccsceces +. -Sept. 4 

SRE deve nacandonwen 0s onecdeees 
Northwestern Mutual, Seattle 

ED oR aueadiscenswaens Dec. 89 
Occidental Companies, San Francisco 

RRR Oct. 82 
Odin Fire & Marine, Knoxville 

(See Tennessee Automobile) ..... Nov. 107 
Ohio Casualty, Hamilton 

(BERMINEE) ccccccccccccccceseses Nov. 105 
Ohio Insuruuce, Hamilton 

(Capital Increase) ..............Se€ “4 105 

RRR rT . 8 


Ohio State Fund, Columbus 
(80% Rate Reduction) ..........-. 


{(ABMORE TOMOTE) occ ccccccccccecs Nov. 105 
Otsego Mutual Fire, Burlington ine 

(Non-Assessable Polie OS eee July 88 
Pacific Employers, Los Angeles 

(Extends Territory) .......ccccse- une 93 


Pacific National: Fire, San Francisco 
(Official Staff Changes) soneeottee . ~ 69 








(Progress in 1943) .......... me ct. 83 

(Enters Ocean Marine Field) | eaned Nov. 99 
Peerless Casualty, Keene 

CORED cccccsccccessseveceses Aug. 76 

(Capital Increase) . Sept. 109 
Pennsylvania Casu: uty, Baltimore 

(Enters New York) ............2+ ros uly 93 

(Refinancing —— . 

(Engages L. F. Beck) .......+cs0- 
Pennsylvania Mfrs. Ass’n Cas., Phila. 

(Dividend Rate Continued) ...... Nov. 107 
Pennsylvania Mfrs. Ass’n Fire, Phila. 

(Policyholders’ Dividend) ....... Nov. 
Phoenix Indemnity, New York 

(See London Guarantee) .......... Oct. 89 
Pioneer Cooperative Fire, Greenville 

(Absorbs Associated Companies)..Jan. 96 
Pioneer Mutual Casualty, Columbus 

PONNIINED 65.5404000000500000004 pt. 109 
Pioneer Mutual Comp. oo ‘Albuquerque 

Cee PD antkneicndeness ede July 94 
Plymouth Insurance, Chicago 

(Business Reinsured) ............ Aug. 70 
Postal Life and Casualty, Kansas City 

(Reinsures Pathfinder Life) ...... Dec. 94 
Preferred Automobile, Grand Rapids 

(Meee TSVEREME) acccccccevcsecss an. 102 
Preferred Fire, Topeka 

ee errr ee Jan. 96 
Protective Health & Accident, Des Moines 

(New Company) ........ ept. 109 


Public Service Mutual Casualty, ‘New York 


re jeneued Aug. 76 
Guiness Mutual Fire, Quincy 

(Non-Assessable Policies) «eee. Sept. 105 
Reinsurance Corp., New York 

(Clarke Joins Staff) ...... eovccese Aug. 71 
Republic Insurance, Dallas 

CPRECO TOTIBNN) ccc cccccccsesess Nov. 100 
Republic Mutual Insurance, Columbus 

CRREERGED ncvcccsccdoasesegececes 
Rhode Island Insurance, Providence 

(See National Insurance) ........Aug. 69 

(See General Schuyler) ...........Aug. 64 
Royal Indemnity, New York 

(June 30th Figures) .............Sept. 110 

(O’Loughlin President) .......... ec. 41 
Royal Insurance, London 

(Home Office Report) ............. July 88 
Royal-Liverpool, New York 

(Executive Changes) ............. Jan. 97 


Rural Mutual Casualty, Washington 
(Insurance Plans May Be Revised) 
u 


V7 

St. Paul Fire & Marine, St. Paul 
(First Half Earnings) ........ .-Sept. 105 
COW DOCUOT) co ccccvccccccscsces ec. 89 
CVEEINED 6.40 0snsecevesacencones Dec. 89 
(Capital IMGTORSGS) ..ccccccceceses Jan. 97 
(Annual Statement) .............. Feb. 7 


(New Pension Plan) 


St. Paul Group, St. Paul 





(McKown Retired) .... -June 87 
St. Paul Mercur. Indemnity, ‘St. “Paul 

(Semi-Annual IES) ccccces y= 4 | 

(Stockholders’ Statement) ebeneee “Fe 
Secured Casualty, Indianapolis 

(CRAFSRISE) crccccncccccccsces -++-June 94 
Security Insurance, "New Haven 

{capieal Increase) eesereeee pesoeee = i 90 

(Joins Reinsurance Group) ......Aug. 71 
Security National Fire, Galvesten 

(Additional Resources) oguecdeesey Feb. 78 
Security Taxpayers Mutual, New York 

(Adds Compensation) ......... -. Oct. 91 
Seminole Surety, Lakeland 

CIT GENS vcccscoccceecee --May 110 

(Further Details) ..ccoccccsccseces June 9 
— Atlantic Fire, Atlanta 

New Company) .......cesseeeeees Aug. 71 

Standard Accident Insurance, Detroit 

(Layman, General Counsel) ...... Aug 

(June 30th Figures) ............. Sept ‘1h 
State Automobile, Des Moines 

(Official Change) ............ ioe A 
State Farm Fire, Chicago 

CS ORR Oct. 85 





State Farm 


(1942 Results) .. 108 
_ CHRRRMIROE) 2c cccccccccccccccoscecs ct. 91 
State Insurance Fund, "New York 

(1943 Premium Volume) Miewashed Feb. 78 
Sterling Insurance, Chicago 

(BCOEE DIVIGORE) .ncccccccoccccees Oct. 86 


Swiss Reinsurance, New York 
(Staff Advancements) ............Aug. 72 
Tennessee Automobile, Knoxville 


(Capital Imerease) .cccccccccccces Nov. 107 
Texas Hardware Mutual Fire, — 

(Mutual Merger) .........eseeee- Nov. 100 
Texas Lloyds, Waco 

a Dec. 94 
Toronto General, Toronto 

(Official Staff Changes) ........... Jan. 89 
Trade ee Accident, New York 

CEUMINEED cccaccccncssevqnccesses May 111 
Transportation Insurance, “Chicago 

(Addition to Resources) conescosse June 88 
Travelers Companies, Hartford 

(Premiums in 1043) ...ccccccccccce Feb. 78 
Travelers Fire Insurance, Hartford 

(Convention Examination) ...... Nov. 101 
Travelers Indemnity, Hartford 

(1940 Examination Report)...... Nov. 108 
Travelers Insurance, Hartford 

(1940 Examination Report)...... Nov. 108 
Truck Insurance, Los Angeles 

CHEAMIROE) ccsccvevcccesccccecces July 


Underwriters at Lloyds, London 
(American Trust Fund Status). 
United Mutual Fire, Boston 
(Non-Assessable Policies) ......Sept. 105 
United Mutual Insurance, Cedar Rapids 
(Formed by Merger) ............. Feb. 78 
United Pacific Insurance, Tacoma 
CERES cnc ctescbseseneanedees Dec. 94 
United Retail Merchants, Minneapolis 
(Ceased Business) .........+seee0+ Dec. 89 
United States Casualty, New York 
(See New Amsterdam Coaueity) . ley 109 
(Semi-Annual Results) ..... ee 


United States Fidelity & Guar., Baltimore 
(Commissioners Report) ........May 111 


---Aug. 72 


(New Extra Dividend) ........... July 94 
(June 30th Figures) .......... ---Sept. 110 
(Capital Adjustment) ........... Nov. 110 


Unity Fire Insurance, New York 
Addition to Resources) .........Aug. 72 
Utilities Insurance, St. Louis 
(Reinsures Illinois Business) oo oliae 111 
(Financing Plans Completed) ....Aug. 78 


CREED = eccopncesggeasecavese Jan. 102 
Virginia Fire & Marine, Richmond 

CO CORBREED occcccscccascncseves uly 90 

(Globe Acquires Add’l Stock).. “Ag. 72 

(Staff Changes) .......... <wuseues ug. 72 
Washington Assurance, New York 

(Capital Increase) .........+.++-. June 88 
Washington County Fire Wertiagees 

(Enters New Territory) .......... ne 88 
Washington Fire & Marine, St. ae 

(Capital Increase) ........ee.see0e Aug. 
Wawanesa Mutual, Wawanesa 

(Hemmons Advanced) .........+++ Oct. 86 
Western National, San Francisco 

(See Occidenta al} pee Pasdisewtateeed Oct. 82 
Wm. Penn Fire, Philadelphia 

nad WER 00260.00000000000c00006008 Aug. 63 

See National Insurance) ......... Aug. 69 

(Capital eee Jan. 98 
Worcester Mutual, Worcester 

(Hote PROGRRE) o..ccccccveseveces Jan. 98 
Yorkshire Indemnity, New York 

(To Write Compensation) ........ Jan. 102 

8! 














LIST OF ADVERTISERS 
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Accident and Casualty Insurance Co., New York, N. Y. ........ 
American Appraisal Company, The, Milwaukee, Wis. ......... 
American Automobile Insurance Co., St. Louis, Mo. ........... 
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American District Telegraph Co., New York, N. Y. ..........6. 
American Fire and Casualty Co., Orlando, Fla. .............+4+ 
American Home Fire Assurance Co., New York, N. 
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23 
68 
10 


Opposite Editorial Page 


American Reserve Insurance Co., New York, N. Y. ...+........ 
Anchor Insurance Co., Providence, R. 1. 
Associated Indemnity Corp., San Francisco, Cz 
meereen & Com, Bnet. Baew Tee, Mi Zi. ccccccsvcccccvcescccecse 
Atwell, Vogel & Sterling, Inc., New York, N. Y. ............... 
Baumann, Finney & Company, Chicago, IL. ....... 0.6.06 0 eee ee 
Bituminous Casualty Corp., Rock Island, Ill. ...............-. 
Burroughs Adding Machine Co., Detroit, Mich. ................ 
Central Surety and Insurance Corp., Kansas City, ! 
Chicago Journal of Commerce, Chicago, Ill. ................... 
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Hartford Steam Boiler Inspection & Ins. Co., Hartford, Conn, 
Home Insurance Co., The, New York, N. ¥. ..............0000. 
Illinois National Casualty Co., Springfield, IIL. ................ 
Insurance Co. of North America, Philadelphia, Pa Back Cover 
Insurance Co. of the State of Pennsylvania, Philadelphia, Pa... 
Inter-Ocean Reinsurance Co., Cedar Rapids, lowa ............ 
Kidde & Company, Ine., Walter, Belleville, N. J. .............. 0 3 
i ee SL, SEs. We. cece scenes reba eisdccbnnead » 
Legality Groep, Newark, Nh... de. occ sccsscccsssccves Inside Front Cover 
Mackubin, Legg & Co., Baltimore, Md. 

Manufacturers Casualty Insurance Company, Philadelphia, Pa, 
Manufacturers Fire Insurance Co., Philadelphia, Pa. ......... 
Marsh & McLennan, Inc., Chicago, Ill. .........2.ccccesccscecs 
Maryland Casualty Company, Baltimore, Md. ................. 
National Fire Group, Hartford, Comm. ...6.2cccccccccccccccsens 
National Surety Corporation, New York, N. Y. ................ 
New Amsterdam Casualty Co., Baltimore, Md. ................ 
Northern Assurance Co., Ltd., The, New York, N. eet 
Norwich Union Group, New Zork, NN. FT. cccccccscccccccccccecs 
Ohio Farmers Insurance Co., Le Roy, Ohio 

Pacific National Fire Insurance Co., San Francisco, C: 

Penss Beercee Gee, NOW TOG, Wi. Be occcscecccccvcvcsesses 
Potomac Insurance Co., Washington, D. C. ...............44. : 
Preferred Accident Insurance Co., The, New York, N. Y. ...... 
Protective Indemnity Co., New York, N. Y. ............ 
Providence Washington Insurance Co., Providence, R. 

Rhode Island Insurance Co., Providence, R. 1. ......... 660000: 
Royal-Liverpool Groups, New York, N. Y. ...........seeeeeees 
St. Louis Five and Marine Insurance Co., St. Louis, Mo. ..... 

E.. Te Gt, TE. OME, BE. 006s cnc cccccnccdcwcccscvesvouss 
Scottish Union and National Group, Hartford, Conn. ......... 
Security Fire Insurance Co., Davenport, Lowa 

Springfield Group of Fire Insurance Cos., Springfield, Mass. .. 
Standard Accident Insurance Co., Detroit, Mich. .............. 
Travelers Indemnity Co., The, Hartford, Conn. ............+5. 
Presedl, Taste Biz CHICAGO, BMs. cccccccvccecccsocccccecsess 
United States Casualty Co., New York, N. Y. .........0. 000000 
United States Fidelity and Guaranty Co., Baltimore, Md. ..... 
Utilities Insurance Co., St. Louis, Mo. ............cceecceeeeee 
Weekly Underwriter, The, New York, N. Y. ..........-+eeeee0 
Winnee & Company; Chicane, TU. .........0ccccccccccsscessccceees i 
Wolfe, Corcoran & Linder, New York, N. Y. .........6 00 eevee 
Woodward, and Fondiller, Inc., New York, N. Y. .......-6000 
Woodward, Ryan, Sharp & Davis, New York, N. Y. ........++5 


“The above discriminating list of clients recognize that an advertisement in BEST’S 
INSURANCE NEWS is a mark of distinction as only those companies which receive 
our recommendation are permitted to advertise in its columns.” 
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EMPLOYERS REINSURANCE 
CORPORATION 


J. B. ROBERTSON ... PRESIDENT 


Condensed Statement as of December 31, 1943 


ASSETS 


CASH IN BANKS AND ON HAND a . $ 3,267,133.17 
Bonps, AMORTIZED VALUE 
United States Government . $ 8,112,286.52 
Canadian Government (Statutory Deposit in Canada) é 361,887.46 
State, County and Municipal : 8,040,043.20 
Fora Bonps . - $16,514,217.18 
STOCKS, CONVENTION VALUE ; 3,140,198.00 
Toral Bonps AND STOCKS .. : os Lee 19,654,415.18 
MortTGAGE LOANS an 299,666.37 
REAL ESTATE .... : ; 73,500.00 
PREMIUMS IN COURSE OF COLLECTION (Under 90 Days) a 396,689.25 
INTEREST ACCRUED _ <a 143,291.73 


Porat ADMITTED ASSETS - .. $23,834,695.70 


LIABILITIES 


Loss Reserve: Liability and Compensation (Schedule P Basis) $ 6,621,225.11 
Loss Reserve: Other Classes, Including Investigation Expense... 1,663,666.79 

Torat Loss RESERVE (mabe .. $ 8,284,891.90 
RESERVE FOR UNEARNED PREMIUMS —teeeues oe 4,320,838.40 
COMMISSIONS ACCRUED ON PREMIUMS an bears 180,378.69 
RESERVE FOR CONTINGENT COMMISSIONS errr 423,529.86 
RESERVE FOR MISCELLANEOUS BILLS - ip itera ; 10,000.00 
RESERVE FOR STATE AND FEDERAL TAXES . we 521,669.86 
FuNps He_p UNDER REINSURANCE TREATIES o< om 455,066.23 
VOLUNTARY SPECIAL RESERVE ven +s ; 3,638,320.76 
CAPITAI . caxemae 2,000,000.00 
SURPLUS Se 4,000,000.00 


oral vaca . $23,834,695.70 


On the basis of December 31, 1943, market quotations for all bonds and stocks owned, the total 
admitted assets would be increased to $24,563,768.30 and the Voluntary Special Reserve to 
$4,367,393.36. 

Securities carried at $1,370,319.80 in the above statement are deposited for purposes required by 
law. 





HOME OFFICE 
KANSAS CITY, MISSOURI 


BRANCH OFFICES 
NEW YORK ® CHICAGO ® LOS ANGELES ® SAN FRANCISCO 














PROTECT WHAT YOU HAVE e 


BIRIGAID) (with butter) ERS 
.then the MUAIRIVUA LAD EF 


Your business likely was built on a 
foundation of small Dwelling and Con- 
tents fire lines. Regardless of how ac- 
tively you promote specialty covers, one 
thing is certain: Nothing takes the 
place of Dwelling and Personal 
Property Fire Lines. It's the real 
Bread and Butter business! 


In soliciting this business, you can 
use current conditions as a powerful 
incentive for increased amounts of fire 
insurance: 
ment, increased hazards because of lack 


increased cost of replace- 


of manpower and possibly obsolescent 
of fire-fighting equipment; makesif 
heating equipment due to fuel shortage 
inexperienced householders usia 
strange heating systems; deterioration 
electrical appliances and use of sil 
stitute materials, as well as the lack 
competent maintenance men for hom 
services. 


Solicit this basic business —servi 
this basic business —then when 4 
marmalade lines need spreadiv 
you'll have something to spread theme 





1722 INSURANCE COMPANY( 


4 yy NORTH AMERIC 


PROTE 


INSURANCE COMPANY OF NORTH AMERIO 
INDEMNITY INSURANCE COMPANY OF NORTH AMER 
THE ALLIANCE INSURANCE COMPANY OF PHILADEL?#! 


COMPANIE 





CENTRAL INSURANCE COMPANY OF BALTIMO 
PHILADELPHIA FIRE AND MARINE INSURANCE COMP 


NATIONAL SECURITY 


INSURANCE COMP 


BUY WAR BONDS AND STAM 





bsolescen 
makes 

] shortag 

ders usin 
erioration 
use of su 
the lack 





